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FNOCCAPUN *

* [noccapuint pacrnonoxeH B cepeaunHe y4ebHoro nocobus u npegHasHavyeH ons
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TEMATUYECKWUWA NNAH

JNlekcunka. OCHOBHbIE MOHATUSA KOHTPAKTHOro npasa. KoHTpakT,
OdepTa. AkuenTt. BcTpeuHoe yooeneTBopeHme. 3akoHHas cmna. [orosop 3a
rneyaTtblo 1 NMpocToi gorosop. O6a3aTenbCTBO U obelaHme. JOoMKHUK 1
kpeanTop. O6MaH 1 NpuHyxaeHue. Lleccusa n TpaHcdep. AHHYNIMPOBaHWE U
VCMNOJNIHEHNE KOHTPaKTa. AreHTCKUIA o,orosop. Buabl areHToB.

FpammaTuka. “AbconioTHas KOHCTpykuma” — It is + adj. It is + noun +
that. Konctpykumn ¢ whether, since u unless.

AenoBasa koppecnoHgeHuusa. OOWMIA nnaH OenoBoro nNucbma.
[atbl. 3aronoekn 1 obpaweHusd. Tpn yactm nucbma. Havyano n koHew,
nucbma.
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NEPEYEHb YMEHUA (METOAUKU KYPCA)

lOHnTa 4 coCcTOMT KX 6 YPOKOB, KaXabli U3 KOTOPbLIX pasfeneH Ha 5
OHel camMoCToATeNIbHOW PaboThbl U LWECTON OeHb — ayAUTOPHOE 3aHATuE.
MaTepuan OHUTBI HEOOX0AMMO M3y4aTb B TOW NOCNE[0BaTeNbHOCTU, B
KOTOPOW OH npeacTaBsieH, U Mo TeM MeToauKaM, KOTOpble ONUCLIBAOTCH
Huxe. eHb 1 1 OeHb 2 nocesaleHbl paboTe ¢ TeKCcTaMu Mo aHrno-
aMepuKaHCKOMY KOMMep4eckoMy npaBy no metoguke PAT (pyccko-
aHrnunckmm nepeson). leHb 3 OTBOAUTCH HA BbIMNOSIHEHME YMPAXHEHUN
Skills. [leHb 4 — 3T0 paboTa No NepeBOAy C aHMININCKOro A3blka Ha PYCCKUIA
TekcTa nMbo oTAeNbHbIX Ppas No TemaTmke ypoka. [eHb 5 — 3To paboTa Hag,
0eNoBON KOpPeCnoOHAEHUMEN (M3yYyeHue npasBuil HanucaHug nnucbma,
COCTaB/IEHME MUCEM U BbINOJSIHEHNE YNPAXHEHUN). ITOT AEHb ABNSETCA
COCTaBHOW 4aCTblO MNOANOTOBKU K ayAMTOPHOMY 3aHATUIO, HA KOTOPOM OyayT
NPOBOOUTLCSA POJIEBbLIE UIPbl U BbINOJIHATLCA 3adaHusa no obpaboTke
LEN0OBON KOPPECNOHOEHUMN.

Mo Takon cxemMe NpoxoauT paboTa Hag, NATbIO YPOKaMU IOHUTLI. YPOK 6
OTBOAMTCS Ha PaboTy CO CTaTbsIMWN U3 NEPUOLAMNYECKONM NeyaTn nNo TemaTmnke
Kypca.

KAK PABOTATb HAA TEKCTOM: METOAUKA PAIN

(Pyccko-aHrnuinckmnm nepesos)

MpouynTainTe aHrNUNCKNUIA N PYCCKUIA TEKCTbl. 3aKpOoWTe aHrNUNCKni
TekcT. [pocMoTpUTE PYCCKUIA TEKCT U BblAennTe ang cebs ero 0OCHOBHbIE
mnaeun. NpocMmoTpuTe CNUCOK HOBbLIX CNOB. Pycckyto ¢dpaldy paszgennte Ha
COCTaBHble YaCcTW: nognexatlee, ckazyeMmoe, A0NosiHeHne, 06CToATeENbCTBA
BpeMeHn n mMecta. CNOXHOCOYMHEHHbLIE U CIOXHOMOAYNHEHHbIE
npennoXeHNs pasaennTe Ha OCHOBHbIE NMPEANIOXEHUS N NpuaaTOYHbIe.
HayHnTe nepeBOAUTb TEKCT, MNOJIb3YSICb CMNUCKOM HOBbIX CJIOB W
cneunanbHbiM cnoBapeM. Bbl npoBepsieTe nepeBod Nocfie Toro, Kak
3aKOHYUTE nepeBoa, nocneaHen eppasbl. [MpocMoTpUTE NONYYMBLUMNCS TEKCT
B LENOM, BHECUTE Heobxoammble, ¢ Balwen Touku 3peHus, nornpasku.
OTKpoliTe aHMMMNCKNIA TEKCT N CONOCTaBbTe Ball BapuaHT C OpuUrnHanom.
MpoaHanuanpyinTe Bawun owmbkn U pacxoXaeHUs ¢ aHrMMACKUM TEKCTOM.
®pas3bl 1 cnoBocoYeTaHnsl, He 3HaKoMble ans Bac, nnm Te, KoTopble Bbl
COoCTaBWIW, NPaBUAbHO BbINMUWINTE B CMeynanbHylo TeTpaab UANOM.
MpoaHanmanpyintTe KOHCTPYKLUMIO ppas aHrMMNCKOro TEKCTA.

CoBpeMeHHblit N'yMaHUTapHbIi YHUBEpCUTET
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KAK Y4UTb HOBbIE CJIOBA U UOANOMDI

Bce HOBble cnoBa U NOMOMBbI BbIMULLIUTE B TeTpadb (PYKOMUCHBIN
cnoBapb), CONPOBOXAAasd pyCCKMUM nepeBonoM. NMoBTOPANTE UX Kaxnblin
OeHb, 3aTpa4ymBanTe Ha 3TO HE MeHee 15 MUHYT.

MeTtopuka Skills

OTa MeToaMka 3akfto4yaeTcsa B TOM, 4To Bbl oTpabaThiBaeTe
onpegeneHHble KOHCTPYKUUM OenoBoro aHrnuickoro (Business English),
ynoTpebnsaiowmnecs B TeEKCTax KOMMEPYECKNUX cornaweHnin, 3aKoHOoB,
perynumpylouwmx aTy chepy, B KOHTpaKTax, AesIOBO Nepenmncke un T.m.
CHavana n3ayuuTte nepBbln NpuUMep ynotpebneHnsa KOHCTPYKUNKW, OaHHOWN B
nocobuu, Hanpumep, B ypoke 1 (aeHb 3) OHUTHLI 4 “Absolute Construction”.

MpocMoTpuTeE OCTaNIbHbIE NPUMEPDLI N UX PyCcCkue aHanoru. NMotom no
MeTOAMKE PYCCKO-aHIMNIACKOro nepeBoaa NMCbMEHHO NepeBeamnTe pycckue
npeasioXeHns Ha aHrMUNCKUM 93blK, 3aKpblB aHrIUnckun TekcT. MNMocne
nepesoga nocnegHenn dpasbl cpaBHUTEe Baw nepeBoa M aHrMUNCKUN
opurnHan. dpasbl, B KOTOPbLIX Bbl caenanu owmnbku, BbINULWINTE B OTOENBbHYIO
TeTpaab U NocTapanTech 3arnOMHUTb. ITO NOMOXeT Bam nsberatb Nogo6HbIX
oLnboK B OyayLLLEM.

MepeBoa, C aHrMMINCKOro Ha Pycckuii (OeHb 4) npennoXeHHbix Bam
dpas 1 OTPLIBKOB 13 TEKCTA CNneayeT BbINOSHATb MMCbMEHHO. OTO 3agaHue
BXOOWUT B KYPCOBYIO paboTy.

PaboTa ¢ menoBbiMM NUcbMamu (OeHb 5). CHavyana BHUMATENbHO
npoyYnTanTe npaBuia BeOEeHUS KOPPECMOHAEHUMM W 3agaHusa K
ynpaxHeHunsM. Bce ynpaxHeHUs 1 3a4aHns BbIMOJIHAIOTCS MMCbMEHHO.

AyouTopHOe 3aHaTMe (OeHb 6). Ha 3aHaATUKM npenopgaBaTenb
NMpoBepPSIET KAa4eCTBO BbIMNOJIHEHMS MEPEeBOAAa C aHIIMNCKOro Ha PYCCKUMN
(oeHb 4) n ynpaxHeHun (geHb 5). MNpoBognTca posaeBas urpa no BeagHUo
0enoBo KOPPECNoHAEHLNN.

Ypok 6 nocesleH paboTe ¢ nepuoankoin. Bawemy BHUMaHUNIO
npennaralTcsd HeaganTUPOBaHHbIE CTaTbN U3 COBPEMEHHOWN aHIINICKON 1
aMepuKaHCKOM npecchkl No npobnemam GusHeca, 3KOHOMUKKW 1 NpaBga.

KAK PABOTATb CO CTATbEW

1. Ypok 6, neHb 1. MpoynTarite BCIO CTATbO HA aHIMNIMNCKOM A3bIKe,
nMpocCnyLLanTe ee 3anMcb Ha ayanoKacceTe.
2. CocTaBbTe KpaTkoe acce (onmcaHue) ctaTby.

CoBpeMeHHbI M'yMaHuTapHbIi YHUBEpCUTET
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MnaH acce:

a) popmMynmpoBaHue OCHOBHOW uaen (Mbicnn) Bcen ctatbh — 1-2
npeanoXxeHuns;

©) NnoapoOHbIN aHanM3 TekcTa. B kaxaom ab3ale BblaennTe OCHOBHbIE
MbICI aBTOpPa 1 0000LWNTE NX B 1-2 npeanoxeHusx. Ytobbl nyylle yacHUTb
Mo3uLMIO aBTOPA, MbICJIEHHO 3aalTe BOMNPOCHI K TEKCTY O TeX COObITUSAX U
dakTax, KoTopble nanaralTcd aBTOpoM cTaTbu. OTBETHI HA 3T BOMPOCHI
nomoryt Bam cocTtaBuTb 3TO 3cce, T.e. GakTUYEeCKM OHM CTaHYT OCHOBOWN
BaLLIEro COYMHEHMS.

Cxema acce

BBepgeHune, 7-8 CTPOK.

OcHoBHas YyacTb, 00ObIHHO B 2—-3 pas3a 6onblie BBeaeHus. Ee nyyuie
pa3buTb Ha 2 noagvacTu.

3aknwo4yeHne no obbemMy paBHO BBeAeHUIO. B 3aknovyeHun
noaBoasaTcs n 0606LWA0TCH OCHOBHbIE MbICITM U NAEN CTaTbW.

Mpobnemsbl, CBA3aHHbIE C HANMMCaHMEM 3CCe, AOMKHbI 0O6CYXAaTbCs Ha
ayaNTOPHOM 3aHATUN ypokKa 6.

MOMMMO NUCbMEHHOIO BbINOJIHEHNS 3TOMO 3CCE HA aHINIMNCKOM SA3bIKE,
Bbl 0OMKHBLI MEPEBECTU 3Ty CTATbI0 HA PYCCKMI 93blK MACbMEHHO (AHWU
2,3,4). HakaHyHe ayauTOPHOro 3aHATUS MPOCMOTPUTE 3CCe U NepeBo.
BHecute Heobxoanmeble, ¢ Baluei To4kn 3peHus, CTUINCTUYECKUE NOMNPaBKM.

CoBpeMeHHblit N'yMaHUTapHbIi YHUBEpCUTET
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LESSON 1

DAY 1

YPOK 1

AEHDb 1

NMepeBepute TekcT no metoauke PAI

A mere agreement is not yet a
contract. Otherwise an arrangement
between two friends to take a walk
together, or, to dine together, might
give rise to an action at law.
Commonly, the term «contract» is
used by English lawyers to convey
the idea of the responsibility which
arises from the voluntary
engagement of one person to
another.

A contract gives rise to certain
rights and obligations. But these
rights and obligations cannot arise
except between the parties to the
contract.

A contract may be binding upon
one party to the contract and not
upon the other.

Written contracts are not always
more binding than oral contracts.

TekcT A

MpocToe cornaweHune — 370
euwe He goroBop. B npoTtuBHOM
cllyyae OOTOBOPEHHOCTb MeXxAay
OBYMS APY3bAMU MOATM HA NPOTYIKY
BMEecTe unnm noobepatb BMecTe
mMorna 6bl NPMBECTU K BO3OYXAEHUIO
cynebHoro gena. OObI4HO TEPMUH
«[A0roBOp» Mcnonb3yeTcs
aHrNMRCKNMU tlopucTamm, 4Tobhbl
Bblpa3nTb NAEK OTBETCTBEHHOCTH,
KoTopas ABASeTca pe3ybTaToM
0006pPOBOSILHON AOrOBOPEHHOCTMU
OAHOro Nnua ¢ Apyrum.

M3 porosopa BbITEKAKT onpe-
OeneHHble npaea n 00a3aTenbCTBa.
Ho aTn npaBa n ob6ga3aTtenbcTBa
MOTyT BO3HUKHYTb HE MHa4ye, Kak
Mexay CTOpOHaMu Nno AOroBopy.

Jorosop MoxeT ObITb 0693a-
TesnbHbIM /19 OAHOW CTOPOHbI MO
[OroBopy, HO He a1 APYroWn.

MUCbMEHHbIE [0roBOpPbLI He
Bcerga 6onee oba3aTesibHbl, YEM
YCTHbIE.

VOCABULARY
contract [orosop
party to a contract CTOpPOHa No 00rosopy
agreement cornaweHmne, oorosop, A40roBOPEHHOCTb

be binding upon smb. 6bITb 0693aTeNbHBLIM /19 KOrO-J1.

binding

oba3aTenbHbIn

CoBpeMeHHbI M'yMaHuTapHbIi YHUBEpCUTET



MepeBogn;

DAY 2

AEHDb 2

NepeBepute TekcT no metoauke PAI

An offer is a proposal. One may
revoke a simple offer at any time
before it is accepted, and in order
that it may become binding it must
be accepted as made and not with
variations or conditions.

It is generally more difficult to
conclude that there has been an
acceptance than that there has
been an offer.

A person who makes an offer is
called an offerer; a person to whom
an offer is made, an offeree. If the
offeree accepts the offer he is also
called an acceptor.

TekcT B

OdepTta — 3TO nNpennoxeHue
MpocTyto odepTy MOXHO OTO3BaTb
B Nnoboe Bpemsa A0 TOro, Kak oHa
npuHaTa (akuenTtoBaHa), a Ang
TOro, 4TtoO6bl cTaTb 00693aTEeNbLHON,
odepTa OOJXHa ObITb
akuenToBaHa B TOM BUAe, Kak OHa
cpenaHa, a He C Kakumu-nmbo
U3MEHEHUSIMN UITN YCITOBUSIMM.

Boobuie ropas3no TpyaHee
YCTaHOBUTb HaM4yMe akuenTta, Yem
odepThl.

Jlnuo, KoTopoe genaet npenno-
XXEeHVe, Ha3blBaeTcs 0pepeHToM,
MLO, KOTOPOMY AenaeTcs npeayo-
XeHune, — appecatom odepThl.
Ecnn nuuo, KoTopomy aenaertcs
npeaJyioXXeHue, ero NPUHMMaEeT, TO
OHO Takxe Ha3blBaeTCH
aKuenTaHToOM.

CoBpeMeHHblit N'yMaHUTapHbIi YHUBEpCUTET
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VOCABULARY

offer odepTa, NpeasioxeHne

make an offer coenatb odepTty

accept an offer NPUHATbL NPensoXeHne, akuenToBaTb
odepty

revoke/withdraw an offer oTo03BaTL 0depTy (revocation/
withdrawal of an offer)

acceptance NPUHATME, akuenTt
acceptor akuenTaHT
offerer Muo, oenatollee nNpeaioxXeHue;
odepeHT
offeree N0, KOTOPOMY enaeTcs
npegnoxeHne; agpecat odpepThbl
MepeBon;
DAY 3 OEHDb 3

SKILLS

NMepeBepute TekcT no metoauke PAI
Absolute construction

The rights and liabilities of the Mocne Toro, kak paccMOTPEHbI
parties to a contract having been NpaBa n o6s3aTenbCTBA CTOPOH
considered, it is now necessary to no AOroBopy, HE0OXOAMMO

CoBpeMeHHbI M'yMaHuTapHbIi YHUBEpCUTET
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see how the contractual relationship
is terminated.

An offer consisting of various
terms, care should be taken that the
whole of the terms are brought to
the notice of the other party.

For example, if A agrees with B,
there being a consideration for
the promise, that C shall receive a
certain sum of money, C cannot
enforce the payment of the sum
agreed upon, or any other sum,
because he is no party to the
agreement.

BbISCHUTb, KakK MNpekpauwalTcs
[OroBOPHbIE OTHOLLEHUS.

Ecnu odepTta cocTtout m3
MHOIMMX YCJIOBUMA, TO HEOOXOANMO
no3aboTUTbLCS O TOM, YTOObI BCE OHMU
OblNnn OoBeAeHbl OO0 CBEAEeHUS
OPYron CTOPOHbI.

Hanpumep, ecnn nnyo A poro-
BapuBaeTcd ¢ nuuom B, npnuem
0693aTenbCTBO NogaepXxuBaercs
BCTPEYHbIM YAOBJIETBOPEHUEM O
TOM, 4TO Muo C AOMKHO MONyYnTb
onpepneneHHyto cymmy geHer, o C
HEe MOXeT B3blCkaTb naaTex
OrOBOPEHHOW CYMMbI MU KaKOWN-
nmbo apyron cymmbl, Tak kKak C He
SABNIIETCHA CTOPOHO MO A0rOBOPY.

CoBpeMeHHblit N'yMaHUTapHbIi YHUBEpCUTET
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DAY 4 AEHDb 4

NMepeBeauTe C aHrJIMACKOro fi3bika Ha PycCKum

All the terms of an agreement to be binding must be assented to by
both parties, and in the same sense or with the same intent, and must be
obligatory on both parties, though there are exceptions to this, as in the case
of a minor contracting with an adult, the latter being bound and the
minor being entitled to plead his minority and thereby defeat the
action.

The person who makes an offer may attach any conditions he pleases
to it, and prescribe any terms of acceptance he chooses. No one is
compelled to accept the offer, and there is no acceptance until all the
terms are complied with, however ridiculous they may be.

When one person writes an offer to sell and another person at the
same time writes an identical offer to buy, there might appear to be an
acceptance before the offer. This, however, is not true. We here have two
offers and no acceptance.

An acceptance sent in the same manner in which offer was received
is not binding until actually received by the offerer if the offerer requested

CoBpeMeHHbI M'yMaHuTapHbIi YHUBEpCUTET
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or suggested some other manner of acceptance or if he stated that the
offer would not be good till acceptance was received.

DAY 5 OEHDb 5

BUSINESS CORRESPONDENCE

1.1 Letter layout

Look at these two letters on the next page.

) 1 What can you notice about the layout of the paragraphs?
2 Is there any punctuation in the addresses?
3 What differences are there between the two letters?

CoBpeMeHHblit N'yMaHUTapHbIi YHUBEpCUTET
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INTERCITY BANK PIc

58 Jalan Thamrin+ Jakarta + Indonesia
Telephone 376018 - Telex 6756

Prapatan Office Supplies You ref
7 Jalan Prapatan Our ref PL /da / 246
Jakarta

12 January 1987
Dear Sirs
We are expanding our offices in Jakarta and we will need extra
desks, lights, chairs and filing cabinets.
Please send us your catalogue with your prices, sizes and colours
for these items.
Your faithfully

piter” 28
Mr. Peter Long
Manager
INTERCITY BANK Plc
58 Jalan Thamrin+ Jakarta + Indonesia
Telephone 376018 - Telex 6756
Mr. S. Basuki Your ref

Jakarta Furnishings Our ref PL / fh /246
7 Jalan Arjune
Jakarta
12 January 1987

Dear Mr. Basuki
Office furniture

We are expanding our offices in Jakarta and we will need extra
desks, lights, chairs and filing cabinets.

Please send us your catalogue with you prices, sizes and colours
for these items.

Your faithfully

fhlr 25

Mr. Peter Long
Manager
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1.2 Block style

There are many ways to lay out a business letter. The letters from
Intercity Bank are examples of a modern way, called ‘block style’. Notice:

— the name and address of the addressee are at the top on the left
(The addressee is the person you are writing to.)

— the date is on the right

— there is no punctuation in the address or after ‘Yours faithfully/
sincerely’ or ‘Dear...’

— the paragraphs start at the margin and there are line spaces
between them

— the writer’s name and title are under the signature

In this book, you will also see some other ways of laying out business
letters, but ‘block style’ is the most useful to learn because it is accepted
everywhere.

1.3 The date

Be careful with the date! In Britain, they write the day first, but in the
United States they write the month first. This means that
12 06 87
is the twelfth of June in Britain but in the United States it is the sixth of
December! So write the date like this
12 June 1987
and then everybody will know what you mean. Remember to use a
capital letter for the month. You do not have to write th, rd, nd or st after the
day.
2 How would you write these dates in a letter?
a) Jan 16th, 1988 c) 6/11/87 (UK) e)21.01.88
b) 23rd March 1988 d) 09-07-87 (USA) ) 04.08.87 (USA)

1.4 Dear .../Yours...

Here are some ways to open a letter

Dear Sirs —to a company

Dear Sir —to a man if you do nor know his name
Dear Madam —to a woman if you do not know her name
Dear Mr Smith —toaman

Dear Mrs Smith - to a married woman

Dear Miss Smith - to an unmarried woman

Dear Ms Smith —to a married or unmarried woman
Dear John — to a friend or someone you know well

CoBpeMeHHblit N'yMaHUTapHbIi YHUBEpCUTET
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Note: It is wrong to open a letter with ‘Dear Mr John’ or ‘Dear Mr John
Smith’
The way you close a letter depends on how you open it

Dear Sirs/Sir/Madam — Yours faithfully
Dear Mr/Mrs/Miss/Ms Smith - Yours sincerely
Dear John — Best wishes.

2 1 Join these openings to the right ending

a) Dear Mrs Wilson
b) Dear Madam Peter
c) Dear Ms Hemsuchi
d) Dear Susanna

e) Dear Mr Gomalez
f) Dear David

g) Dear Sirs

2 Now put in the missing openings and closings

a) The Manager c¢) Ms B Carrillo e) Trufit Shoe Co.
Flichi Bank Restaurante iBien Padre 841 Pacific St
Tokyo Guadalajara Los Angeles
Dear............ Dear....ccocccievveinces e
(0 11

b) d) The Manageress f) Mrs H Cheng

Bells Supermarket 5 Hatton Road
76 Oxford Road Hong Kong

Bath BA2 5HD
Dear JONN e e

CoBpeMeHHbI M'yMaHuTapHbIi YHUBEpCUTET
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LESSON 2

DAY 1

YPOK 2

AEHDb 1

MNepeBepute TekcT no metoauke PAI

Consideration
essence of a contract.

An offer can be withdrawn at any
time before acceptance because
there is no consideration for
keeping it open.

is the very

In order to make a valid contract
one must observe certain necessary
conditions.

A court of law cannot enforce an
agreement if it does not know what
the agreement is, and it can only
obtain its knowledge from the
manner in which the parties have
expressed their intention.

Unenforceable means valid in
itself, but not capable of being
proved in a court of justice.

TekeT A

BcTpeyHoe ypoBneTBOpeHue
— 9TO CYLECTBO A0roBopa.

OdepTa MoxeT ObITb OTO3BaHA B
noboe BpemMsa 00 ee akuenTa,
MOCKOJIbKY OTCYTCTBYET BCTPEYHOE
YAOBNIETBOPEHUe, COXpaHsioliee
odepTy OTKPLITON.

Ona Toro, 4tob6bl 3aKNO4YUTb
MMEIOLWUIA 3aKOHHYIO CWJly O0ro-
BOP, HY>XXHO cobntogaTth onpeneneH-
Hble HeoOX0aANMble YCITOBUS.

Cyn, He MOXeT npuaaTb UCKO-
BYIO CUJTY COIMIalLEHUNIO, EC/IN OH He
3HaEeT, B YEM OHO 3aKJlo4yaeTcsd, U
MOXET MOJIy4YUTb CBELEHUS O HEM

TONbKO M3 cnocoba, KOTOPbLIM
CTOPOHDI Bbipa3nnu cBoe
HamepeHue.

Heunmewwmin nckoByro cuny
O3HAYaEeT 3aKOHHbIN N0 CBOEN CyTH,
HO He MOryLMiA OblTb JOKA3aHHbLIM B
cyne.

VOCABULARY

consideration
valid

invalid)
enforce

BCTPEYHOE YA0BNETBOPEHME
OENCTBUTENbHbLIN, UMEIOLLINI 3aKOHHYIO cuiy (ant.

NCMONHATbL NPUHYOMUTENLHO Yepes cyi,

(un)enforceable (He)umeloLLNA NCKOBYIO cuny, (HEe)MOryuwmin ObiTb
NPUHYOUTENBHO OCYLLECTBIEHHbLIM
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DAY 2

AEHb 2

NMepeBepute TekcT Nno metoauke PAI
TexkcT B

An executed contract is one in
which the object of the contract is at
once performed, whilst an
executory contract is one in which
one of the parties finds himself to
do, or not to do, a given thing at
some future date

An illegal contract is a mutual
agreement to do something contrary
to law or public policy

Voidable means capable of
being affirmed or repudiated by one
or other of the parties, according to
his wishes.

Void means destitute of all legal
effect.

UcnonHeHHbIN 0OroBOP — 3TO
Takon OOroBop, LEeSlb KOTOPOro
[oCTuraeTcsd cpasy xe, B TO BpemMd
KaKk HeMCrNoJIHeHHbIN (nopnexa-
WMA NCNOJZIHEHMIO) [O0roBop —
3TO TakoOW A0roBop, B COOTBETCTBUA
C KOTOpPbIM OAHa N3 CTOPOH
cBaA3blBaeT cebs 0693aTeNbCTBOM
coBeplwaTtb UAM He coBeplaTb
Tpebyemoe aelicTeme B OyayLLeMm.

He3akKOHHBLIA [0OroBOp — 3T0
obologHOe cornalleHme o coBep-
WEeHUN OENCTBMIN, NPOTUBOpPEYA-
WNX 3aKOHY MNM 0OLWECTBEHHOMY
nopsiaKy.

OcnopumMbIii O3HAYaET MOTYLLNIA
ObiTb NGO NOATBEPXAEHHBIM, NMOO
pPacToOpPrHyTbIM OOHOW UK OPYromn
CTOPOHOW B 3aBUCUMOCTU OT €e
XenaHus.

Hu4yTOoXHBIN 3Ha4unT
JINLLIEHHbIN BCAKOMN 3aKOHHOM CUJbl.

CoBpeMeHHbI M'yMaHuTapHbIi YHUBEpCUTET
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VOCABULARY

executed WCMOJTHEHHbIN
executory HEWCIMOJIHEHHbINM, Noaiexaltnii UCNOJIHEHMIO
void HUYTOXHbIN (Syn. null)
(il)legal (He)3aKOHHbIN
voidable OCMOPUMbIN, MOTYLLNA OblTb aHHYIMPOBAHHbLIM
DAY 3 AEHb 3
MepeBop

MepeBeanTe C aHrAMINCKOro si3bika Ha PYCCKUWA U BbINOJIHUTE
o6paTHbIli NnepeBoA, (C PyCCKOro Ha aHrMNCKNiA)

An offer, so long as it is unrevoked, may be accepted within the time
designated in the offer and if no time is designated, then within a reasonable
time under the circumstances. An offer indefinite as to time of acceptance
cannot remain open forever, and what is a reasonable time will usually be a
question for a jury to determine. It, however, some consideration is given by
the other party to secure continuance of an offer to a given time, the offer
will remain open to the expiration of the time agreed upon. When the
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withdrawal of an offer is made it will be effective only when it reaches the
other party. If the acceptance is by mail it will be effective from the time of
mailing it.

DAY 4 OEHDb 4

MepeBepanTe ¢ aHMMNIACKOro A3blka HA PYCCKUIA A3bIK

«Every agreement enforceable at law is a contract.» This is the
definition given by Pollock. It is worthy of careful thought, because a
contract is often defined as an agreement enforceable at law. This is far
from correct. An agreement which cannot be enforced at law, because it
doesn’t fulfil the requirements of certain statutes, may still be a contract.

A contract is an enforceable agreement between two or more
competent persons, embodying an offer by one person to do or not to do a
certain thing and an acceptance by another. This definition, like most
definitions, fails adequately to define so comprehensive a term as contract.
The reason is that It is impossible to compress into one sentence all the
requirements and circumstances at tending the formation of a valid
contract. Where the thing agreed upon has been done, as in case of an
article sold and delivered and payment made on the spot, it is called an
executed contract. Executory contracts, on the contrary, are those where
something remains to be done as to do an act on or before a future day.
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lllegal considerations will not make a binding contract. A contract
containing an agreement to do anything immoral, indecent or contrary to law
is void, as for example contracts to commit, conceal or compound a crime.
If only part of the consideration is contrary to law the entire contract is
void. A contract founded on a consideration naturally or physically
impossible is also void.

DAY 5 OEHb 5

BUSINESS CORRESPONDENCE

1.5 Practice

There are ten mistakes in this letter. Can you find them? Write out the
letter correctly, in ‘block style’.
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181 North Street
Island World Holidays London WIM ZFW
Tel. 01-676 9096
Miss Margarets Lindell
Slottsberget 26
Goteborg 41803
Sweden

Your ref
Our ref FH / ts

Dear Sir

Thank you for your letter of the nineteenth of May nineteen

hundred and eighty-seven.

| have pleasure in sending you our brochure with

details of all our holidays.

| look forward to hearing from you.

1987, may 22nd. Best wishes
Sales Manager
Fred Henderson.

e

1.6 Subject heading

The letter to Jakarta Furnishings (1.1) has a heading, Office furniture.
This says what the letter is about. It will help Mr Basuki give the letter to the
right person. Often, when we put a heading we then use the word above or
above-mentioned, like this:

Dear Mr Chang
Order No. 239

The above-mentioned order of books has now arrived.

Please can you come and collect it as soon as
possible.

Yours sincerely
Wuchadd Pane

Mr Michael Paine
Sub~Manager

CoBpeMeHHbI M'yMaHuTapHbIi YHUBEpCUTET
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1.7 Practice
Can you complete these letters? There are two things missing in each one.

Western Computers
T bl b

Invoice No 2ew 373787

1
Dear Miss Spencer
I am writing about the ebove invoice for
£1,456.75. I would like to reminhd you that it is
now three months since we delivered the goods.
Please could we have your payment as soon as
possible.
LB -
Mr Brisn East
Accountant
e
]
Dapar Mo Moralos
Hercedrs S5U0EL
Toank youd for your leERRT Ahour .00 o oo
I wnclogw some Information @hich T hope yau
will find helplul.
Tamier™
Mr Thermas [aoder
3ales Eepresencarive
r_a-_f-:h.:. T —
! ™
i’ B T My am Tiuyp, LY — il
Wil ||
B by At |
| SUuPar pugry g |
! En
K

vedl Ol s

This year the Daily Observer newspaper will printa
special report on travel agencies. We were wondering if

your company would like to put an advertisement in it.

I enclose our price list and look forward to hearing from

you.

Rt Taltsbeh
Ms. Renata Makosch
Advertising manager

CoBpeMeHHblit N'yMaHUTapHbIi YHUBEpCUTET
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Thank you for your letter of 12 February.

I am happy to say that I will be at the
Marketing Conference in Paris next March.

I look forward to seeing you thera.

...........................

John Williams

1.8 Letter practice

You are the Purchasing Supervisor at Green Supermarkets Ltd, 13
Station Road, Dublin, Ireland. Your manager has just sent you this memo.

To Purchasiog Supervisor | Dete 15 april 1047

Fram Mavager Bubject Qtder 564

We sent an arder for oramge juice to Corome Ltd on
& Janvary but we have seill nor cecaived it.

2laage write to them and ask then when they can
deliver the orange juice. Their eddress is Calle
Ma}or 340, Madrid, Spain.

e e T —

Write the letter to Corona Ltd. Make sure that you lay it out in the
modern ‘block style’.
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LESSON 3

DAY 1

YPOK 3

AEHDb 1

MNepeBepute TekcT no metoauke PAI

Business consists essentially of
making and discharge of
contracts.

Contract is the result of a
combination of two ideas - an
agreement and an obligation.

A simple contract is often called
a “parol” contract, and it makes no
difference whether it is in writing or
only made orally.

TekeT A

Kommepueckasa 0esaTenbHOCTb
COCTOWUT MO CYLLLECTBY U3 3aKJilo4e-
HUS AOrOBOPOB U MpeKpaleHus
006s3aTesIbCTB U3 AOroBopa.

Jorosop 3TO pe3ynbTart
coyeTaHUs OBYX KOMMOHEHTOB:
cornatleHvs n obga3aTenbCcTBa.

MpocTton poroBop 4acTto
Ha3bIBAlOT YCTHbIM AO0NOBOPOM BHE
3aBUCUMOCTM OT TOro, 3aKJIlO4YEH NN
OH B MUCbMEHHOM NN YCTHOWN

dopme.
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A contract under seal is
generally called a specialty
contract, or a deed. Three things
are essential to a deed — writing,
sealing and delivery.

The term “covenant” is applied
to denote a contract under seal;
and the term “agreement” generally
denotes a contract not under seal.

AoroeBop 3a ne4artblo 00bIYHO
Has3biBaloT “specialty”, wnn
“deed”. Takoln PBOKYMEHT
HEBO3MOXeH 6e3 NMNMCbMEHHOTO
0dOpPMNEHUNS, CKPEMIEHNS NevaTbio
1 popManbHOro Bpy4EHUS.

Tepmun “covenant” ncnonb-
3yeTcs onsg 0603HavYeHNs [oroeopa
3a neyartblo, a TepMuH “agreement”
(cornaweHne) obbiYHO 0603HavaeT
AOroBOp He 3a nevartblo.

VOCABULARY

make a contract
(syn. enter into a contract,
conclude contract)

obligation

simple contract
(parol contract)

contract under seal
(specialty contract, deed)

covenant

3aK/14YnTb 40roBOp, BCTYNUTL B
[0roBopHble oTHoLeHus (conclusion of
a contract)

0065a3aTenbLCTBO, 0093aHHOCTb

NPOCTOi AOrOBOP, AOrOBOP HE 3a
neyarbio

OOroBop 3a ne4vyaTtbto

OOroBop 3a neyartbio, 0653aTeNnbLCTBO
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DAY 2

AEHDb 2

NepeBepute TekcT no metoauke PAI

The term “promise” is used to
signify any mere parol engagement
by one person with another, where
there is no consideration for the
promise, nor any corresponding
duty on the part of him to whom it is
made.

The promise of a gift can
scarcely be construed as a mutual
transaction because the other party
does not give up anything.

Consideration may be defined as
the waiver of, or a promise to
waive, a legal right at the request of
another.

Consideration does not always
consist of benefit received by the
promisor. The essential feature is
detriment to the promisee.

TekcT B

TepMuH “promise” (ob6eLiaHne)
ncnonb3dyeTtca ons o603HavYeHUs
NMPOCTON YCTHOW OOrOBOPEHHOCTM
OJHOro nuua ¢ Apyrum, Kotopas He
npepnonaraeT HW BCTPEYHOro
yAOBNeTBopeHns B 06MeH Ha 3To
oGewaHne, HM Kakon-nnMbo cooT-
BeTCTBYylOWEN 0693aHHOCTU CO
CTOPOHbI TOro 1A, KOTOPOMY OHO
paeTtcs.

Ob6euwaHne nepegatb YTO-MO0 B
nap Bpag M MOXeT OblTh
MCTONKOBAHO Kkak ob6olaHasa
chenka, Tak Kkak gpyras cTopoHa
HUYEero He OTOAET B3aMEH.

BcTpeyHoe yOoB/ETBOPEHME
MOXHO OnpefennTb Kak oTKkas uin
06a3aTeNbCTBO OTKa3aTbCH OT
3aKOHHOro npaBa Mo npocbbe
OPYroi CTOPOHBI.

BcTpeyHoe yooBneTBOPEHME He
BCcerga COCTOUT U3 BbIrogbl,
Mnony4yeHHON LOJIXHUKOM.
HenpemMeHHON 4epTOon ABNAeTCH
yuiep6, NOHECEHHBI KpeaUTOpPOM.

VOCABULARY
promise obellaHue, 0693aTeNnbCTBO
construe TOJIKOBATb, OOBLACHATb
waiver oTKas (0T npasa, NPETEH3NN, UCKa)
waive oTKasaTbCs (0T NpaBa, NPeTeH3nN U T I.)
promisor OOJMKHUK
promisee KpeanTop
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DAY 3

OEHb 3

SKILLS

NepeBepute no metopnuxke PAI:

It is + noun + that

It is a general rule that specific
performance of a contract under
seal will not be decreed if there is a
total failure of consideration.

It is a common misconception
as to the law of contracts that an
agreement is not binding if it is not in
writing.

It is an erroneous belief that
facts may be established by written
evidence only.

O6Lwee npaBnio 3aKk04YaeTcs
B TOM, 4TO cynebHoe pelleHne ob
MCMOJSIHEHUM B HaType A0roBopa 3a
neyaTtblo He OyaeT BbLIHECEHO, eCnu
MOSTHOCTBIO OTCYTCTBYET BCTPEYHOE
yOOBNETBOPEHME.

PacnpocTtpaHeHHbIM 3a6nyx-
AeHueM OTHOCUTENbHO A0roBOp-
HOroO NpaBa sABJ/S€eTCA TO, 4YTO
cornaiwieHue He 0b6s3aTesibHO, ecnn
OHO He 3aKkJ/Ilo4YeHO B MMCbMEHHO
dopme.

Ownbo4YyHOo nosarartb, 4TO
dakTbl MOFyT OblTb YCTAHOBMEHbI
TONbKO HA OCHOBE MUCbMEHHbIX
[oKa3aTenbCTB.
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whether

The question whether a contract
is divisible or indivisible is primarily
one of the intention of the parties.

It is immaterial whether the
promise is made in writing or orally.

Whether a term of a contract
providing for performance at a
certain time is a condition precedent
depends upon whether the term is
of great importance in the contract.

Bonpoc o ToM, 9BngdeTca au
[OroBOp AENVMbIM WU HEAENNMbIM,
— 3TO BOMpPOC, raBHbIM 06pa3omMm,
HaMEepPEHUS1 CTOPOH.

HecyuwiectBeHHO, [OaHO Jun
0693aTenbCTBO B MUCbMEHHOW MU
yCTHOM popme.

flBNsieTcs 1M ycnoBue Ooroeopa,
npeaycmaTpuBatoLLLEE UCTIONTHEHME B
onpepneneHHoe BpeMs,
npeaBapuTeNbHbIM  YC/IOBUEM,
3aBUCUT OT TOro, urpaet Jim 3TO
YC/IOBME BaXKHYIO POJib B JOrOBOpE.
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DAY 4 AEHDb 4

NMepeBeanTe ¢ aHrMUIACKOro 13bika Ha PYCCKUiA A13bIK

Covenant is an agreement entered into by deed, that is, by instrument
of writing under seal, whereby one of the parties promises the performance
or non-performance of a certain act or acts, or that a given state of things
does or shall or does not or shall not exist.

A moral obligation is said to be a sufficient consideration to support a
promise. If one promises to do what he morally ought to do, though he is
not legally bound to do it, the promise will bind him. This is really true,
however, only where a legal obligation actually once existed.

It is the intention of both parties that must be sought in determining
the meaning of the contract but in doing this the plain meaning of the words
used cannot be perverted.

It is a general principal governing the construction of contracts that
stipulations as to time of their performance are not necessarily of their
essence.

In determining whether or not the performance of one covenant
depends upon or is to follow the performance of another, the intention of
the parties will control.

The test for determining whether a promise or an act is an offer is
whether a reasonable person in the position of the other party would so
construe it. Similarly, an acceptance may consist of a promise or an act,
and the test construction by a reasonable person in the position of the
offerer.
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DAY 5 OEHDb 5

BUSINESS CORRESPONDENCE

Parts of a letter

2.1 Interfon looks for new agents

Interfon, Inc., USA, is looking for new business so they sent a letter to
their bank’s branch in Bahrain. They received the reply shown.
= 1 What differences are there between the layouts of the two
letters?
2 How can Eastern Bank help Interfon?

INTERFON INC.

Interfon, Inc.
Your ref 1677 Sea Harbor Drive
Orlando, Florida 35509
Our ref RW.jd USA
Eastern Bank
PO Box 3455
Bahrain February 8, 1987
Gentlmen

We are writing to inquire about agents for our products to
Bahrain.Your branch to Orlando, Florida, has told us that you may be able to
help us.

We are a large manufacturer of radio telephones. At present, we
export to Europe and Latin America, but we would like to start exporting to
the Arabian Golf.

Could you please forward this letter to any companies in Bahrain that
might be interested in representing us? We enclose some of our catalogs.

Sincerely yours,

gt I
Robert J. Winston
Export Division
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33



{ EASTERN BANK )

PO Box 3455 TIx 3467 ICB
Bahrain Tel 254809

You ref RW: jd
Our ref RD/run

Mr. Robert J. Winston 20 February 1987
Export Division

Interfon, Inc.

1677 Sea Harbor Drive

Orlando, Florida 35509

USA

Dear Mr. Winston
We have received your letter of 8 February, enquiring about agents
for your products.
We have passed your letter on to the following companies who will
contact you direct:
Arabian Electonics PO Box 26180 Bahrain
Golf Communication PO Box 3438 Bahrain
We hope that this will help you.
Yours sincerely

ot
Husain Dhaif
Corporate Section

used after the opening in American English
Gentlemen: in American English, the opening sometimes used to a
company instead of ‘Dear Sirs’

catalogs British English: catalogues

Sincerely yours, British English: Yours sincerely/Yours faithfully
inquire ask

forward send further, pass on

enc short for ‘enclosure’

2.2 Arabian Electronics replies

Sometime later, Interfon received this letter from Arabian Electronics.
They wrote back straight away.
2 1 What did Arabian Electronics want to know and what was Interfon’s
answer?
2 Did Mr Winston enclose the brochures with his letter?
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Arabian Electronics
Yor ref RW.jd
Our ref MAJ/yb

Mr. Robert J.Winston 3 March 1987
Export Division

Interfon, Inc.

1677 Sea Harbor Drive

Orlando, Florida 35509

USA

Dear Mr Winston
Agents in Bahrain

Eastern Bank has passed us your letter of 8 February.

We are interested in importing radio telephones and we would like to
receive some more information. Please could you confirm that the
prices on your cataloge are still correct.

We look forward to hearing from you.
You sincerely
WAL Tafaknan-
M. A. Al Jalahma
Magaging Director
PO Box 26180 Manama Bahrain Tel. 2564 73 Tb 9452 AEEE

INTERFON INC.

Interfon, Inc.
Your ref 1677 Sea Harbor Drive
Orlando, Florida 35509
Ourref RW.jd USA

Mr. M. A. Al Jalahma
Managing Director

PO Box 26180 Manama
Bahrain

Dear Mr. Al Jalahma
Agents in Bahrain

Thank you for your letter dated March 3.

I am pleased to send you some of our brochures under separate cover. | can
confirm that the prices in our catalog are correct until the end of December.

I am visiting the Middle East soon and | will contact you again shortly to
arrange a demonstration of our products.

Meanwhile, please do not hesitate contact me if you have any further
questions.

Best Regards,

ot Wtk
Robert J.Winston
Expert Director
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under separate cover
hesitate

2.3 Parts of a letter

Most letters have three parts.

in another envelope
delay because you are not sure

Dear ..

An opening

This says why you are writing.
The main message

This gives the details.

The close

Yours faithfully/sincerely etc.

This usually talks about the future.

2 1 Look back at 2.1 and 2.2.
Find the three parts in each letter

2 Look at 2.1 and 2.2 again.
Which letter has more than one
paragraph in the main message?
What is the subject of each
paragraph?

LESSON 4

DAY 1

YPOK 4

AEHDb 1

NMepeBepute TekcT Nno metoauke PAI

Fraud is such intentional
perversion of the truth which
prejudices the rights of another.

Though a fraudulent contract is
void against any party intended to be
defrauded, the party committing the
fraud, cannot avoid the contract.

Undue influence is the improper
or wrongful persuasion of a person to
do something which without such
persuasion he would not do; it usually
consists in taking unfair advantage of

TekecT A

O6MaH — 370 Takoe HaMmepeHHoe
MCKaXXeHWe npaBfbl, KOTOPOE HAHOCUT
yuwepb npasam Apyroro nuua.

XoTa AOroBOpP, OCHOBAHHLINA Ha
MOLIEHHUYECTBE, apnseTcs
HEeONeNCTBUTENbHLIM B OTHOLUEHUN
nobol CTOPOHbI, NPOTUB KOTOPOW
3aMbILLISANOCh MOLWEHHUYeCTBO,
CTOPOHAa, coBepLUMBLUAsA 00MaH, He
MOXET aHHYIMPOBaTb AOrOBOP.

HeponxHoe BAnsiHue — 370
HeHagiexaltlee Ui HenpaBoMepHoe
nobyxaeHne nuua COBepWUTb
nencteme, kakopoe 6e3 Takoro
noBy>XxaeHnst OHO Obl HE COBEPLLNIIO;
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another’s mental, emotional or
physical weakness.

Duress to avoid a contract must
be proved to be either actual violence
or a threat which negatives consent
on the part of the party under
duress.

The misrepresentation will void
or cancel the contract, and if the
misrepresentation is fraudulent
the party making it will be held
responsible to the other for
damages.

0ObIYHO HepJo/mXHOEe BO3OEeNCTBUE
3aksyaeTcs B HEYECTHOM
MCNONb30BaAHUU YMCTBEHHOM
HEMNOJIHOLLEHHOCTU, 3SMOUMOHANIbHOM
HEeyCTOMYMBOCTU UK HU3NYECKON
cnabocTu apyroro nuua.

Ona Ttoro, 4to6bl aHHYAIMPOBaTb
[OroBop, HeobxoaAnMMO ooKasaTb, YTO
NPUHYXAEeHne Bbipa3nnocb nmbo B
dopmMe Hacunusa Kak TakoBoro, nmbo
Yrpo3bl, 4TO NIMLLAET cornacue, AaHHoe
CTOPOHON, Haxoasguiewnca noag
NPUHY>XAEHNEM, CUJIbI.

NMpepncrtraBneHne B NNOXHOM
cBeTe caenaeT HeoeNCTBUTENbHbIM
WM aHHYNMpyeT OOroBOp, a EC/IN OHO
ABNSeTC 3JIOHaAMepPEeHHbIM, TO
CTOpOHa, coBeplimnBLiasd
MOLLEHHNYECTBO, OyAeT cumTaTbCs
OTBETCTBEHHOW 3a YObITKWN, MOHECEHHbIE
APYyron CTOPOHOMN.

VOCABULARY
fraud obmaH
fraudulent 0OMaHHbIN, MOLLIEHHNYECKUI
defraud obMaHbIBaTb
commit fraud COBepLNTL 06MaH, MOLLEHHNYECTBO
duress NPUHYXaeHne

under duress
misrepresentation

nog, NPUHYXAeHNEM
npeacTaBieHne B IOXXHOM CBETE; BBELAEHME B

3abnyxneHune

innocent/fraudulent
misrepresentation

He/3n0HaMepeHHoe BBeeHVe B 3a0s1yXaeHne
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DAY 2

OEHDb 2

NMepeBepute TekcT no metoauke PAI

Therefore, the general term
“contract” comprises every
agreement or obligation, whereby
one party binds himself, or becomes
bound, expressly or impliedly, to
another, to pay a sum of money, or
to do or omit to do any particular
act.

Assignment is a transfer by
writing as distinguished from one by
delivery.

Assignor is one who assigns a
right whereas assignee is one to
whom assignment is made.

In order that the transfer may
be valid at law the thing transferred
must have an actual or potential
existence of some kind at the time
of the transfer.

TekcT B

CnepoBaTefibHO, OOLIWA TEPMUH
«[10roBOp» BKJOYaeT B cebsa nbdoe
cornaweHne nnm ob6g3atenbCTBO,
COrfnacHo KOTOpOMY odHa CTOpoHa
6epeT Ha cebsa 0b6aA3aTeNnbCTBO U
CTaHOBUTCS MPAMO UM KOCBEHHO
00653aHHO BbINNATUTb APYro CTOPOHE
OEHEXHYI0O CyMMy, B0 COBEPLUMTb
UM He coBepwaTb Kakoe-To
ONpeneneHHoe OencTBme.

Leccua — 370 nepepava (npaea,
nMyuiLecTBa) nocpencTBoOM
NMUCbMEHHOr 0 IOKYMEHTa B OT/INYMe OT
nepenayv NnocpeacTsom popmasibHOro
BPYYEHUS.

LepeHT — 5T0 TOT, KTO nepepaeTt
npaBo, a LLeCCUOHapu — 3TO TOT, B
nonb3y KOTOpOro nenaetcd
nepeycrynka.

[nsa Toro, 4ToO6bl Nepepada nvena
IOPNANYECKYIO CUITY, NepeaBaeMbii
06bekT [OONXEH CylecTBOBaTb
daKTUYeCKM UM NOTEHUMANIbHO B
Kakon-nnbo ¢opme BO Bpemd
nepepavm.
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VOCABULARY

assign (rights under a contract) nepenasartb, NepeycTynaTb (Npasa
rno JOroBopy)
transfer nepegasarb (NpaBa, MMyLLECTBO)
assignment, transfer nepenada, nepeycrynka (npasa,
MMYyLLLECTBA), LLleccusa
assignor, transferor nmuo, nepegatoiee (Npaeo,
MMYLLLECTBO), LeOeHT
assignee, transferee MpaBoONpPeeMHUK, LLeCCUOoHapUin
DAY 3 AEHb 3
SKILLS
Nepeeepute no metopuke PAM:
since
And it is equally clear that If A and B paBHoOI xe cTeneHn sicHo, 4TO

B have agreed that C shall do some eciv A un B norosopuivce 0 TOM, 4TO
particular act, neither of them can C ponxeH coBepwUTb Kakoe-To
compel C to do anything of the kind, oOnpeaeneHHoe aencTemne, HM A, Hu B
since C is no party to the agreement. He Bnpase OT Hero aToro TpeboBaTb,
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A contract implied in law is one
in which an obligation is imposed
upon a person, irrespective or even
in violation of his intention to enter
into a contract. Such obligations are
more correctly described as “quasi”
contracts, which is the better name,
since it indicates that the obligation
is not a true contract, and avoids
confusion with contracts implied in
fact, which are real contracts.

A bilateral offer calls reasonably
for a promise on the part of the
offeree, since the offeror would
naturally wish to know in advance
of performance whether the offeree
was going to accept the offer.

nockosbky C He 9BNSETCS CTOPOHOW
Mo AOroBopy.

Jorosop, noapa3ymMeBaeMbIn Ha
OCHOBaHUWM 3aKOHa, 3TO Takown
0OroBop, B CuUay KOTOpOro
00693aTeNbCTBO HanaraeTcs Ha NnLO
BHE 3aBUCUMOCTM UM Aaxe BOMNpekun
€ro HaMepeHuio BCTYNMUTb B
0OroBOpPHbIE OTHOWeEHUSA. Takune
obcTosaTenbcTBa npaBuibHee
Ha3blBaTb KBAa3MAOroBOpamMu, 4To
aBnsieTcs 6onee yaayHbiM Ha3BaHNEM,
MOCKOJIbKY OHO YKa3blBaeT Ha TO, YTO
370 0643aTeNbCTBO He SABMASETCSH
HacTosaWWMM [OOroBOPOM U He
[0MyCcKaeT CMELLEHNS C OroBOpamMu,
noapasymMeBaeMbiMn GaKTUYECKMU,
KaKoBble W SBNASIOTCA HACTOSLLNMM
[oroBopamMu.

JBYCTOPOHHAA odepTa pasymMHO
TpebyeT 00693aTeNbCTBa CO CTOPOHDI
agpecaTta odpepTbl, MOCKOJbKY
0(dEepPEHT, eCTECTBEHHO, NoxenaeT
y3HaTb A0 Hayana UCNOJIHEHMUS,
cobupaeTca nu agpecat odepThl
akuentoBaTb 0depPTY.
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DAY 4 AEHDb 4

MepeBepnte ¢ aHMMNIACKOro 3bika Ha PYCCKUA A3bIK

Contracts may also be express, where the thing to be done or not to
be done is fully stated when the agreement is made, or implied, which are
such as reason and justice dictate and which the law presumes that every
man undertakes to perform. Thus, if one requests another to do a day’s work,
though there is no express promise to pay, there is an implied promise to
pay the amount commonly paid for such a day’s work in the neighbourhood.
Implied contracts are of very frequent occurrence.

Fraud in its ordinary application to cases of contract includes any trick
or artifice employed by one to induce another to fall into or keep him in error
so that he may make an agreement contrary to his interest. It may consist in
either misrepresenting or concealing material facts and may be effected by
words or by actions but neither law nor equity will relieve one who has not
himself exercised a due degree of caution.

Ordinarily, misrepresentation as to a fact, the truth or falsehood of
which the other party has an opportunity of ascertaining, or the concealment
of a matter which a person of ordinary skill or vigilance might discover, does
not constitute fraud. Also, misrepresentation as to the legal effect of an
agreement, every man of mature discretion being presumed to know the legal
effect of an instrument which he signs, or of an act which he performs, does
not constitute fraud. It is a deception as to facts that operates as fraud.
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DAY 5 OEHb 5

BUSINESS CORRESPONDENCE

2.4 Beginning a letter

Here are some ways to begin a letter.

We are writing to enquire about ...
We are writing in connection with . ..
We are interested in ... and we would like to know ...

2 1 How would you start these letters?
a) You want to know the prices of some air conditioners.
b) You saw an advertisement in the newspaper yesterday and you
want further information.
c) You want to know if the company you are writing to organises
holidays to Africa.

If you are answering a letter, you can start:

asking if ...
Thank you for your letter of (date), enquiring about ...
We have received your letter of (date), enclosing ...
concerning...

2 How would you start your reply in these situations?

a) A company wrote to you on 23 July. They wanted to know if
you sell photocopiers.

b) A man wrote to you on 18 December. He wanted employment
with your company. He also sent his curriculum vitae.

c) A company sent you a telex on 3 June. They wanted to know if
you were going to the marketing conference in London.

d) A lady telephoned you this morning. She wanted to know if
her order No. 599 had arrived.
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2.5 Ending a letter

Here are some ways to end a letter.

I look forward to receiving your reply/order/products/etc.
Looking forward to hearing from you,

If you gave some information in the letter, you can close:

| hope that this information will help you.
Please do not hesitate to contact me if you need any further information.
Please feel free to contact me if you have any further questions.

2.6 Practice

Here are the main messages from four letters. Choose the correct
beginning and ending from sentences (a)-(h) on page 30 and then add ‘Yours
faithfully/sincerely’ or ‘Best wishes’.
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Dear Sir

We are happy to tell you that the
abovementioned company has always
paid our title on time. We have never
any problems with them.

R. J. Smith
Manager

(

some brochures-
4

Dear Peter
I am sorry that | was not in the office when you rang, but here is the
information that you wanted. The address of our branch in Singapore is

54 Liu Fang Rd, Jurong Town, Singapore 2262. The manager is Mr S
Rushford.

John Blake

CoBpeMeHHbI M'yMaHuTapHbIi YHUBEpCUTET

44




Dear Ms Wilson

suggested, 1 August, at 11 a.m.

@Bnﬁugy—/

F G Bending

I would be very happy to meet you in my office on the day you

Representative, South East Asia

a) Thank you for your telephone call today, enquiring about our prices.
b) Looking forward to seeing you,
c) Thank you for your letter of 16 February, concerning Arabian

Electronics.

d) I look forward to receiving your order.
e) Thank you for your telephone call today.
f) Thank you for your telex of 18 July, concerning your forthcoming

visit to Hong Kong.

g) | hope that this information will help you.
h) Please feel free to contact me if you need any information about our

other branches.

LESSON 5

DAY 1

YPOK 5

OEHDb 1

NepeBepute TekcT no metoauke PAI

Business consists essentially of
making and discharge of contracts.

The error annuls the contract with
the exception of cases when the
contracting party would have been
equally willing to enter into a
contract with any other person.

TekcT A

KommepquKaﬂ AedaTenbHOCTb
COCTOUT MO CYLLLECTBY 13 3aKJove-
HUA OOroBOpPOB U npekKkpaweHus
069a3aTenbCTB U3 A0roBopa.

Owmbka aHHYyNMpyeT O0roBop, 3a
ncKJito4HeHneM Tex ciyyaeB, Korga
[0roBapuBaloLLIAsiCH CTOPOHA PaBHbIM
obpasom noxenana 6bl BCTYNUTb B
AOroBOpHbI€ OTHOLUEeHUS C No6bIM
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A person can not avoid a contract
on the grounds of his own fraud.

Certain contracts shall not be
enforceable unless they are in writing
and are signed by the party to be
charged or his agent; for example,
contracts not to be performed within
ayear.

As there was mutual mistake as to
the existence of the subject matter, the
defendant could rescind the contract.

OPYrM NINLOM.
JInuo He MOXeT aHHyNnupoBaThb
AOroBOpP Ha OCHOBAHWUW CBOEro
COBCTBEHHOIO MOLLIEHHNYECTBA.
HekoTopble A0OroBopbl HE UMEIOT
MCKOBOW CWUNbl, €CAIM OHN He B
MMCbMEHHOW POpPME N HE NOANNCAHBI
CTOPOHOI, K KOTOPOM NpeabsaBngeTcs
NCK, N ee areHToM; Hanpumep,
0OroBOpHI, He nognexawue
UCNOJIHEHMUIO B TEYEHME roaa.
Mockonbky nmena mecto obotoaHas
ownbka OTHOCUTENBHO
CyLLLEeCTBOBaHUNS NpegMeTa Aorosopa,
OTBETHYMK MOI paCTOPrHyTb JOrOBOP.

VOCABULARY

make a contract (syn. enter into
a contract, conclude a contract)

discharge of a contract
rescind a contract
avoid a contract

perform a contract

3aK/lo4YnNTb A0roBOP, BCTYNUTL B
[OroBOpPHbIE OTHOLLEHMS (conclusion of
contract)

npekpaLleHne o6a3aTenbCTB U3
norosopa (discharge a contract)

pacToprHyTb A0roBop (rescission of a
contract)

aHHynupoBaTtb Aorosop (avoidance of a
contract)

NCMNOJIHNTbL OO0roBOp
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DAY 2

OEHDb 2

MepeBepgute TekcT no metoauke PAI

Contract of agency is a contract
whereby one person agrees to
represent another person in business
dealings with third parties. The person
represented is called the principal.
The person who represents the
principal is an agent. The third party
is the person with whom the
transaction is entered into.

In many cases the agency will be
implied from the conduct or the
situation of the parties. Implied
agencies, however, are always of a
limited character. They are sometimes
known as “agencies by estoppel”,
because the party bound by the
contract is estopped by law or by his
conduct from denying the existence
of the agency.

TekcT B

AreHTCKM## poroeBop — 3TO
[0roBop, B CUJTy KOTOPOro O4HO NLLO
corfawlaeTcsa npeacTaBnaTb Apyroe
MU0 B OeNOBbIX OTHOLIEHUSAX C
TpeTbuMun nuuamun. Npencrasnsemoe
JIMLO Ha3blBaeTCHd NPUHLMUNANIOM.
Nlvyo, koTopoe npencTaBnger
npuHuunana, Ha3oblBaeTCsd areHTOM.
TpeTbd CTOpPOHa — 3TO MU0, C
KOTOPbIM 3aK/T04aEeTCa CaesKa.

Bo MHoOrmx cnaydaax npeg-
CTaBUTEJIbCTBO NpPe3loMUpyeTcs U3
noBeneHuUss CTOPOH MU KOHKPETHOMN
cutyauun. llogpasymMmeBaemMble
npencTaBUTENbCTBA, O4HAKO, UMEIOT
OorpaHuyeHHbIN xapaktep. NHorga nx
Ha3bIBaAIOT «NMpeAcTaBUTENIbCTBaMM
B CUNYy HeONnpoBepXumMom
npaBoOBOM NMpPe3yMnuumn», rnoToMy
4YTO CTOpPOHA, CBA3aHHas O0roBoOp-
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Agency by ratification means that
the principal adopts and affirms an
unauthorised act.

In certain circumstances a person
may become the agent of another
without any express or implied
appointment. Such a person is known
as an agent of necessity.

HbIMM 00513aTeNbCTBAMW, OrpaHNYeHa
B CUJTy 3aKOHa U CBOEIO MNOBEAEHUS,
B NMpaBe Ha OTpuUaHWe CYLIEecCT-
BOBaHMA NpeacTaBuUTeNbCTBA.

NMpepnctaBuTenbcTBO c
nocsieaylowmumM NoATBEPXAEeHNEM
NOJIHOMO4YMI areHTa O3HavaerT, 4YTo
npuHumnan ogobpsaeT v yTBepxaaet
LencTBne, Ha CoBepLUeHMe KOTOPOro
OH He gasan NoIHOMOYUA.

Mpu onpeneneHHbiXx 06CTOATENb-
CcTBax NMUO MOXET CTaTb areHTom
apyroro nuua 6e3 kakoro-nMbo npsimMo
BbIPaXXEHHOIro MM noapasymesae-
MOro HasHayeHusa. Takoe Aunuo
Ha3blBalOT areHTom B cuny
Heob6xoANMOCTU.

VOCABULARY

contract of agency

[OroBOp NOPYYEHNSI, ar€HTCKNM

[0orosop
principal npuHumnan
agent areHT, npeacraBnTenb

agency by ratification

npeacTaBnTesiIbCTBO C nocneaywmm

NMoATBEpPXAEeHNEM NOSIHOMOUKIA areHTa

agency of necessity

npeacTtaBnTeNIbCTBO B CUY

HeobxoaMMOoCTH

agency by estoppel

npeacTtaBnTeNIbCTBO B CUY

HEOMNPOBEPXMMOWM NPaBOBON
npesymnuumn
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DAY 3

OEHb 3

SKILLS

NepeBepute TekcT no metoauke PAI

unless

An agreement is not a contract
unless its terms are certain or capable
of being made certain.

If A enters into a contract to supply
goods to B, B is not entitled to refuse
the goods on the ground of their being
insecurely packed, unless some
damage has been done thereby.

The existence of a document in
writing does not dispense with the
necessity for consideration. Unless
the contract is under seal there must
be a consideration.

CornaweHne He gaBAgeTcd
[OroBOPOM, ecJsin ero yCroBus He
onpeaeneHHbl UM He MOryT cTaTb
onpeaeneHHbIMN.

Ecnu nnuyo A 3akniodaeT gorosop
c n1uuom B o nocTtaeBke nocnegHemy
TOBapoB, B He Bnpase oTkazaTbCs OT
TOBapOB HA TOM OCHOBaHUU, 4TO OHU
HEeHafeXHO YynakoOBaHbl, ecsu
TOBapam He MpUYMHEH Bpesa.

CywecTBoBaHne OOKyMeHTa B
MUCbMEHHOV dOpMe He CHuMmaeT
HeobxoQMMOCTH BCTPEYHOrOo
YOOBNETBO-PEHUA. 3a UCKITIOHEHNEM
Tex csy4aeB, Korga 0OroBOp
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CKpenjeH neyaTbio, BCTpeYHOe
yOOBNEeTBOPEHUNE OONXHO
NPUCYTCTBOBATb.

MepeBepanTe ¢ aHMMNIACKOro A3blka HA PYCCKUIA A3bIK

If one pays the debt of another on promise of the creditor to assign his
claim to the one paying, the latter will be considered an equitable assignee
of the debt, and may collect it from the party owing it even though no written
assignment was executed. But one who merely pays the debt of another
without request and without any agreement to assign cannot recover from
the debtor unless the debtor subsequently ratifies his act, or promises
payment. Statements contained in a deed are absolutely conclusive against
the parties who make them, unless duress or fraud is proved, or there exists
some incompetency in the contracting parties.

A contract entered into by a minor is voidable, since the minor may
rescind it. Unless rescinded, however, a voidable contract is binding upon
both parties.
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DAY 4 AEHDb 4

MepeBepnte ¢ aHMMMNIACKOro 3bika Ha PYCCKUiA A3bIK

Usually the words “assign, transfer and set over” are used in making
an assignment, but any words showing the intent to make a transfer will
operate as an assignment.

A power of attorney may be general, authorising the agent to act
generally in behalf of the principal, or special, limiting his authority to
particular acts. It may be by parol, that is, not under seal, or it may be under
seal.

Agency by estoppel arises when a person, who has not, either
expressly or impliedly, appointed another as his agent, makes such
representations or acts in such a way as to lead third persons to suppose
that that other is his agent. The person who has so held out that other as
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being his agent is by his conduct estopped from denying the agency,
that is to say, he is bound by what the so-called agent has purported to do
on his behalf as though he had given express authority.

Where an act is done on behalf of a person without his authority, by
another person purporting to act as his agent, the person on whose behalf
the act is done may, by ratifying this act, make it as valid as if it had been
originally done by his authority.

Before an agency of necessity can come into existence, there must
be some existing relationship of agency, out of which the necessity to
exceed the authority arises.

An agent is a person “who is employed to do anything in the place of
another”. The person who employs the agent is called the principal.
Although the terms “agency” and “employment” are frequently confounded,
the latter term is much wider in its signification than the former. In mercantile
law the word “agency” is used to signify the peculiar kind of employment
necessary to bring the principal into legal relationship with third parties.

Any person who possesses the legal capacity to enter into a contract
may appoint an agent to do any act in his place, unless the circumstances
are such that the personal act of the principal is imperatively demanded.
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DAY 5 OEHb 5

BUSINESS CORRESPONDENCE

2.7 Letter practice

1 Write a letter to Data Services Ltd, 57 West Road, Paxton, PX3 7JA.
You want a word processor and you would like to know it they rent them. You
need a small machine with a very good quality printer. Follow this plan:

— Dear. ..

— Open the letter. Say what you are writing about.

— Tell them exactly what you need.

— Close the letter.

- Yours...

— Sign it with your name and title (Office Manager).

2 You are the Personnel Manager at the Provincial Assurance Co. You
have received tins letter from Miriam Montilla. Write back to her and ask her
to send you her curriculum vitae (CV) so that you can review her experience.

Follow this plan
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— Dear ...

— Open the letter. Say what you are writing about

— Ask her to send you her CV (Please could you ...). Tell her why you
want it.

— Close the letter.

- Yours ...
— Sign it with your name and title (Personnel Manager).

Calle Uig 2361
Jardinos ¢el 3osgue
e, Juaresz
Guadslajaca

Moxicn

A Sepromher 1U87
The Fersonne. Manager
Irovineial Assyrance Co
ave. de La Reforma 454
Fexica I+, T,
Dear Six
T am wricing to srguize if Lhwre arc any
vocancies o your office for a bilinaual
secretary {dpeaish-English).
1l have swver ren years' oexperience in afficc
woTe, lociudizg four years with the Mari:zngl
Benle of Mesmico. At pre-cal, I an wortking Cac
fotemoviles Mexicenos (4 Geadalajara bot
LY 1 i 7
wili f00n move Ly Mexico City ta live,
I laor forvard to hesring from you,
Yours faichfuliy

L e Pl LU 1

Me Hislaun Moul’ilg
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LESSON 6 YPOK 6

M |isten to, read and translate the article.

San Jose on the Neva?

Russia: An American investor and his dream

When he first came to St. Petersburg, Harry Fitzgibbons, like so many
before him, says he saw shades of Venice in the historic old Russian city. But
he also saw glimmerings of another place: San Jose, California. That
happens to be the capital of Silicon Valley—the heartland of high technology
in the United States.

Silicon St. Petersburg? It is not a vision that many others share—at
least not yet. But Fitzgibbons, a 58-year-old American living in London, is
putting his money where his mouth is. That, after all, is what venture
capitalists do, and Fitzgibbons has been doing it for more than 20 years. This
month, his Russia Technology Fund—the first pure venture-capital fund
targeted at post-communist Russia—will make its first two investments. It will
pour roughly $3 million into two fledgling high-tech firms, the first dollop of
what may eventually be $30 million of desperately needed seed money for
Russian entrepreneurs.

CoBpeMeHHblit N'yMaHUTapHbIi YHUBEpCUTET

55



Even among people used to making the riskiest of investments, this is a
remarkable bet. To date, most direct foreign investment in Russia has gone
straight into the most conservative ventures possible: big, newly privatized
companies with established (preferably monopoly) positions in markets
ranging from oil and gas to telecommunications. Even so, the amount of
foreign money flowing into Russia has been negligible. The lack of political
and economic stability has scared off investors. Countries in the former
Soviet bloc like Hungary and the Czech Republic have lured more than five
times more direct investment than Russia has over the last three years.

Fitzgibbons’s Russia Technology Fund, by contrast, ignores the
conservative. Fitzgibbons has spent the last three years tramping through
places where most foreigners fear to tread: specifically, among the cash-
starved scientific-research institutes and dilapidated defense contractors that
surround St. Petersburg. For Fitzgibbons, those visits confirmed what is, in
effect, the core notion behind his Russia Fund: a belief that the technological
depth of Russia will eventually overcome whatever chaos politics is now
throwing in its path.

That is what led Fitzgibbons into the bowels of a huge industrial
complex a half hour outside St. Petersburg. The site, a relic of the 19th
century, is still owned by a staterun defense contractor that builds maritime
equipment for the Russian Navy. The Tekra Co. Ltd. was spun off from the
defense contractor more than a year ago. It makes electron-beam
generators—big cylindrical “guns” that would not look out of place in a “Star
Wars” laboratory. Shortly after the spinoff Fitzgibbons went to see Tekra’s
president, Sergei Denisov, who rents three floors in one of the enormous
gray metal buildings on the riverfront property.

Pure business: Denisov, 39, is not a former Soviet apparatchik. He is
pure business. When Fitzgibbons first met him, he laid out in nearly flawless
English all the commercial applications his technology offers: it binds a
special coating onto oil and gas pipelines to prevent corrosion (given
Russia’s enormous oil and gas production, that has a potentially huge market
right now); it laminates decorative and protective coatings on wood surfaces
(Russia’s new middle class wants and needs a lot of new housing). The list
went on, but Fitzgibbons didn’t need to hear it. Tekra was just what he had
been looking for: a company with viable commercial technology out of the
box in markets that already existed locally. “We weren’t looking for export
potential,” he says.

“We wanted companies that could keep foreign companies out by
producing at low cost in Russia.”

That, he says, is what’s unique about the emerging Russian venture-
capital market. “Usually you fund an idea, not manufacturing capability,” he
says. “Here manufacturing can be a real competitive advantage, because no
one in the world can make electron-beam generators cheaper than Tekra.
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That’s a real barrier to entry for any foreign company trying to get into this
market. As far as we’re concerned, exports can come later.”

Tekra model: Tekra quickly became the Russia Fund’s model. Soon
afterward, Fitzgibbons’s Russian technology hunters—to include a former
KGB operative—found a medical-equipment company that had many of the
same attributes. Today, as the first installment of funds goes out to those two
companies, the fund has attracted cash from a wide assortment of investors:
the European Bank for Redevelopment and Construction (EBRD); Sitra, a
venture-capital fund run by the Finnish Parliament, and Franklin P. (Pitch)
Johnson, one of America’s most consistently successful venture capitalists.

If it all sounds too good to be true, it may yet be. Fitzgibbons
acknowledges that St. Petersburg is not quite San Jose on the Neva. The
firms he is backing still face basic business challenges: producing quality
goods consistently and setting up effective distribution and sales networks.
There are other risks, such as the absence of the rule of law in post-
communist Russia, which makes virtually any legitimate business potential
prey for organized crime. How did Fitzgibbons deal with that issue when
trying to lure other investors into his fund? “l told them,” he says with a
laugh, “that the mafia is interested in cash businesses, and that our
companies, at best, are going to be belated cash businesses.”

But not that belated, Fitzgibbons believes. In the heart of Russia’s
grandest city — a world away from the industrial sites in which he has
invested — he has bought a very splashy floor-through apartment. But he
has not yet decorated it. He will furnish it, he says, when the Russia Fund
pays off. And when will that be? “Three years,” he says without hesitation.
“Three years.” You can’t be a venture capitalist in present-day Russia and not
be an optimist.

Bill Powell in St. Petersburg
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