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ÒÅÌÀÒÈ×ÅÑÊÈÉ ÏËÀÍ

Óðîê 1. Òîâàðèùåñòâî: îïðåäåëåíèå è îñíîâíûå ÷åðòû. Òèïû
ïàðòíåðîâ. Ôèðìà è åå íàçâàíèå. Òîâàðèùåñòâà ñ îãðàíè÷åííîé
îòâåòñòâåííîñòüþ. Ðåãèñòðàöèÿ òîâàðèùåñòâ Ïðàâà è îáÿçàííîñòè
ïàðòíåðà.

Ñîãëàøåíèå î ñîçäàíèè òîâàðèùåñòâà (îáðàçåö). Ñîãëàøåíèå î
ïàðòíåðñòâå (êðàòêàÿ ôîðìà). Ñîãëàøåíèÿ î ïàðòíåðñòâå ìåæäó äâóìÿ
ëèöàìè, îñíîâûâàþùèìè äåëî â êà÷åñòâå íîâîé ôèðìû.

Óðîê 2. Êîìïàíèè. Êîìïàíèè ñ îãðàíè÷åííîé è íåîãðàíè÷åííîé
îòâåòñòâåííîñòüþ. Ãîñóäàðñòâåííûå (îáùåñòâåííûå) è ÷àñòíûå
êîìïàíèè. Ïðîöåññ ñîçäàíèÿ êîìïàíèé. Îáðàçöû äîêóìåíòîâ-àêòîâ î
ñîçäàíèè êîìïàíèè ñ ïðèëîæåíèåì Óñòàâà êîìïàíèè.

Äîãîâîð îá ó÷ðåæäåíèè Àêöèîíåðíîé êîìïàíèè ñ îãðàíè÷åííîé
îòâåòñòâåííîñòüþ (êðàòêàÿ ôîðìà). Ñîãëàøåíèå îá ó÷ðåæäåíèè
êîìïàíèè äëÿ ïðèîáðåòåíèÿ äåëà èëè ñîáñòâåííîñòè, ïðèíàäëåæàùåé
îäíîé èç ñòîðîí.

Óðîê 3. Êîíòðàêòû î ïîñòàâêå òîâàðîâ. Ïîñòàâêà òîâàðîâ â êðåäèò
è åå âèäû. Ïðèìåð êîíòðàêòà: êîíòðàêò íà ïîñòàâêó îäåæäû. Äîêóìåíò:
óñëîâèÿ ïîêóïêè.

Óðîê 4. Äîêóìåíò: ñîãëàøåíèå àãåíòà-êóïöà; ñîãëàøåíèå î
ïðèåìå íà ðàáîòó àãåíòà ïî ñáûòó â êà÷åñòâå íåçàâèñèìîãî ïîäðÿä÷èêà;
ñîãëàøåíèå î äåÿòåëüíîñòè â êà÷åñòâå äèñòðèáóòîðà.

Óðîê 5. Êðåäèò. Âèäû êðåäèòà. Êðåäèòíûå êàðòî÷êè. Áàíêîâñêèå
êðåäèòû. Âåêñåëÿ. Îáðàçöû äîêóìåíòîâ: ïðîñòîé âåêñåëü; àêöåïò
âåêñåëåé; ïåðåâîäíîé âåêñåëü; ÷åê; èíäîñàìåíò âåêñåëåé è ÷åêîâ;
äîëãîâîå îáÿçàòåëüñòâî; ïëàòåæíûé ïðèêàç áàíêó. Êðåäèòíûå
ñîãëàøåíèÿ: öèðêóëÿðíîå ïèñüìî êðåäèòîðàì ñ ïðåäëîæåíèåì âñòðå÷è,
ñîãëàøåíèå ñ êðåäèòîðàìè î âûïëàòå äîëãà ÷àñòÿìè. Ãàðàíòèÿ âûïëàòû
çà òîâàðû, ïîñòàâëÿåìûå òîðãîâöó.
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LESSON 1 ÓÐÎÊ 1

DAYS 1, 2 ÄÍÈ 1, 2

Read the following text and translate it into Russian.

THE PARTNERSHIP

Definition and Nature of a Partnership

The Partnership Act 1890 sets out the basic rules which apply to this
type of business organization. All section references in this chapter are to
that Act unless there is a reference to some other Act.

In addition, the 1890 Act codified the case law on partnership which
there had been up to 1890. We use them because the 1890 Act was based
upon them and they are, therefore, examples of what the Act was trying to
achieve and presumably has achieved. The cases after 1890 are
interpretations of the words used in the Act following its being passed by
Parliament.

Definition

An informal partnership is defined as �The relation which subsists
between persons carrying on a business in common with a view of profit�.
(S. 1).

It should be borne in mind that if the parties have agreed to be
partners, then they will be. All the definition is saying is that any persons who
carry on a business in common with a view of profit are partners, even if they
have not expressly agreed to be. This is what we mean by an �informal
partnership�. The definition and what follows should be understood in that
light � it is a definition of the facts required to make an informal partnership.

Explanation and Ñonsequences of the Definition

1. The relation which subsists is one of contract. A partnership is
a contract based on being in a business which has started.

Thus if Jane and John decide that they will run a shop, they are not
partners in the informal sense until the shop is actually operating.

While they are preparing to open, as by ordering goods and starting a
bank account, they are not partners and contracts in the �preparing� stage
are not partnership contracts. If they are made they are made only by the
person who actually enters into them.
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2. A partnership is �between persons�, but a company, being a
legal person, can be a partner with a human person. The members of the
company may have limited liability while the human person has not. Two or
more limited companies can be in partnership, forming a consortium as an
alternative to merging one with the other. It should not be assumed that a
limited company is a limited partner. The company is liable for the
partnership debts to the limit of its assets. It is the liability of the company�s
members which is limited � a very different thing.

3. Partners must be carrying on a business, and for this reason a
group of people who run a social club would not be an informal partnership.

Under s. 45 a business includes �every trade, occupation, or
profession�, but this does not prevent a particular profession from having
rules forbidding members to be in partnership; e.g. a barrister is not allowed
to be in partnership with another barrister, at least for the purpose of
practice at the Bar.

The importance of being in business together as partners is also
shown by Spicer v Mansell (1970).

4. Partners must act in common, and the most important result of
this is that unless the agreement says something different, every general
partner must be allowed to have a say in management, as s. 24(5) also
provides. A partner who is kept out of management has a ground to dissolve
the firm unless there is something in the agreement which limits the right to
manage.

The specimen partnership agreement which appears further should be
looked at to see how management rights have been dealt with.

5. There must be a view of profit, and so it is unlikely that those
groups of persons who have got together to run railway preservation
societies are informal partnerships.

6. The sharing of gross returns, by A and Â will not normally
indicate a partnership between A and B. Partners share net profits, i.e.
turnover less the outgoings of the business. Section 2 says that the sharing
of gross returns does not, of itself, provide evidence of partnership as the
following case shows.

7. Joint ownership according to s. 2 does not of itself make the co-
owners partners. That means that there is no joint and several liability for
debt between the co-owners, say A and B. So if A and Â are joint owners of
12 Acacia Avenue and A cannot pay a debt, say for a carpet which he has
had fitted in his bedroom, B cannot be made liable as a partner. Co-owners
are not agents one of the other as partners are. It should not be thought from
this that the joint owners of property can never be partners. If A and B are
left a row of houses in a will and collect and spend the rents, their
relationship will not be one of implied partnership because English law does
not recognize joint ownership of property as a business and s. 2 affirms this.
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However, if the joint owners enter into a partnership contract, written or oral,
sharing the rents, say 50/50, and appear to intend a partnership, then a
partnership there will be. But, if the only evidence of partnership is joint
ownership of property this is not enough to establish a partnership. This is
the true meaning of s. 2.

8. Formalities, that is, writing, are not required for a partnership
agreement. In fact there need not be a contract at all. If the definition in s.1 is
complied with and the parties seem to intend a partnership there will be one.
However, to make quite sure what has been agreed by the partners there
should be a written agreement.

The Sharing of Profits as Evidence of Partnership

At one time the sharing of profits was almost conclusive evidence of
informal partnership. During this period a number of everyday business
transactions could give rise to a partnership, though the parties did not want
this because of the possibility of incurring liability for another�s debts. The
position was eventually clarified in regard to the business transactions set out
below by s 2(3) of the Act of 1890.

(a) Partners can pay off a creditor by instalments out of the profits of
the business. This comes from the following case which was decided before
the 1890 Act.

(b) Partners can pay their employees or agents by a share of profits. It
has long been the practice of some organizations to pay employees in part by
some profit-sharing scheme. The Act makes this possible without putting the
employees at risk of being regarded as partners and liable for the debts of
the firm if the true partners run into money trouble.

The provision is also important to the true partners because the giving
of labour is sufficient to form a partnership: the putting in of money by way of
capital is not essential. So this provision makes sure that the employees
themselves cannot claim to be partners just because they are sharing profits
under an employees� scheme.

(c) Partners can pay an annuity (which is a sum of money paid at
intervals during the lifetime of the person who is due to receive it) by a share
of profits to the widow or child of a deceased partner. These annuities are
common in partnership agreements. This provision prevents those who
receive these annuities from being regarded as partners by creditors of the
firm merely because they have a share of profits. Once again, however, it is
important that the persons receiving the annuity do not take part in the
management of the firm.

Annuities payable to male widowers are covered. (See s. 6(b) of the
Interpretation Act 1978: �Words importing female gender include masculine
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gender unless a contrary intention appears.�) There is no contrary indication
here.

(d) Partners can pay interest on a loan by a share of net profits provided
that the contract of loan is in writing and signed by àll the parties to it. This
provision will protect a lender if a creditor tries to make him liable for the
debts of the firm he has lent the money to, as where the creditor argues that
the lender is really a dormant partner.

However, the lender must not take part in the running of the business.
Remember also that the lender will not need the protection of this provision if
he is paid a fixed rate of interest on his loan, e.g. 10 per cent per annum
instead of 10 per cent per annum of the profit. If he is paid 10 per cent per
annum interest he is clearly a creditor and not a partner.

Do not think that because there is no written contract that a lender will
always be a partner. It is still a matter for the court to decide if it is argued
that he is. Normally a properly drafted written contract should persuade the
court that the lender is not a partner.

(e) Partners can pay for goodwill by a share of profits. If A sells his
business to partners Â and C, and Â and Ñ pay in cash for the tangible assets
of A�s business, e.g. the plant and machinery, À, Â and C may agree that the
goodwill of A�s business should be paid for by giving A a share of the profits
for a period of time. A will not be regarded as an informal partner unless, of
course, he takes part in the management of the business.

Types of Partners

Partners are of different types in law as set out below.

The general partner

This is the usual type of partner who, under s. 24, has the right to take
part in the management of the business unless there is an agreement
between himself and the other partner(s) that he should not. For example,
the partnership agreement may say that some junior partners are not to order
goods or sign cheques. We shall see, however, that in spite of restrictions of
this kind, if a junior partner ordered goods on behalf of the firm, though he
had no authority to do so, the contract would be good and the seller could
sue the partners for the price if they did not pay.

However, by ignoring the partnership agreement and making
unauthorized contracts in this way, the junior partner could give his co-
partners grounds to dissolve the firm, on the grounds that he was in breach
of the partnership agreement, and exclude him from their future business
operations.
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The dormant partner

The 1890 Act does not mention this type of partner but in fact he is a
partner who puts money (capital) into the firm but takes no active part in the
management of the business. If he does take part in management he would
cease to be a dormant partner and become a general partner.

The salaried partner

It is quite common today, at least in professional practices of, for
example, solicitors and accountants, to offer a young assistant a salaried
partnership without the assistant putting any money into the firm as the
general (or equity) partners do.

Normally, these salaried partners are paid a salary just as an employee
is with tax and national insurance being deducted from it. They are not
partners for the purpose of dissolving the firm. If they want to leave they do
so by serving out their notice or getting paid instead.

However, because they usually appear on the firm�s letterheading as
partners, or on the list of partners for inspection under the Business Names
Act 1985, they could, according to the decision in Stekel v Ellice (1973), be
liable to pay the debts of the firm as a partner by estoppel (see below).

Because of this case a salaried partner should get a full indemnity, as
it is called, from the general partners in case he is made to pay the firm�s
debts or meet its liability to its clients. In practice this will not happen unless
the firm has not paid its debts or satisfied its liability to clients. Liability as a
partner, is joint and several so that if A is a full partner and Â a salaried
partner, and the debt £2000, either A or Â could be made to pay it all and
then claim only a contribution, which would often be one half, from the other
partner. Thus if Â pays the £2000 he is entitled to £1000 from A. However, if
Â gets an indemnity from A, then if Â has to pay the £2000, he can recover all
of it from A.

There is no real problem for the salaried partner in the large firm with
its massive insurances and extensive assets, but the practice has spread to
medium and small firms of, e.g., accountants and solicitors where problems
could arise in terms of partner liability.

The partner by holding out (or by estoppel)

The usual way in which this happens in practice is where a person
allows his or her name to appear on the firm�s letterheading, or on the list of
partners for inspection under the Business Names Act 1985 whether that
person is or is not a full partner. It can also happen on the retirement of a
partner if the partner retiring does not get his name off the letterheading or list.

Under s. 14 everyone who by words, spoken or written, or by conduct,
represents himself, or knowingly allows himself to be represented as a
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partner in a particular firm, is liable as a partner to anyone who has, because
of that, given credit to the firm or advanced money to it.

Thus, although such a person is not truly a partner, he may be sued by
a client or creditor who was led to believe that in fact he was a partner.

However, to become a partner by holding out (or estoppel, as it is also
called) the person held out must know that he is being held out as a partner
and if he knows it must also be shown that he consents.

The Firm and the Firm Name

Generally

In English law the partnership firm is not an artificial person separate
from the partners. In other words, it is not a person (or persona) at law as a
company is.

If there are 10 partners in �Snooks, Twitchett & Co�, then the firm
name, that is, �Snooks, Twitchett & Co�, is only a convenient short form for
(or a collective designation of) all the partners. It saves reeling off all their
names when business is done. Thus a contract can be made in the firm
name.

If the firm wishes to sue, or if it is sued by a creditor, the Rules of the
Supreme Court (which are rules made by the judges to deal with procedure in
court) do give a sort of personality to the firm in that they allow �

(a) actions by and against outsiders in the firm name; �Snooks,
Twitchett & Co� can sue or be sued in that name;

(b) enforcement of judgments and orders is allowed against the assets
of the firm, as by taking and selling those assets to pay the judgment
creditor.

A judgment against the firm can also be enforced in the same way
against the private property of any partner if the assets of the firm are not
enough.

So, although in legal theory a partnership firm is not a persona at law,
yet for some practical purposes, e.g. contracting, suing and being sued, the
firm is regarded as a sort of independent entity.

Choice of name

Restrictions on the name chosen for the firm are set out below.

Business names and company legislation

Under the Business Names Act 1985 the names of all the members
of a partnership and their addresses in Great Britain where documents can
be served must be stated in a notice which must be prominently displayed so
that it can be easily read at all the firm�s business premises. The names must
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also be stated in readable form on all business letters and documents.
However, this requirement is relaxed in the case of a firm which had more
than 20 partners. If there are more than 20 partners, the firm may choose not
to list the names of the partners on the relevant documents but have instead
a statement on the business letters and documents of the firm�s principal
place of business with an indication that a list of partners� names can be
obtained and inspected there. If this choice is made no partner�s name shall
appear on the relevant documents except in the text of a letter or by way of
signature. The Act also requires every partnership to provide to anyone with
whom it is doing or discussing business a note of the partners� names and
addresses on such information being asked for by that person.

In some cases official approval is required for the use of certain
partnership names. For example, the use of the word �Royal� in a firm�s name
requires the approval of the Home Office. These matters were more fully
considered in Chapter 5.

Under the Companies Act 1985 the use of the descriptions
�Company� or �and Company� are allowed for partnerships even though they
suggest that they are companies. However, the Companies Act 1985 makes it
an offence to use a firm name which ends with the expression �Limited� or
�Ltd� for associations such as partnerships, whether ordinary partnerships or
limited partnerships. Failure to comply with this rule results in liability to a
fine for every day it goes on.

Passing off at common law

As far as the common law is concerned, partners, say A and B, can
trade in any name that suits them so long as the name does not suggest that
their business is the same as that of a competitor. It must not deceive or
confuse the customers of some other person or persons, say, Ñ and D.

If it does the court will, if asked, give an injunction and/or damages
against A and Â to protect the business of Ñ and D.

However, people can carry on business in their own names, even if
there is some confusion with another person�s business, unless it is part of a
scheme deliberately to deceive the public.

Limited Partnerships

Generally

The Limited Partnerships Act 1907 provides for the formation of limited
partnerships in which one or more of the partners has only limited liability for
the firm�s debts. These partnerships are not common because in most cases
the objective of limited liability can be better achieved by incorporation as a
private company.
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A limited partnership is not a legal entity and must not have more than
20 members, though this provision does not apply to limited partnerships of
solicitors, accountants, or stockbrokers, among others. There must also be
one general partner whose liability for the debts of the firm is unlimited. A
body corporate may be a limited partner.

Registration

Every limited partnership must be registered with the Registrar of
Companies. The following particulars must be registered by means of a
statement signed by the partners -

(a) the firm name;
(b) the general nature of the business;
(c) the principal place of business;
(d) the full name of each partner;
(e) the date of commencement of the term of the partnership, if any;
(f) a statement that it is a limited partnership;
(g) the particulars of each limited partner and the amount contributed

by him, whether in cash or otherwise.
Any change in the above particulars or the fact that a general partner

becomes a limited partner must be notified to the Registrar within seven
days. Failure to register means that the limited partner is fully liable as a
general partner. When a general partner becomes a limited partner, the fact
must be advertised in The London Gazette if the transaction is to be effective
in law.

The Register of Limited Partnerships is open to inspection by the
public who may also obtain certified copies of, or extracts from any
registered statement.

Rights and duties of a limited partner

A limited partner is not liable for the debts of the firm beyond his
capital, but he may not withdraw any part of his capital and, even if he were
to do so, he would still be liable to the firm�s ñreditors for the amount he
originally subscribed.

A limited partner has no power to bind the firm and may not take part
in its management. If he does manage the firm he becomes liable for all the
liabilities incurred by the firm during that period.
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LESSON 1 ÓÐÎÊ 1

DAYS 3, 4 ÄÍÈ 3, 4

Translate into Russian:

MODEL FORM OF PARTNERSHIP DEED
(with explanatory comments)

IT IS THE HEREBY AGREED AND DECLARED AS FOLLOWS:
1. Duration The said John Jones, Jane James and William Pitt shall become

and remain partners in the business of Chartered Accountants for
a term of five years from the date of this deed if they shall so long
live.

Comment. The period of five years ensures that it is not a
partnership at will. We do not want a partnership at will because it
can be terminated by notice at any time thus allowing a partner to
leave the firm with ease so that years of work is brought to an end
at the will of one partner.

2. Although the partnership constituted by this Deed is for a period
of five years nevertheless it is the intention of the parties hereto to
continue in partnership from five-year period to five-year period
subject only to the incidence of death or retirement.

Comment. Since a fixed term has been agreed there should be
provision for it to be continued upon the same terms on the expiry
of the fixed term. It is better to include this in the deed so that
there is no doubt what will happen at the end of each term of five
years. In any case of course, s. 27 would apply and the partnership
would be at will but on the same terms as the fixed partnership
which had just expired.

and objects
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3. The death retirement expulsion or bankruptcy of a partner shall
not determine the partnership between the partners but without
prejudice to the generality of this clause the parties hereto shall
review the provisions of this deed whenever the admission of a
new profit-sharing partner into the partnership is being
contemplated.

Comment. This clause is inserted to make sure, for example, that
the death of a partner does not cause a dissolution as between
those partners who remain and that the business continues under
the remaining partners. If this clause was not included there would
be an automatic dissolution under s. 33(1) on the death of a partner.

4. Firm The partners shall practise in partnership under the firm name of
�Jones, James, Pitt&Co� (or such other name as the partners may
hereafter agree).

5. Location The business of the partnership shall be carried on at 10 Oak
Buildings,  Barchester and/or such other place or places as the
partners may from time to time decide.

6. Bankers (I) The bankers of the firm shall be the Barchester Bank plc or
and appli- such other bankers as the partners shall agree upon both for the
cation of money of clients for the time being in the keeping of the partnership
partnership and for the moneys of the partnership.
money

(II) All partnership money shall be paid to the bankers of the
partnership to the credit of the partnership and the partners shall
make such regulations as they may from time to time see fit for
opening operating or closing the bank accounts of the partnership
and for providing the money required for current expenses.

(Ill) All outgoings incurred for or in carrying on the partnership
business and all losses and damages which shall happen or be
incurred in relation to the business are to be paid out of the moneys
and profits of the partnership and if there is a deficiency shall be
contributed by the partners in the shares in which they are for the
time being respectively entitled to the profits of the partnership.

Comment. Clause 6(II) gives the partners power to make
regulations as to who may draw cheques in the name of the firm.
In many cases this will be each partner alone, though where there

name

of practice
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are more than two partners it is usual to provide that all cheques
over a certain amount are to be signed by at least two of the
partners.

7. Capital (I) The initial capital of the partnership shall be a sum of £ 30 000
to be contributed by the partners in equal shares together with
such further cash capital (if any) as the partners may from time to
time agree to be required (in addition to any loan capital) for the
purposes of the partnership and which shall be provided (except
as may from time to time be otherwise agreed by the partners) in
the proportion in which the partners are for the time being entitled
to share in the profits of the partnership.

(II) Five thousand pounds (£ 5 000) being the agreed value of the
goodwill of the business carried on at 10 Sandy Lane, Barchester
by the said John Jones which will be taken over by the said
partnership and which shall be credited in the books of the firm
as part of the capital brought in by the said John Jones.

(Ill) The said sum of £3 000 and any further capital provided by
the partners shall carry interest at the rate of ten (10)  per
cent per annum to be payable half yearly in arrears on 30th June
and 31st December or at such other rate and payable at such
other times as the partners shall from time to time decide.

Comment. Unless there is a specific provision such as the one in
(Ill) above interest on capital is not payable.

8. Profits The partners shall be entitled to the net profits arising from the
business in equal shares or such other shares as may from time
to time be agreed by the partners. Such net profits shall be divided
among the partners immediately after the settlement of the annual
accounts in the manner hereafter provided.

Comment. Oddly enough, although the 1890 Act says that partners
are in business with a view of profit it says nothing about dividing
profit. This special provision makes the matter of division clear.

9. Manage- The control and management of the partnership shall remain in
the hands of the partners and salaried partners (if any) shall not
be entitled to control of the take part therein.

ment  and
partnership
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10. Circula- All agendas and minutes of partners� meetings and balance sheets
tion of and profit and loss accounts shall be circulated to partners.
agendas
and other
information

11.Partner- At the close of business on the 31st May in the year one thousand
nine hundred and ninety-three and on the same day in each
succeeding year the accounts of the partnership shall be made
up.

Each partner may draw on account of his share of profit to such
extent as may be decided by the partners from time to time.

Comment. The partners may agree, for example, that £1000 per
month as a maximum be drawn. It is usually also provided that if
on taking the annual account the sums drawn out by any of the
partners are found to exceed the sum to which that partner is
entitled as his share of the year�s profits the excess shall be
refunded immediately.

12. Conduct Each partner shall diligently employ himself in the partnership
business and carry on and conduct the same for the greatest
advantage of the partnership.

13. HolidaysEach partner shall be entitled to five weeks holiday in aggregate
in each year of the partnership.

Comment. It may sometimes be found that the agreement states
that some or all of this holiday must be taken between certain
dates in the year.

14. Restrictions No partner shall without the previous consent of the others -

(a) hire or dismiss any employee or take any trainee;

(b) purchase goods in the name or on behalf of the firm to an
amount exceeding one thousand (£ 1000) pounds;

(c) compound release or discharge any debt owing to the
partnership without receiving the full amount therefor;

ship
accounts
and
partners
drawings

of the
partnership
business
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(d) be engaged or interested whether directly or indirectly in any
business or occupation other than the partnership business;

(e) advance the money of or deliver on credit any goods belonging
to the partnership;

(f) make any assignment either absolutely or by way of charge of
his share in the partnership;

(g) give any security or undertaking for the payment of any debt
or liability out of the money or property of the partnership;

(h) introduce or attempt to introduce another person into the
business of the partnership;

(i) enter into any bond or become surety for any persons or do or
knowingly permit to be done anything whereby the capital or
property of the partnership may be seized attached or taken in
execution.

Comment. This clause can be extended as required. However,
since partners have considerable apparent authority under s.5 of
the 1890 Act and case law the above prohibitions will in many
cases not prevent an outsider who has no knowledge of them
from claiming against the firm.

They do provide grounds for dissolution of the firm if a partner is
in wilful or persistent breach of them or the partnership agreement
in general.

It is generally unwise to have a very large number of prohibitions
because this is likely to restrict the activities of the firm and its
individual partners unduly.

15. Partners Every partner shall during the partnership pay his present and
future separate debts and at all times indemnify the other partners
and each of them and the capital and effects of the partnership
against his said debts and engagements and against all actions
suits claims and demands on account thereof.

16. Expul- If any partner shall:
sion of
partners (a) by act or default commit any flagrant breach of his duties as a

debts and
engagements
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lution

partner or of the agreements and stipulations herein contained; or

(b) fail to account and pay over or refund to the partnership any
money for which he is accountable to the partnership within 14
days after being required so to do by a partner specifically so
authorised by a decision of the partners; or

(ñ) act in any respect contrary to the good faith which ought to be
observed between partners or

(d) become subject to the bankruptcy laws; or

(e) enter into any composition or arrangement with or for the benefit
of his creditors; or

(f) be or become permanently incapacited by mental disorder, ill-
health, accident or otherwise from attending the partnership
business; or

(g) except with the consent of the other partners absent himself
from the said business for more than six calendar months in any
one year or for more than ninety consecutive days (absence during
the usual holidays or due to temporary illness or as agreed not
being reckoned); then and in any such case the other partners
may by notice in writing given to him or (in the case of his being
found incapable by reason of mental disorder of managing and
administering his property and affairs for the purposes of Part VII
of the Mental Health Act 1983) to his receiver or other appropriate
person or left at the office of the partnership determine the
partnership so far as he may be concerned and publish a notice of
dissolution of the partnership in the name of and as against such
partner whereupon the partnership will so far as regards such
partner immediately cease and determine accordingly but without
prejudice to the remedies of the other partners for any antecedent
breach of any of the stipulations or agreements aforesaid and any
question as to a case having arisen to authorise such notice shall
be referred to arbitration.

17. Disso- Upon the dissolution of the partnership by the death of a partner
or by a partner retiring, the other partners shall be entitled to
purchase upon the terms hereinafter specified the share of the
partner (including goodwill) so dying or retiring: provided that
written notice of intention to purchase shall be given to the retiring
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partner or to the personal representatives of the deceased partner
within two calendar months after the date of the dissolution.

18. The purchase money payable under clause 17 hereof shall be the
net value of the share of the deceased or retiring partner as at the
date of the dissolution after satisfying all outstanding liabilities of
the partnership with interest at the rate of ten per cent per annum
as from the date of dissolution: provided that if the value of the
said share cannot be agreed upon the same shall be submitted to
arbitration in the manner hereinafter provided.

The purchase money shall be paid by six equal instalments the
first instalment to be paid at the end of three months after the
date of the dissolution and thereafter at the end of each succeeding
period of tree months with interest at the rate of ten per cent per
annum upon so much of the purchase money as shall remain unpaid
for the time being and such purchase money shall if required be
secured by the bond of the surviving partners with not fewer than
two sureties.

19. Goodwill For the purposes of the foregoing clauses the goodwill of the
partnership shall be deemed to be valued at three years� purchase
of the average net profits of the partnership for the preceding five
years or the average of the whole period if the partnership shall
have subsisted for less than five years.

Comment. Any other basis of assessment which the partners may
decide upon could of course have been included or the matter of
goodwill could have been omitted entirely.

20. In the event of one of the partners retiring and the other partners
purchasing his share the retiring partner shall not during the
unexpired residue of the term of the partnership carry on or be
interested either directly or indirectly in any business similar to
that of the said partnership and competing therewith within a radius
of one mile of 10 Oak Buildings, Barchester or of any other place
of business belonging to the partnership at the date of the notice
of retirement.

21. Upon the determination of the partnership any partner or his
personal representative shall have power to sign in the name of
the firm notice of the dissolution for publication in the Gazette.
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22.Arbitra- Should any doubt or difference arise at any time between the said
partners or their personal representatives with regard to the
interpretation or effect of this agreement or in respect of the rights
duties and liabilities of any partner or his personal representatives
whether in connection with the conduct or winding up of the affairs
of the partnership, such doubt or difference shall be submitted to
a single arbitrator to be appointed by the President for the time
being of the Institute of Chartered Accountants in England and
Wales.

IN WITNESS whereof the parties hereto have hereunto set
their hands and seals the day and year first abovementioned.

Note. Partnership deeds usually contain also complex provisions
relating to life assurance for retirement; annuities for partners�
dependants in the case of death, and annuities to partners in the
event of permanent incapacity. There are often, also, much more
complex provisions relating to payments to be made to any partner
on death or retirement and the continuation of the partnership for
tax purposes. However, these do not assist in the understanding
of the Partnership Act 1890 and involve knowledge of matters not
dealt with in this text. They have accordingly been omitted.

tion
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LESSON 1 ÓÐÎÊ 1

DAY 5    ÄÅÍÜ 5

Translate into English According to the RET method.

Ñîãëàøåíèå î ïàðòíåðñòâå � î÷åíü êðàòêàÿ ôîðìà

ÑÎÃËÀØÅÍÈÅ çàêëþ÷åíî ______ (äàòà) ÌÅÆÄÓ À.Â. è ò.ä è Â.Â.,
åãî æåíîé. ÁÛËÀ ÄÎÑÒÈÃÍÓÒÀ ÄÎÃÎÂÎÐÅÍÍÎÑÒÜ î òîì, ÷òî ñòîðîíû
ÿâëÿþòñÿ ïàðòíåðàìè â äåëîâûõ îïåðàöèÿõ ______ (êàêèõ) ïîä
íàçâàíèåì ______ â ______ (ìåñòo) èëè íà òàêèõ äðóãèõ óñëîâèÿõ èëè â
òàêèõ äðóãèõ ñôåðàõ äåëîâîé àêòèâíîñòè, â îòíîøåíèè êîòîðûõ
ïàðòíåðû äîñòèãàþò äîãîâîðåííîñòü, è ÷òî êàïèòàë [è ïðèáàâî÷íûé
êàïèòàë] è âñÿ ïðèáûëü ðàñïðåäåëÿþòñÿ ïîðîâíó è âñå óáûòêè
ðàñïðåäåëÿþòñÿ ïîðîâíó [èëè â ñëåäóþùèõ ïðîïîðöèÿõ, à èìåííî À.Â.
______ (75 ïðîöåíòîâ) è Â.Â. ____ (25 ïðîöåíòîâ)] [èëè â òîì, ÷òî
êàñàåòñÿ êàïèòàëà è ïðèáàâî÷íîãî êàïèòàëà À.Â. 75 ïðîöåíòîâ è Â.Â. 25
ïðîöåíòîâ è â òîì, ÷òî êàñàåòñÿ ïðèáûëè è óáûòêîâ � ïîðîâíó].

ÇÀÂÅÐÅÍÎ è ò.ä. (Ïîäïèñè îáåèõ ñòîðîí)

Partnership Agreement � Very Short Form

AN AGREEMENT made on ____ BETWEEN À.Â. of etc. and B.B. his
wife.

IT IS AGREED that the parties are partners in the business of ____
under the name of____ at ____ or such other premises or in such other
trades as the partners agree and that the capital [and surplus assets] and all
profits and losses shall be divided or borne equally [or in the following
proportions namely À.Â. ____ [75%] and B.B. ____ [25%]] [or as to capital
and surplus assets À.Â. 75% and B.B. 25% and as to profits and losses
equally.]

AS WITNESS, etc. [signatures of both parties]
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
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_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
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LESSON 1 ÓÐÎÊ 1

DAY 6    ÄÅÍÜ 6

Translate into English

Ñîãëàøåíèå î ïàðòíåðñòâå ìåæäó äâóìÿ ëèöàìè,
 îñíîâûâàþùèìè äåëî â êà÷åñòâå íîâîé ôèðìû

ÄÀÍÍÛÉ ÄÎÃÎÂÎÐ Î ÏÀÐÒÍÅÐÑÒÂÅ, çàêëþ÷åííûé________
(äàòà) ÌÅÆÄÓ À.Â. è ò.ä. è C.D. è ò.ä.,

ÑÂÈÄÅÒÅËÜÑÒÂÓÅÒ î òîì, ÷òî À.Â. è C.D. (�Ïàðòíåðû� èëè, åñëè
ðå÷ü èäåò òîëüêî îá îäíîì èç íèõ, òî �Ïàðòíåð�) ñòàíîâÿòñÿ ïàðòíåðàìè
â òîðãîâëå èëè äåëå ________ íà ñëåäóþùèõ óñëîâèÿõ:

1. Ïàðòíåðñòâî íà÷èíàåò [èëè íà÷àëî] ñâîþ äåÿòåëüíîñòü _______
(äàòà) è ïðîäîëæàåò åå (â òå÷åíèå ________ ëåò ñ ýòîé äàòû è çàòåì) äî
òåõ ïîð, ïîêà òàêàÿ äåÿòåëüíîñòü íå áóäåò ïðåêðàùåíà â ñîîòâåòñòâèè ñ
óñëîâèÿìè, èçëîæåííûìè íèæå.

2. Ôèðìà ïîëó÷àåò íàçâàíèå �Â. and D.�.
3. Äåëîâûå îïåðàöèè ïàðòíåðñòâà îñóùåñòâëÿþòñÿ ____________

(ìåñòî) èëè â òàêîì äðóãîì ìåñòå èëè ìåñòàõ, â îòíîøåíèè êîòîðûõ
Ïàðòíåðû íà íàñòîÿùèé ìîìåíò äîñòèãàþò äîãîâîðåííîñòü.

4. Áàíêèðàìè ôèðìû ÿâëÿåòñÿ ________ Áàíê, ãîñóäàðñòâåííàÿ
àêöèîíåðíàÿ êîìïàíèÿ ñ îãðàíè÷åííîé îòâåòñòâåííîñòüþ ________.
Îòäåëåíèå è âñå ÷åêè ïîäïèñûâàþòñÿ îáîèìè Ïàðòíåðàìè [èëè êàæäûé
Ïàðòíåð âïðàâå ñíèìàòü äåíüãè ñî ñ÷åòà ôèðìû äëÿ îïëàòû ñ÷åòîâ ïî
äåëîâûì îïåðàöèÿì ïàðòíåðñòâà].

5. Êàïèòàë ïàðòíåðñòâà ñîñòàâëÿåò ______ ôóíòîâ ñòåðëèíãîâ, è
îí îáåñïå÷èâàåòñÿ Ïàðòíåðàìè è ïðèíàäëåæèò èì ïîðîâíó, è â ëþáîé
ìîìåíò â áóäóùåì ëþáîé äîïîëíèòåëüíûé êàïèòàë, íåîáõîäèìûé äëÿ
öåëåé ïàðòíåðñòâà, âíîñèòñÿ Ïàðòíåðàìè ïîðîâíó, åñëè íå áóäåò
äîñòèãíóòà äðóãàÿ äîãîâîðåííîñòü.

6. Ïðèáûëü è óáûòêè îò äåëîâûõ îïåðàöèé (âêëþ÷àÿ ïîòåðè
êàïèòàëà) äåëÿòñÿ è ïîêðûâàþòñÿ Ïàðòíåðàìè ïðîïîðöèîíàëüíî
êàïèòàëó, êîòîðûé íà äàííûé ìîìåíò çàïèñàí íà íèõ â êíèãàõ
ïàðòíåðñòâà.

7. Äîãîâîð (ñîãëàøåíèå) îá àðåíäå, ïî êîòîðîìó À.Â. â íàñòîÿùåå
âðåìÿ çàíèìàåò ïîìåùåíèÿ, íàõîäèòñÿ â ______, òî åñòü â òîì æå ñàìîì
ìåñòå, ãäå ïàðòíåðñòâî â íàñòîÿùåå âðåìÿ îñóùåñòâëÿåò ñâîè äåëîâûå
îïåðàöèè, è ïî òðåáîâàíèþ C.D. ïåðåäàåòñÿ Ïàðòíåðàì êàê ñîâìåñòíûì
àðåíäàòîðàì äëÿ õðàíåíèÿ â êà÷åñòâå ÷àñòè èìóùåñòâà ïàðòíåðñòâà, è
ñòîðîíû äîãîâàðèâàþòñÿ î òîì, ÷òî âñÿ îòâåòñòâåííîñòü ïî óïîìÿíóòîìó
äîãîâîðó îá àðåíäå âî âðåìÿ äåéñòâèÿ ñîãëàøåíèÿ î ïàðòíåðñòâå èëè
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äî òåõ ïîð, ïîêà óïîìÿíóòûé äîãîâîð (ñîãëàøåíèå) îá àðåíäå íå áóäåò
ïðåêðàùåí, ïîãàøàåòñÿ â êà÷åñòâå çàäîëæåííîñòè ïàðòíåðñòâà.

8. Êàæäûé Ïàðòíåð ìîæåò ñíÿòü ñ áàíêîâñêîãî ñ÷åòà ïàðòíåðñòâà
ñóììû, íå ïðåâûøàþùèå _____ ôóíòîâ ñòåðëèíãîâ â ìåñÿö íà
îñíîâàíèè åãî äîëè ïðèáûëè, îäíàêî åñëè ïðè ñîñòàâëåíèè ãîäîâîãî
îáùåãî îò÷åòà áóäåò îáíàðóæåíî, ÷òî ñóììû, ñíÿòûå êàêèì-ëèáî
Ïàðòíåðîì âî âðåìÿ êàêîãî-ëèáî ãîäà, ïðåâûñÿò åãî äîëþ â ïðèáûëè, òî
îí áåç ïðîìåäëåíèÿ âîçìåùàåò òàêîå ïðåâûøåíèå.

9.1. Ôèðìà âåäåò âñå íåîáõîäèìûå è ñîîòâåòñòâóþùèå
áóõãàëòåðñêèå êíèãè è ______ (äàòà) è ______ (äåíü) ______ (äàòà)
êàæäîãî ñëåäóþùåãî ãîäà ñîñòàâëÿåòñÿ îò÷åò îáî âñåõ àêòèâàõ è
îòâåòñòâåííîñòè, ïðèáûëè è óáûòêàõ ïàðòíåðñòâà (âêëþ÷àÿ ïðèáûëü è
óáûòêè, êîòîðûå áûëè ïîëó÷åíû èëè ïîíåñåíû, íî íå áûëè ôàêòè÷åñêè
ïîëó÷åíû èëè îïëà÷åíû), [èëè (îäíàêî òàêèì îáðàçîì, ÷òî â ðàñ÷åò
áåðóòñÿ òîëüêî ôàêòè÷åñêèå äîõîäû è ïëàòåæè)] çà êàæäûé ïðåäûäóùèé
ãîä, êîòîðûé ïîäïèñûâàåòñÿ êàæäûì Ïàðòíåðîì.

9.2. Ïîäïèñàííûé îò÷åò ÿâëÿåòñÿ îêîí÷àòåëüíûì äëÿ Ïàðòíåðîâ
ïî âñåì âîïðîñàì, îòðàæåííûì â íåì, åñëè â òå÷åíèå òðåõ ìåñÿöåâ
ïîñëå åãî ïîäïèñàíèÿ íå áóäåò îáíàðóæåíà î÷åâèäíàÿ îøèáêà, â ýòîì
ñëó÷àå îøèáêà ïîäëåæèò èñïðàâëåíèþ.
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LESSON 2 ÓÐÎÊ 2

DAY 1     ÄÅÍÜ 1

Read the folowing text and translate it into Russian.

Companies

Types of registered companies

Registered companies may be limited or unlimited and public or
private.

Limited companies

Most registered companies are limited by shares. This means that the
liability of the members of the company is limited. The company�s liability is
not limited. It must pay its debts so long as it has any funds from which to do
so.

Where the liability of the members of the company is limited by shares
it means that once the members have paid the full nominal value of their
shares, plus any premium that may have been payable on them, they cannot
be asked to pay any more even if the company is wound up and cannot pay
its creditors in full from the funds that are left.

If, therefore, John Green owns 100 shares issued at £1 each by Boxo
plc, then once he has paid £100 to Boxo plc for them neither he nor anyone
else who buys them from him can be required to pay more. If the shares had
been issued at a premium of 50p, then once John had paid £150 to Boxo,
neither he nor anyone else who bought the shares from him could be
required to pay more. If John transferred the shares before he had paid for
them in full, then the person who bought them from him would have to pay
the balance if called upon to do so by Boxo plc.

Companies may also be limited by guarantee. An example is the
Associated Examining Board. In this case the members are liable only to the
amount they have agreed upon in the memorandum. (A specimen
memorandum appears at p 152.) There is a separate clause in the
memorandum of a guarantee company which might say, for example -

�Every member of the company undertakes to contribute such amount
as may be required (not exceeding £100) to the company�s assets if it should
be wound up while he is a member or within one year after he ceased to be a
member, for payment of the company�s debts and liabilities contracted before
he ceased to be a member and of the costs charges and expenses of winding
up.�
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Obviously, this liability arises only if the company is wound up.
Guarantee companies cannot be registered with a share capital as well so
they will normally get their income from members� subscriptions, as in the
case of a club.

Unlimited companies

Companies may be registered in which the liability of members is
unlimited. Not many of these exist because of the personal liability of their
members, which is unpopular. However, some organizations are prepared to
put up with the fact that the liability of their members is unlimited in view of
certain privileges available.

Also, there is some advantage over a partnership in that there is a
separate company persona for making contracts and holding property plus
perpetual succession so that, for example, the death of a member does not
cause a dissolution.

The main advantage over the limited company is that unlimited
companies do not have to file accounts with the Registrar so that the public
has no access to their financial statements. However, the price of financial
secrecy is unlimited liability. The above provisions do not apply if the
company concerned is a subsidiary or holding company of a limited company.

The memorandum of an unlimited company does not contain any clause
stating that the liability of its members is limited. This achieves the unlimited
liability.

These companies may also have a share capital in which case the
members must pay for their shares in full plus any premium and even then
they have personal liability for the company�s debts if it is wound up and does
not have sufficient funds to pay its debts. These companies are always
private companies. Public companies must be limited (normally by shares).

Public and private companies

The Companies Act 1985 defines a public company and leaves private
companies largely undefined other than by the fact that they are companies
which do not satisfy the public limited company (plc) definition, and s. 170 of
the Financial Services Act 1986 generally prohibits the issue by private
companies of advertisements offering their securities.

A public company is a company limited by shares. Its memorandum of
association has a separate clause stating that it is a public company.

Two members are required for a public company. Also, a public
company cannot start trading or borrow money until it has received a
certificate from the Registrar of Companies under s. 117. This certificate will
not be given unless the issued share capital of the company is at least
£50.000 and not less than one-quarter of the nominal value of each share and
the whole of any premium has been received by the company.
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Therefore, at least £50 000 in nominal value of shares must have been
purchased in the company and £12 500 paid up on them. If the shares were
of a nominal value of £1 and issued at a premium of 50p, then a company
would have had to receive. £12 500 plus £25 000 = £37 500. This is to stop
public companies starting up in business without enough capital and then
possibly being wound up quickly leaving the creditors unpaid.

If a company does trade or borrow without a s 117 certificate the
company and its directors commit a criminal offence. However, transactions
such as contracts for the supply of goods and loans can be enforced against
the company. Also, if the company is asked to pay, say for goods supplied
and does not do so within 21 days of the demand, the company�s directors
become jointly and severally liable to pay the debts.

As we have seen under SI 1992/1699, a private company may be
formed with or allow its membership to drop to one person. The
consequences of having a single member private company limited by shares
or guarantee will be referred to as the text proceeds. Single member status is
not available to unlimited private companies.

Formation

A company, whether public or private, is formed (or incorporated) by
applying for registration with the Registrar of Companies in Cardiff. The
people who want the company to be formed (who are called the promoters)
must send certain documents to the Registrar. The main ones are set out
below (a) Memorandum of association; (b) Articles of association.

LESSON 2 ÓÐÎÊ 2

DAY 2    ÄÅÍÜ 2

Translate the following text into Russian:

Specimen Memorandum of Association

The Companies Act 1985
COMPANY LIMITED BY SHARES
Memorandum of Association of

RICHES, KEENAN PUBLISHING LIMITED

1. The name of the company is Riches, Keenan Publishing Ltd.
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2. The registered office of the company will be situated in England.
3. The objects for which the company is established are:
(a) To carry on business as authors, editors, proprietors, printers and

publishers of newspapers, journals, pamphlets, circulars, magazines, books
and other literary and advertising works and undertakings, and to carry on all
or any of the businesses of printers, stationers, lithgraphers, stereotypers,
electrotypers, photographic printers, chromo lithographers, photo
lithographers, photo process, steel and copper plate engravers, die sinkers,
typefounders, photographers, dealers in parchment, advertising agents,
designers, draughtsmen, publishers and dealers in or manufacturers of any
other articles or things of a character similar or analogous to the foregoing
or any of them, or connected therewith and to establish and carry on, as may
from time to time by the company be thought fit, a tutorial and lecturing
system, college, school, or colleges and schools, where students may receive
tuition in economics, sciences, arts, industry, languages, commerce,
journalism, and all or any other branches of knowledge, or endeavour to
provide for the giving and holding of lectures, scholarships, exhibitions,
classes and photographic and recording disc and tape media for the
promotion or advancement of education.

(b) To carry on any other business (whether manufacturing or
otherwise) which may seem to the company capable of being conveniently
carried on in connection with the above objects, or calculated directly or
indirectly to enhance the value of or render more profitable any of the
company�s property.

(c) To purchase or by any other means acquire any freehold,
leasehold, or other property for any estate or interest whatever, and any
rights, privileges, or easements over or in respect of any property, and any
buildings, offices, factories, mills, works, wharves, roads, railways,
tramways, machinery, engines, rolling stock, vehicles, plant, live and dead
stock, barges, vessels, or things, and any real or personal property or rights
whatsoever which may be necessary for or may be conveniently used with, or
may enhance the value of any other property of the company.

(d) To build, construct, maintain, alter, enlarge, pull down, and remove
or replace any buildings offices, factories, mills, works, wharves, roads,
railways, tramways machinery, engines, walls, fences, banks, dams, sluices,
or watercourses and to clear sites for the same, or to join with any person,
firm, or company in doing any of the things aforesaid and to work, manage,
and control the same or join with others in so doing.

(e) To apply for, register purchase, or by other means acquire and
protect prolong and renew, whether in the United Kingdom or elsewhere, any
patents, patent rights, brevets d�invention, licences, trade marks, designs,
protections, and concessions which may appear likely to be advantageous or
useful to the company, and to use and turn to account and to manufacture
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under or grant licences or privileges in respect of the same and to expend
money in experimenting upon and testing and in improving or seeking to
improve any patents, inventions, or rights which the company may acquire or
propose to acquire.

(f) To acquire and undertake the whole or any part of the business,
goodwill and assets of any person firm or company carrying on or proposing
to carry on any of the businesses which this company is authorized to carry
on and as part of the consideration for such acquisition to undertake all or
any of the liabilities of such person, firm, or company or to acquire an
interest in amalgamate with or enter into partnership or into any arrangement
for sharing profits, or for co-operation, or for limiting competition, or for
mutual assistance with any such person, firm or company or for subsidizing
or otherwise assisting any such person, firm or company, and to give or
accept by way of consideration for any of the acts or things aforesaid or
property acquired, any shares, debentures, debenture stock or securities that
may be agreed upon, and to hold and retain, or sell, mortgage, and deal with
any shares, debentures, debenture stock, or securities so received.

(g) To improve, manage, cultivate, develop, exchange, let on lease or
otherwise, mortgage, charge, sell, dispose of, turn to account, grant rights
and privileges in respect of, or otherwise deal with all or any part of the
property and rights of the company.

(h) To invest and deal with the moneys of the company not immediately
required in such shares or upon such securities and in such manner as may
from time to time be determined.

(i) To lend and advance money or give credit to such persons, firms, or
companies and on such terms as may seem expedient, and in particular to
customers of and others having dealings with the company, and to give
guarantees or become security for any such persons, firms, or companies.

(j) To borrow or raise money in such manner as the company shall
think fit, and in particular by the issue of debentures or debenture stock
(perpetual or otherwise), and to secure the repayment of any money
borrowed, raised, or owing, by mortgage, charge, or lien upon the whole or
any part of the company�s property or assets (whether present or future),
including its uncalled capital, and also by a similar mortgage, charge, or lien
to secure and guarantee the performance by the company of any obligation
or liability it may undertake.

(k) To draw, make, accept, endorse, discount, execute, and issue
promissory notes, bills of exchange, bills of lading, warrants, debentures,
and other negotiable or transferable instruments.

(l) To apply for, promote, and obtain any Act of Parliament, provisional
order, or licence of the Department of Trade and Industry or other authority
for enabling the company to carry any of its objects into effect or for
effecting any modification of the company�s constitution, or for any other
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purpose which may seem expedient, and to oppose any proceedings or
applications which may seem calculated directly or indirectly to prejudice the
company�s interests.

(m) To enter into any arrangements with any governments or
authorities (supreme, municipal, local, or otherwise) or any companies, firms,
or persons that may seem conducive to the attainment of the company�s
objects or any of them, and to obtain from any such government, authority,
company firm, or person any charters, contracts, decrees, rights, privileges,
and concessions which the company may think desirable, and to carry out,
exercise, and comply with any such charters contracts, decrees, rights,
privileges, and concessions.

(n) To subscribe for, take, purchase, or otherwise acquire and hold
shares or other interests in or securities of any other company having objects
altogether or in part similar to those of this company or carrying on any
business capable of being carried on so as directly or indirectly to benefit
this company.

(o) To act as agents or brokers and as trustees for any person, firm, or
company, and to undertake and perform sub-contracts, and also to act in any
of the businesses of the company through or by means of agents, brokers,
sub-contractors, or others.

(p) To remunerate any person firm or company rendering services to
this company, either by cash payment or by the allotment to him or them of
shares or securities of the company credited as paid up in full or in part or
otherwise as may be thought expedient.

(q) To pay all or any expenses incurred in connection with the
promotion, formation, and incorporation of the company or to contract with
any person, firm or company to pay the same, and to pay commissions to
brokers and others for underwriting, placing, selling, or guaranteeing the
subscription of any shares, debentures, debenture stock or securities of this
company.

(r) To support and subscribe to any charitable or public object, and
any institution, society, or club which may be for the benefit of the company
or its employees, or may be connected with any town or place where the
company carries on business, to give or award pensions, annuities,
gratuities, and superannuation or other allowances or benefits or charitable
aid to any persons who are or have been directors of, or who are or have
been employed by, or who are serving or have served the company, and to
the wives, widows, children, and other relatives and dependants of such
persons, to make payments towards insurance, and to set up, establish,
support, and maintain superannuation and other funds or schemes (whether
contributory or non-contributory) for the benefit of any such persons and of
their wives, widows, children, and other relatives and dependants.



34
Ñîâðåìåííûé Ãóìàíèòàðíûé Óíèâåðñèòåò

(s) To promote any other company for the purpose of acquiring the
whole or any part of the business or property and undertaking any of the
liabilities of this company, or of undertaking any business or operations
which may appear likely to assist or benefit this company or to enhance the
value of any property or business of this company, and to place or guarantee
the placing of, underwrite, subscribe for, or otherwise acquire all or any part
of the shares or securities of any such company as aforesaid.

(t) To sell or otherwise dispose of the whole or any part of the
business or property of the company, either together or in portions, tor such
consideration as the company may think fit, and in particular for shares,
debentures, or securities of any company purchasing the same.

(u) To distribute among the members of the company in kind any
property of the company, and in particular any shares, debentures, or
securities of other companies belonging to this company or of which this
company may have the power of disposing.

(v) To procure the company to be registered or recognized in any part
of the world.

(w) To do all such other things as may be deemed incidental or
conducive to the attainment of the above objects or any of them.

It is hereby expressly declared that each sub-clause of this clause
shall be construed independently of the other sub-clauses hereof, and that
none of the objects mentioned in any sub-clause shall be deemed to be
merely subsidiary to the objects mentioned in any other subclause.

4. The liability of the members is limited.
5. The share capital of the company is £10 000 divided into 10 000

shares of £1 each.

WE, the several persons whose names, addresses and descriptions are
subscribed are desirous of being formed into a company in pursuance of this
Memorandum of Association, and we respectively agree to take the number
of shares in the capital of the company set opposite our respective names.
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LESSON 2 ÓÐÎÊ 2

DAY 3     ÄÅÍÜ 3

Translate into English according to the RET method:

Äîãîâîð îá ó÷ðåæäåíèè Àêöèîíåðíîé Êîìïàíèè

ñ îãðàíè÷åííîé îòâåòñòâåííîñòüþ: íàèáîëåå êðàòêàÿ ôîðìà

Êîìïàíèÿ 2345678
Çàêîí î Êîìïàíèÿõ îò 1985 ãîäà
Àêöèîíåðíàÿ Êîìïàíèÿ ñ îãðàíè÷åííîé îòâåòñòâåííîñòüþ
ÄÎÃÎÂÎÐ ÎÁ Ó×ÐÅÆÄÅÍÈÈ ÀÊÖÈÎÍÅÐÍÎÃÎ ÎÁÙÅÑÒÂÀ �Â. &

D. (Littlehampton) Limited�

1. Íàçâàíèå Êîìïàíèè � �Â. & D. (Littlehampton) Limited�.
2. Çàðåãèñòðèðîâàííàÿ êîíòîðà Êîìïàíèè íàõîäèòñÿ â Àíãëèè.
3.0. Öåëÿìè, äëÿ êîòîðûõ ó÷ðåæäàåòñÿ Êîìïàíèÿ, ÿâëÿþòñÿ:
[3.1. ïðèîáðåòåíèå è âåäåíèå äåëà èìïîðòåðà è äèëåðà âèí,

ñïèðòíûõ è áåçàëêîãîëüíûõ íàïèòêîâ, êîòîðûì â íàñòîÿùåå âðåìÿ
çàíèìàåòñÿ ã-í À.Â. â (àäðåñ), è â ñâÿçè ñ ýòèì çàêëþ÷åíèå è èñïîëíåíèå
ñ èçìåíåíèÿìè èëè áåç èçìåíåíèé äîãîâîðà ñ âûøåóêàçàííûì ã-íîì À.Â.
â ôîðìå ïðîåêòà, êîòîðûé â öåëÿõ óñòàíîâëåíèÿ ïîäëèííîñòè
ïàðàôèðóåòñÿ áóêâàìè �E.F.� è ò.ä., èíèöèàëàìè ñîëèñèòîðà];

3.1. [èëè 3.2.] âåäåíèå òîðãîâî-õîçÿéñòâåííîé äåÿòåëüíîñòè â
êà÷åñòâå èìïîðòåðà è äèëåðà âèí, ñïèðòíûõ íàïèòêîâ è ôðóêòîâûõ
ñîêîâ, à òàêæå â êà÷åñòâå òîðãîâöà âîîáùå;

3.2. [èëè 3.3.] âåäåíèå ëþáîé äðóãîé òîðãîâî-õîçÿéñòâåííîé
äåÿòåëüíîñòè, êîòîðîé, ïî ìíåíèþ Ïðàâëåíèÿ Êîìïàíèè, ìîæíî óäîáíî
è âûãîäíî çàíèìàòüñÿ â ñâÿçè ñ îñíîâíîé äåÿòåëüíîñòüþ, èëè êîòîðàÿ,
ïî ðàñ÷åòàì, ïðÿìî èëè êîñâåííî ïîâûñèò ñòîèìîñòü èëè äîõîäíîñòü
êàêèõ-ëèáî àêòèâîâ êîìïàíèè; è

3.3. [èëè 3.4.] îñóùåñòâëåíèå ëþáîé äðóãîé äåÿòåëüíîñòè,
êîòîðàÿ, ïî ìíåíèþ Ïðàâëåíèÿ Êîìïàíèè, èìååò îòíîøåíèå èëè
ñïîñîáñòâóåò äîñòèæåíèþ âûøåóêàçàííûõ öåëåé [è áåç óùåðáà äëÿ
âñåãî âûøåñêàçàííîãî Êîìïàíèÿ èìååò ïðàâî: îñóùåñòâëÿòü ñâîþ
òîðãîâî-õîçÿéñòâåííóþ äåÿòåëüíîñòü ñàìîñòîÿòåëüíî èëè â
îáúåäèíåíèè ñ îäíèì èëè íåñêîëüêèìè ëèöàìè (ôèçè÷åñêèìè èëè
þðèäè÷åñêèìè) èëè ÷åðåç îäíó èëè íåñêîëüêî äî÷åðíèõ êîìïàíèé;
îïëà÷èâàòü âñå ðàñõîäû íà ó÷ðåæäåíèå êîìïàíèè è ðàñõîäû, èìåþùèå
îòíîøåíèå ê ýòîìó; ïðîäàâàòü, ñäàâàòü â àðåíäó èëè ëèêâèäèðîâàòü
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ëþáóþ ñîáñòâåííîñòü Êîìïàíèè; âûïèñûâàòü, àêöåïòîâàòü è âûïóñêàòü â
îáðàùåíèå îáîðîòíûå äîêóìåíòû; çàíèìàòü äåíüãè; ãàðàíòèðîâàòü (ïîä
çàëîã èëè áåç íåãî) çàäîëæåííîñòü òðåòüèõ ëèö; âûäàâàòü çàêëàäíûå è
äðóãèå âèäû çàëîãîâûõ áóìàã íà âñþ èëè ÷àñòü èìóùåñòâà Êîìïàíèè,
âêëþ÷àÿ íåîïëà÷åííóþ ÷àñòü àêöèîíåðíîãî êàïèòàëà; èíâåñòèðîâàòü
äåíüãè Êîìïàíèè ïî óñìîòðåíèþ Ïðàâëåíèÿ Êîìïàíèè; ó÷ðåæäàòü
äðóãèå êîìïàíèè; ïðîäàâàòü äåëî Êîìïàíèè çà íàëè÷íûå äåíüãè èëè
ëþáîå äðóãîå âñòðå÷íîå óäîâëåòâîðåíèå; ðàñïðåäåëÿòü àêòèâû çâîíêîé
ìîíåòîé ñðåäè àêöèîíåðîâ Êîìïàíèè.]

4. Îòâåòñòâåííîñòü ÷ëåíîâ Êîìïàíèè îãðàíè÷åíà.
5. Àêöèîíåðíûé êàïèòàë Êîìïàíèè, ñîñòàâëÿþùèé (10 000 ôóíòîâ

ñòåðëèíãîâ), ïîäåëåí íà (äåñÿòü òûñÿ÷) àêöèé ñ íîìèíàëîì â (îäèí ôóíò
ñòåðëèíãîâ) êàæäàÿ.

(Ïîäïèñè)

Memorandum of Association of Company Limited by Shares:
Shortest Practicable Form

Company 2345678
The Companies Act 1985
Company limited by shares
MEMORANDUM OF ASSOCIATION
of
B.& D. (Littlehamption) Limited

1. The name of the Company is �B. & D. (Littlehampton) Limited�.
2. The registered office of the Company shall be situated in England.
3.0. The object for which the Company is established are:
[3.1. To purchase and carry on the business of importer of and dealer

in wines, spirits and soft drinks now carried MI by À.Â. at [address] and
accordingly to enter into and carry into effect with or without modifications an
agreement with the said À.Â. in the form of the draft which has for the
purpose of identification been initialled by E.F. of etc. solicitor];

3.1. [or 3.2.] To carry on the business of importer of and dealer in
wines, spirits and fruit juices and merchants generally;

3.2. [or 3.3.] To carry on any other business which may seem to the
directors of the Company capable of being conveniently or profitably carried
on in connection with that business îò calculated directly or indirectly to
enhance the value or render more profitable any of the company�s assets;
and

3.3. [or 3.4.] To do all such other things which may seem to the
directors of the Company to be incidental or conducive to the attainment of
the above objects [and without prejudice to the generality of the foregoing
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the Company shall have power: to carry on its business alone or in
association with any one or more persons (whether natural or legal) or by
any one or more subsidiary companies; to pay all expenses of and incidental
to the formation of the Company; to sell lease or dispose of any property of
the Company; to draw and accept and negotiate instruments; to borrow
money; and guarantee (with or without security) the indebtedness of others;
to give mortgages and other securities on all or any of the assets of the
Company including uncalled capital; to invest money of the Company in such
manner as the directors determine; to promote other companies; to sell the
undertaking of the Company for cash or for any other consideration; and to
distribute assets in specie to members of the Company].

4. The liability of the members is limited.
5. The share capital of the Company is [£10,000] divided into [ten

thousand] shares of [one pound] each.
 [signed]

_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
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_____________________________________________________________________
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_____________________________________________________________________
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_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
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_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________

LESSON 2      ÓÐÎÊ 2

DAYS 4-6   ÄÍÈ 4-6

Translate into English

Ñîãëàøåíèå îá ó÷ðåæäåíèè Êîìïàíèè äëÿ ïðèîáðåòåíèÿ äåëà èëè
ñîáñòâåííîñòè, ïðèíàäëåæàùåé îäíîé èç ñòîðîí

ÍÀÑÒÎßÙÅÅ ÑÎÃËÀØÅÍÈÅ ñîâåðøåíî _____ (äàòà) ÌÅÆÄÓ ã-
íîì À.Â. è ò.ä. (�ã-íîì Â.�) è ã-íîì C.D. è ò.ä. (�ã-íîì D.�).

ÑÏÐÀÂÊÀ

Ñòîðîíû äîãîâîðèëèñü îá ó÷ðåæäåíèè êîìïàíèè äëÿ
ïðèîáðåòåíèÿ â êà÷åñòâå äåéñòâóþùåãî ïðåäïðèÿòèÿ äåëà òîðãîâöà
âèíàìè, ñïèðòíûìè íàïèòêàìè (äàëåå �Äåëî�), êîòîðûì â íàñòîÿùåå
âðåìÿ çàíèìàåòñÿ ã-í Â. â______ â ôèðìå ïîä íàçâàíèåì �À.Â. of
Littlehampton�.

ÍÀÑÒÎßÙÈÌ ÄÎÑÒÈÃÍÓÒÀ ÄÎÃÎÂÎÐÅÍÍÎÑÒÜ î íèæåñëåäóþùåì:

1. Ñòîðîíû ïî íàñòîÿùåìó ñîãëàøåíèþ [èëè ã-í B.] îáåñïå÷èâàþò
ðåãèñòðàöèþ êîìïàíèè (äàëåå �Êîìïàíèÿ�) ñ óñòàâíûì àêöèîíåðíûì
êàïèòàëîì â 10 000 ôóíòîâ ñòåðëèíãîâ, ïîäåëåííûì íà 10 000 àêöèé ñ
íîìèíàëîì â 1 ôóíò ñòåðëèíãîâ êàæäàÿ [èëè â çàâèñèìîñòè îò
îáñòîÿòåëüñòâ].
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2. Êîìïàíèÿ áóäåò íàçûâàòüñÿ �Â. & D. (Littlehampton) Limited�,
åñëè òàêîå íàçâàíèå ïðèãîäíî äëÿ ðåãèñòðàöèè, èëè èìåòü äðóãîå
ïðèãîäíîå íàçâàíèå, â îòíîøåíèè êîòîðîãî åñòü äîãîâîðåííîñòü ìåæäó
ñòîðîíàìè [èëè ïðè îòñóòñòâèè òàêîâîé � íàçâàíèå, êîòîðîå âûáåðåò ã-
í B.].

3.1. Äîãîâîð îá ó÷ðåæäåíèè è Óñòàâ àêöèîíåðíîé Êîìïàíèè
ñîñòàâëÿþòñÿ â ñîîòâåòñòâèè ñ óñòàíîâëåííûì îáðàçöîì, ïðèëàãàåìûì
ê íàñòîÿùåìó ñîãëàøåíèþ è ìàðêèðîâàííûì ñîêðàùåíèåì �E.F.1�, ñ
òàêèìè èçìåíåíèÿìè, êàêèå áóäóò ñîãëàñîâàíû ñòîðîíàìè â ïèñüìåííîé
ôîðìå.

3.2. Äîãîâîð îá ó÷ðåæäåíèè è Óñòàâ àêöèîíåðíîé Êîìïàíèè
ïîäïèñûâàþòñÿ ñòîðîíàìè èëè èõ ñîîòâåòñòâóþùèìè äîâåðåííûìè
ëèöàìè, êàæäàÿ èç êîòîðûõ çàÿâëÿåò â äîãîâîðå îá ó÷ðåæäåíèè
êîìïàíèè î ñâîåì ñîãëàñèè ïðèîáðåñòè îäíó àêöèþ íîìèíàëîì â 1 ôóíò
ñòåðëèíãîâ â êàïèòàëå Êîìïàíèè.

4.1. Ñòîðîíû îáåñïå÷èâàþò, ÷òîáû îíè áûëè íàçíà÷åíû
åäèíñòâåííûìè ïåðâûìè äèðåêòîðàìè Êîìïàíèè, à ã-í D. áûë íàçíà÷åí
ïåðâûì ñåêðåòàðåì.

4.2.0. Êàæäàÿ èç ñòîðîí íàñòîÿùåãî ñîãëàøåíèÿ îñóùåñòâëÿåò
ñâîå ïðàâî ãîëîñà â òå÷åíèå âñåãî ïåðèîäà ïðåáûâàíèÿ â Êîìïàíèè è
ïðåäïðèíèìàåò òàêèå äðóãèå ìåðû â ïðåäåëàõ ñâîåé êîìïåòåíöèè,
êàêèå îáåñïå÷èâàþò:

4.2:1. ÷òîáû [ëþáîå] äðóãîå ëèöî èç íèõ íå áûëî ñíÿòî ñî ñâîåãî
ïîñòà äèðåêòîðà, ïoêà òàêîâîå ëèöî ÿâëÿåòñÿ àêöèîíåðîì Êîìïàíèè;

4.2:2. ÷òîáû ã-í Â. áûë ïðåäñåäàòåëåì Êîìïàíèè, ïîêà îí îñòàåòñÿ
äèðåêòîðîì Êîìïàíèè (èëè äî çàêðûòèÿ ïåðâîãî åæåãîäíîãî îáùåãî
ñîáðàíèÿ, íà êîòîðîì ã-í D. íàçíà÷àåòñÿ ïðåäñåäàòåëåì, è
âïîñëåäñòâèè êàæäàÿ èç ñòîðîí åæåãîäíî ïîî÷åðåäíî ñìåíÿþò äðóã
äðóãà íà ïîñòó ïðåäñåäàòåëÿ Êîìïàíèè, âñòóïàÿ â äîëæíîñòü ñ ìîìåíòà
çàêðûòèÿ êàæäîãî åæåãîäíîãî îáùåãî ñîáðàíèÿ];

4.2:3. ÷òîáû, ïîêà îäíà [èëè ëþáàÿ] èç ñòîðîí èìååò ïðàâî
îñòàâàòüñÿ íà ïîñòó äèðåêòîðà Êîìïàíèè â ñîîòâåòñòâèè ñ
âûøåèçëîæåííûìè ïîëîæåíèÿìè äàííîé ñòàòüè, ìàêñèìàëüíîå ÷èñëî
äèðåêòîðîâ íå ïðåâûøàëî äâóõ [èëè íåçàâèñèìî îò ÷èñëà ñòîðîí ïî
ñîãëàøåíèþ].

5.0. Ñðàçó æå ïîñëå ðåãèñòðàöèè Êîìïàíèè:
5.1. Ã-í Ä. ïîäàåò â Êîìïàíèþ çàÿâêó íà âûäåëåíèè åìó çà

íàëè÷íûå äåíüãè (îáû÷íûõ) àêöèé ñ íîìèíàëîì 1 ôóíò ñòåðëèíãîâ
êàæäàÿ â êàïèòàëå Êîìïàíèè [èëè òàêîå êîëè÷åñòâî (îáû÷íûõ) àêöèé ñ
íîìèíàëîì â 1 ôóíò ñòåðëèíãîâ â êàïèòàëå Êîìïàíèè, êîòîðîå ðàâíî
÷èñëó àêöèé, âûäåëÿåìûõ ã-íó Â. â ñîîòâåòñòâèè ñ ïóíêòîì 6.2] íà
óñëîâèÿõ, ÷òî òàêîâûå àêöèè îïëà÷èâàþòñÿ ïîëíîñòüþ [èëè
ïî____ïåíñîâ çà àêöèþ] ïðè âûäåëåíèè;
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5.2. Êàæäàÿ èç ñòîðîí ïî íàñòîÿùåìó ñîãëàøåíèþ âíîñèò àâàíñîì
â Êîìïàíèþ ___ ôóíòîâ ñòåðëèíãîâ (ã-í D. íàëè÷íûìè, à ã-í Â. � çà ñ÷åò
÷àñòè÷íîãî âñòðå÷íîãî óäîâëåòâîðåíèÿ çà ïðîäàæó Äåëà â ñîîòâåòñòâèè
ñ äîãîâîðîì ïðîäàæè, óïîìÿíóòûì íèæå) íà óñëîâèÿõ, ÷òî Êîìïàíèÿ
âûäàåò êàæäîìó ëèöó, âíåñøåìó àâàíñ, â òå÷åíèå ____ äíåé, íà÷èíàÿ ñ
ñåãîäíÿøíåãî äíÿ, îáëèãàöèþ êîìïàíèè â ôîðìå îáðàçöà,
ïðèëàãàåìîãî ê äàííîìó ñîãëàøåíèþ è ìàðêèðîâàííîãî ñîêðàùåíèåì
�E.F.2�, ñ âíåñåíèåì ëþáûõ èçìåíåíèé, êîòîðûå ñîãëàñóþòñÿ â
ïèñüìåííîé ôîðìå ñòîðîíàìè.

5.3. Òàêàÿ çàÿâêà è àâàíñû óñòàíàâëèâàþòñÿ ïðè óñëîâèè
çàêëþ÷åíèÿ ã-íîì Â. è Êîìïàíèåé äîãîâîðà ïðîäàæè, óïîìÿíóòîãî íèæå,
â òå÷åíèå ____ íåäåëü ïîñëå ðåãèñòðàöèè Êîìïàíèè, îíè îáÿçàòåëüíû ê
èñïîëíåíèþ è ã-í D. íå èìååò ïðàâà ñíèìàòü çàÿâêó, à ã-í Â. è ã-í D. íå
èìåþò ïðàâà îòêàçûâàòüñÿ âíîñèòü òàêèå àâàíñû.

6.0. Ñðàçó æå ïîñëå ðåãèñòðàöèè Êîìïàíèè êàæäàÿ èç ñòîðîí
ïðèíèìàåò òàêèå ìåðû, íàõîäÿùèåñÿ íà äàííûé ìîìåíò â ïðåäåëàõ åå
êîìïåòåíöèè, êîòîðûå îáåñïå÷èâàþò:

6.1. ×òîáû Ñòîðîíû è Êîìïàíèÿ, êàê òîëüêî ã-í D. ïîäàñò â
Êîìïàíèþ çàÿâêó íà àêöèè â ñîîòâåòñòâèè ñ ïàðàãðàôîì 5, çàêëþ÷èëè
äîãîâîð ñ ã-îì Â. (�Äîãîâîð ïðîäàæè�) î ïðîäàæå Äåëà Êîìïàíèè,
ïðè÷åì òàêîé äîãîâîð äîëæåí áûòü â ôîðìå îáðàçöà, ïðèëàãàåìîãî ê
íàñòîÿùåìó ñîãëàøåíèþ è ïîìå÷åííîãî ñîêðàùåíèåì �E.F. 3�, ñ òàêèìè
èçìåíåíèÿìè, êàêèå ñòîðîíû ïî íàñòîÿùåìó ñîãëàøåíèþ ñîãëàñóþò â
ïèñüìåííîé ôîðìå.

6.2. Êîìïàíèÿ îñóùåñòâëÿåò îäíîâðåìåííóþ ðàçâåðñòêó àêöèé,
êîòîðûå ñîîòâåòñòâåííî äîëæíû áûòü âûäåëåíû ñòîðîíàì íà îñíîâàíèè
ïîëîæåíèé Äîãîâîðà ïðîäàæè è âûøåèçëîæåííîãî ïîäïàðàãðàôà 5.1.

6.3. Ïîñëå ðåãèñòðàöèè Êîìïàíèè ñòîðîíû â ïðåäåëàõ ñâîåé
êîìïåòåíöèè ïðèíèìàþò ìåðû äëÿ îáåñïå÷åíèÿ òîãî, ÷òîáû Êîìïàíèÿ
ïðåäëîæèëà ïîñò äèðåêòîðà Êîìïàíèè ã-íó Â., èñõîäÿ èç ñðîêîâ è
óñëîâèè, óêàçàííûõ â ïðîåêòå äîãîâîðà î ëè÷íîì íàéìå, ïðèëàãàåìîãî ê
äàííîìó ñîãëàøåíèþ è ïîìå÷åííîãî ñîêðàùåíèåì �E.F.4�, è
ïðåäëîæèëà ïîñò äèðåêòîðà Êîìïàíèè ã-íó D., èñõîäÿ èç ñðîêîâ è
óñëîâèé, óêàçàííûõ â ïðîåêòå äîãîâîðà î ëè÷íîì íàéìå, ïðèëàãàåìîãî ê
äàííîìó ñîãëàøåíèþ è ïîìå÷åííîãî ñîêðàùåíèåì �E.F.5� [èëè òàêèõ
ñîîòâåòñòâóþùèõ ïðîåêòàõ, êîòîðûå áûëè èçìåíåíû íà îñíîâàíèè
ïèñüìåííîé äîãîâîðåííîñòè ìåæäó ñòîðîíàìè].

6.4. Êîìïàíèÿ áåðåò íà ñåáÿ îïëàòó ðàçóìíûõ ãîíîðàðîâ è
ðàñõîäîâ ñîîòâåòñòâåííî ôèðìû �E.F. & Ñî.� è ò.ä. (ñîëèñèòîðîâ) è
ôèðìû �G.H. & Ñî.� è ò.ä. (áóõãàëòåðîâ), èìåþùèõ îòíîøåíèå ê
ïîäãîòîâêå äàííîãî ñîãëàøåíèÿ, ó÷ðåæäåíèþ Êîìïàíèè è ïðîäàæå äåëà
Êîìïàíèè.
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7. Íè÷òî, ñîäåðæàùååñÿ â íàñòîÿùåì ñîãëàøåíèè, íè â êîåé ìåðå
íå óùåìëÿåò ñâîáîäíîãî îñóùåñòâëåíèÿ ëþáûì ëèöîì ñâîèõ
ïîëíîìî÷èé äèðåêòîðà Êîìïàíèè.

8. Ïðàâà ëè÷íûõ ïðåäñòàâèòåëåé è ñòîðîíû, ïåðåæèâøåé äðóãóþ
ñòîðîíó, îòìåíÿòü ïîêóïêó èëè ïðîäàæó àêöèé.

8.1:0. Â ñëó÷àå ñìåðòè îäíîé èç ñòîðîí åå ëè÷íûå ïðåäñòàâèòåëè
(�Ëè÷íûå Ïðåäñòàâèòåëè�) ïóòåì èìåþùåãî þðèäè÷åñêóþ ñèëó
óâåäîìëåíèÿ:

8.1:1. èìåþò ïðàâî òðåáîâàòü îò ñòîðîíû, ïåðåæèâøåé äðóãóþ
ñòîðîíó (�Óöåëåâøåãî ëèöà�), êóïèòü ñâîáîäíûå îò êàêèõ-ëèáî
îáÿçàòåëüñòâ âñå [èëè _____ ïðîöåíòîâ îò íîìèíàëüíîé ñòîèìîñòè)
àêöèè â êàïèòàëå Êîìïàíèè, çàðåãèñòðèðîâàííûå íà èìÿ óìåðøåãî íà
ìîìåíò åãî ñìåðòè (�Àêöèè�) è

8.1:2 ìîãóò ïîëó÷èòü òðåáîâàíèå îò Óöåëåâøåãî ëèöà ïðîäàòü
Óöåëåâøåìó ëèöó ñâîáîäíî áåç êàêèõ-ëèáî îáÿçàòåëüñòâ âñå [èëè _____
ïðîöåíòîâ íîìèíàëüíîé ñòîèìîñòè] Àêöèè.

8.2. �Èìåþùåå þðèäè÷åñêóþ ñèëó óâåäîìëåíèå� ïîäðàçóìåâàåò
óâåäîìëåíèå â ïèñüìåííîé ôîðìå, ñäåëàííîå Ëè÷íûìè
Ïðåäñòàâèòåëÿìè Óöåëåâøåìó ëèöó èëè Óöåëåâøèì ëèöîì Ëè÷íûì
Ïðåäñòàâèòåëÿì â òå÷åíèå æèçíè Óöåëåâøåãî ëèöà è íà äàòó èëè äî
ïðîøåñòâèÿ îäíîãî èç äâóõ ñðîêîâ (â çàâèñèìîñòè îò òîãî, ÷òî ïîçæå ïî
îêîí÷àíèè) ëèáî _ ___ ìåñÿöåâ ïîñëå ñìåðòè óìåðøåãî, ëèáî ____
ìåñÿöåâ ïîñëå âûäà÷è ðàçðåøåíèÿ íà ïðàâî ïðåäñòàâëåíèÿ
ñîáñòâåííîñòè óìåðøåãî.
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43
Ñîâðåìåííûé Ãóìàíèòàðíûé Óíèâåðñèòåò

_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________



44
Ñîâðåìåííûé Ãóìàíèòàðíûé Óíèâåðñèòåò

_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________



45
Ñîâðåìåííûé Ãóìàíèòàðíûé Óíèâåðñèòåò

_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________

LESSON 3      ÓÐÎÊ 3

DAY 1     ÄÅÍÜ 1

Read the following text and translate it into Russian.

CONTRACTS FOR THE SUPPLY OF GOODS

Sale of goods

The most common form of transaction in the business world is a
contract for the sale of goods. Whenever you buy goods, whether from a
supermarket, market stall, doorstep salesman or by mail order, you have
entered into a contract for the sale of goods. The rights and duties of the
parties to this type of contract are set out in the Sale of Goods Act 1979. The
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Act applies to all contracts for the sale of goods, from buying a sandwich at
lunchtime to a multi-million pound deal to supply new aircraft to an airline
company.

A contract for the sale of goods is defined in s. 2(1) of the Sale of
Goods Act 1979 as:

�A contract by which the seller transfers or agrees to transfer the
property in goods to the buyer for a money consideration called the price�.

This definition is extremely important because only those contracts
which fall within it will be covered by the provisions of the 1979 Act. A closer
look at the definition will help you distinguish a contract for the sale of goods
from other similar kinds of contracts in which goods change hands.

Section 2(1) covers two possibilities: an actual sale and an agreement
to sell at some future time. The essence of the transaction is the transfer of
property in goods from the seller to the buyer. (�Property� in this context
means ownership of the goods.) Goods include all tangible items of personal
property such as fîod, clothes and furniture: land and money are excluded
from the definition.

The consideration for the goods must be money, although a part-
exchange deal in which goods are exchanged for other goods plus money will
be covered by the Act because some money has changed hands.

Exchange or barter

No money changes hands in this type of contract. Instead there is a
straight exchange of goods between the parties. The absence of money from
the consideration means that the Sale of Goods Act 1979 does not apply to
these contracts. Previously the obligations of the parties were governed by
the common law, but now the Supply of Goods and Services Act 1982
imposes certain statutory duties on the supplier of goods under a contract of
exchange.

Work and materials

Another way in which you can acquire goods is in consequence of a
contract whose main purpose is the provision of services. If you take your car
to be serviced by a garage, the main substance of the contract is the skill and
labour of the mechanic in checking the car. The supply of such items as
brake fluid and the renewal of spark plugs is an ancillary part of the contract.

Supply of goods on credit

There are a bewildering number of ways in which goods can be
acquired and then paid for over a period of time. Hire purchase, �interest
free� credit, credit cards and bank loans are all readily available, enticing us
to buy more than we can probably afford.
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Consumer credit - credit if granted to an individual, sole trader or
partnership not exceeding £15 000 - is strictly regulated by the Consumer
Credit Act 1974.

The more important forms of consumer credit agreement are described
below:

1. Hire Purchase (HP). This is one of the best known ways of buying
goods on credit. HP is essentially an agreement for the hire of goods, at the
end of which the hirer may exercise an option to purchase them from the
owner. The hirer obtains the immediate use and enjoyment of the goods, but
he does not become the owner unless and until all the instalments are paid.

There is a subtle distinction between HP and a contract for the sale of
goods. You will remember that the definition of a sale of goods includes
agreements to transfer the ownership in goods at some time in the future. An
HP agreement, however, does not bind the hirer to buy. He may choose to
pay for the hire of the goods and then decline to purchase them.

2. Conditional sale. A conditional sale is very similar to HP. The
customer obtains immediate possession of the goods in return for the
payment of regular instalments. The transfer of ownership is delayed until
some specified condition is fulfilled. The difference between the two
agreements is that the buyer under a conditional sale agreement is committed
to buy from the outset. Thus a condional sale is really a type of sale of goods
contract.

3. Credit sale. This is another way of buying goods and paying for
them later. Unlike HP and conditional sale agreements, ownership of the
goods passes to the buyer at the start of the agreement.

Contracts of bailment

A contract of bailment arises when the owner of goods (the bailor)
entrusts possession of them into the care of another (the bailee). Examples
of bailment include placing important documents in safe custody at a bank,
taking clothes to be dry-cleaned, hiring a TV set. The bailee�s main duties are -

1. to take reasonable care of the goods whilst they are in his
possession, and

2. to return them to the bailor, at the end of an agreed period or when
requested.

Hiring is a particular example of a contract of bailment.
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Hire

Under a hire agreement, the owner of goods allows someone else (the
hirer) to make use of them in return for regular rental payments. The hirer
obtains possession of the goods but ownership never passes to him and at
the end of the agreement, the goods must be returned to the owner.

Most people are familiar with hire contracts in the context of TV and
video rentals. Consumer hire agreements are covered by the provisions of the
Consumer Credit Act 1974.

Businesses also take advantage of hire as a method of obtaining the
use of equipment which they require. (Hire in this context is usually referred
to as �leasing�, the owner being known as the �lessor� and the hirer as the
�lessee�.) The leasing agreement often includes an undertaking by the lessor
to service the equipment regularly and effect repairs when necessary.
Equipment leasing has allowed businesses to take advantage of the
opportunities created by the rapidly changing new technology in the field of
computing and word processing.

Goods supplied under hire contracts are subject to Part I of the Supply
of Goods and Services Act 1982.

LESSON 3 ÓÐÎÊ 3

DAYS 2-4   ÄÍÈ 2-4

Translate into English according to the RET Method.

1. Êîíòðàêò ïîñòàâêè îäåæäû

(ñ òåêñòîì è íà àíãëèéñêîì ÿçûêå)

ã.Ìîñêâà
�__� __________ 19 ã.
________________________________________________________________________________

èìåíóåìàÿ â äàëüíåéøåì
�Ïðîäàâåö�, ñ îäíîé ñòîðîíû, è
_______________________, ñ äðóãîé
ñòîðîíû. Çàêëþ÷èëè íàñòîÿùèé
êîíòðàêò î íèæåñëåäóþùåì:

Moscow_______________19
_____________________________________

herein- after referred to as �the
Seller�, on the one hand, and
_______________________________________
hereinafter referred to as �the
Buyer�, on the other hand, have
concluded the present Contract as
follows:
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I. Ïðåäìåò êîíòðàêòà

Ïðîäàâåö ïðîäàë, à
Ïîêóïàòåëü êóïèë _______________
_____________________ íà óñëîâèÿõ
________________________________________________________
è â êîëè÷åñòâå, àññîðòèìåíòå, ïî
öåíàì è ïî òåõíè÷åñêèì óñëîâèÿì,
óêàçàííûõ â ïðèëîæåíèÿõ NN
_______________________________________,
ÿâëÿþùèõñÿ íåîòúåìëåìîé ÷àñòüþ
íàñòîÿùåãî êîíòðàêòà.

II. Êà÷åñòâî òîâàðà

Êà÷åñòâî òîâàðà äîëæíî
ñîîòâåòñòâîâàòü îáðàçöàì-ýòàëî-
íàì, ñîãëàñîâàííûì è ïîä-
òâåðæäåííûì ñòîðîíàìè, à òàêæå
òåõíè÷åñêèì óñëîâèÿì, èçëîæåí-
íûì â ïðèëîæåíèÿõ NN _________
_________ ê íàñòîÿùåìó êîíòðàêòó.

Êà÷åñòâî òîâàðà äîëæíî
ïîäòâåðæäàòüñÿ ñåðòèôèêàòîì î
êà÷åñòâå, âûäàííûì ïðåäïðè-
ÿòèåì-èçãîòîâèòåëåì.

Ïðîäàâåö ñ ïåðâîé ïàðòèåé
òîâàðà äëÿ êàæäîãî ïîëó÷àòåëÿ
ïîñûëàåò ïî îäíîìó îáðàçöó-
ýòàëîíó êàæäîãî èçäåëèÿ, êîòîðîå
áóäåò îòãðóæàòüñÿ â àäðåñ äàííîãî
ïîëó÷àòåëÿ.

Îáðàçöû ýòàëîíû äîëæíû
áûòü îïëîìáèðîâàíû, óëîæåíû â
èíäèâèäóàëüíûé ïàêåò ñ íàäïèñüþ
�Äóáëèêàò ýòàëîíà�.

Î á ð à ç ö û - ý ò à ë î í û
îïëà÷èâàþòñÿ Ïîêóïàòåëåì. Äëÿ
ýòîãî â ñ÷åòàõ çà ïîñòàâëåííûé
òîâàð íåîáõîäèìî óêàçàòü
îòäåëüíîé ñòðî÷êîé: äóáëèêàò
îáðàçöà-ýòàëîíà; àðòèêóë, ðàçìåð,
êîëè÷åñòâî, öåíà, ñóììà, íîìåð
ÿùèêà _____________.

I. Object of the Contract

The Seller has sold and the
Buyer has bought ________________
____________ on _________________
______________________________________
_____________ terms, in the quantity,
assortiment, at prices and according
to technical data stated in
Supplements Nos. ______________
____________ , which are an integral
part of the present Contract.

II. Quality of the goods

The quality of the goods
should conform to the samples-
references agreed and certified by
the Parties as well as to the
technical data stated in Supplements
Nos. _______________ to the present
Contract.

The quality of the goods is to
be confirmed by a Quality Certificate
issued by the Manufacturer.

With the first lot of the goods
to be shipped to each Consignee the
Seller sends one samle-reference of
each article which is to be sent to
the same Consignee.

Samples-references are to be
sealed and packed into an individual
bag with the inscription �Duplicate of
Sample-Reference�.

Samples-references are to be
paid by the Buyer. For this purpose
it is necessary to indicate by
separate line in the invoices for the
delivered goods as follows: duplicate
of sample-reference, article, size,
quantity, price, amount, case ¹
_____________.
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III. Öåíû

Öåíû óñòàíàâëèâàþòñÿ
________________________________________
è  ïîíèìàþòñÿ __________________
___________________________________ .
Âûøåóïîìÿíóòûå öåíû âêëþ÷àþò
ñòîèìîñòü òàðû, óïàêîâêè è
ìàðêèðîâêè. Ïîãðóçêà òîâàðà íà
ñóäíî, âêëþ÷àÿ óêëàäêó â òðþìå
(ñòèâèäîðíûå ðàáîòû), ëèõòåðîâ-
êà, èíôîðìàöèÿ îá îòãðóçêå
òîâàðà è âûïèñêà êîíîñàìåíòîâ,
ïðîèçâîäèòñÿ çà ñ÷åò Ïðîäàâöà.

IV. Ñðîêè è äàòà ïîñòàâêè

Ïîñòàâêà òîâàðà ïî
íàñòîÿùåìó êîíòðàêòó äîëæíà
áûòü ïðîèçâåäåíà â ñðîêè,
îáóñëîâëåííûå â ïðèëîæåíèÿõ NN
_________ ê íàñòîÿùåìó êîíòðàêòó.

Äàòîé ïîñòàâêè ñ÷èòàåòñÿ
_____________________________________.

V. Óïàêîâêà è ìàðêèðîâêà

Óïàêîâêà äîëæíà
îáåñïå÷èâàòü ïîëíóþ ñîõðàííîñòü
òîâàðà ïðè òðàíñïîðòèðîâêå
âñåìè âèäàìè òðàíñïîðòà,
âêëþ÷àÿ ïåðåâàëêè. Â ñëó÷àå, åñëè
óïàêîâêà íå îáåñïå÷èò
ñîõðàííîñòü òîâàðà, íà ÷òî áóäåò
ñîñòàâëåí êîììåð÷åñêèé àêò íà
ãðàíèöå. Ïðîäàâåö íåìåäëåííî
âîçìåñòèò âñå óáûòêè Ïîêóïàòåëÿ,
âûçâàííûå íåíàäëåæàùåé
óïàêîâêîé. Èçäåëèÿ äîëæíû áûòü
óïàêîâàíû_____________________________________.

Êîðîáêà ñ èçäåëèåì óêëàäû-
âàåòñÿ â ñòàíäàðòíûå êàðòîííûå
ÿùèêè. Âåñ áðóòòî ÿùèêà íå
äîëæåí ïðåâûøàòü 50 êã. ßùèêè
âíóòðè îáêëàäûâàþòñÿ ïðî÷íîé

III. Prices

The prices are fixed in
_____________________________________
and are understood _______________
___________________________________.
The above said prices include the
cost of tare, packing and marking.
Loading of the goods on the vessel
including stowage in the holds and
lighterage,�information of shipment
of the goods and drawing up Bills of
Loading are to be made by the Seller
at his expense.

IV. Time of delivery

Delivery of the goods under of
the present Contract is to be
effected within the time stipulated in
Supplements Nos.________ to the
present Contract.

The date of delivery is con-
sidered _________________________.

V. Packing and Marking

Packing is to secure full safety
of the goods during transportation by
all kinds of transport means
including transshipments.

In case the packing doesn�t
secure safety of the goods while in
transit and fact is certified by a
Commercial Inspection Report drawn
up on the _______________________
frontier, the Seller will make up all
the losses of the Buyer occured
because of indue packing.

The goods should be packed
in _____________________________
with the items shall be packed in
standart strong cardboard cases.

The boxes weight of the box
should not exceed 50 kgs. The boxes
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âîäîíåïðîíèöàåìîé áóìàãîé.
ßùèêè îáòÿãèâàþòñÿ ÷åòûðüìÿ
öåëüíûìè ïëàñòèêîâûìè èëè
ìåòàëëè÷åñêèìè ëåíòàìè, êîíöû
êîòîðûõ ñêðåïëÿþòñÿ ïëîìáàìè.

Íà êàæäîì ìåñòå ñ äâóõ
òîðöîâûõ ñòîðîí íåñìûâàåìîé
êðàñêîé äîëæíà áûòü íàíåñåíà
ñëåäóþùàÿ ìàðêèðîâêà: ñòðàíà
íàçíà÷åíèÿ, ïóíêò íàçíà÷åíèÿ,
íîìåð êîíòðàêòà íîìåð ìåñòà, âåñ
áðóòòî è íåòòî, îáúåì ìåñòà,
êðàòêîå íàèìåíîâàíèå ïîëó÷àòåëÿ
è îòïðàâèòåëÿ. Íîìåðà ÿùèêîâ,
îòãðóæàåìûõ ïî îäíîìó
êîíîñàìåíòó (æ/ä. íàêëàäíîé,
àâòîíàêëàäíîé), íå äîëæíû ïîâòî-
ðÿòüñÿ. Â êàæäûé ÿùèê âêëàäûâà-
åòñÿ óïàêîâî÷íûé ëèñò ñ
óêàçàíèåì íîìåðà ÿùèêà, íîìåðà
êîíòðàêòà, íàèìåíîâàíèÿ ïîëó-
÷àòåëÿ, íàèìåíîâàíèÿ èçäåëèé,
ìîäåëè, àðòèêóëà (òêàíè), êîëè-
÷åñòâà èçäåëèé ïî ðàçìåðàì è
îáùåãî êîëè÷åñòâà èçäåëèé â
ÿùèêå.

Ê êàæäîìó èçäåëèþ, êðîìå
ïîäâåñíîãî ÿðëûêà, ïðèøèâàåòñÿ
êîíòðîëüíûé ÿðëûê ñ óêàçàíèåì
ìîäåëè èçäåëèÿ, ðàçìåðà è ñîñ-
òàâà ñûðüÿ, èç êîòîðîãî
èçãîòîâëåíî èçäåëèå.

Íà ïðîòèâîïîëîæíîé
ñòîðîíå ÿðëûêà äîëæåí áûòü
óêàçàí ñïîñîá óõîäà çà èçäåëèåì.

VI. Ïîðÿäîê îòãðóçêè

Ïàðòèÿ ïî íàñòîÿùåìó
êîíòðàêòó îòãðóæàåòñÿ ___________
______________________________________.

Ïàðòèÿ òîâàðà êîìïëåêòó-
åòñÿ â ñîîòâåòñòâèè ñ îòãðóçî÷-

are to be enterlaid with waterproof
paper. The boxes should be hooped
with four wholepiece plastic or iron
bands the ends of which are to be
sealed. Each package is marked on
two sides with indelible paint as
follows:

Country of destination, Place
of destination, Contract ¹, Package
¹, Gross and net weights, Volume,
Brief name of the Consignee and the
Consignor. The cases numbers
shipped under the same Bill of
Lading (Railway Bill, Autoway Bill)
should not repeat themselves .

List staling case ¹ , Contract
¹ , name of Consignee, description
of the goods, model, article (if it is
fabrics), number of items as to sizes
and total quantity of same are to be
placed into each case.

Each item should be furnished
with suspension tag staling style,
model, size, trade mark, material of
which the item is made.

Apart from this each item
should be equipped with a control
label sewn to it staling model, size
and composition of the material of
which the item is manufactured.

How to care about the goods
is to be written on the back of the
label.

VI. Method of Shipment

The goods under the present
Contract are to be shipped ________
_________________________________.

The lots are completed in
accordance with shipping instruction



52
Ñîâðåìåííûé Ãóìàíèòàðíûé Óíèâåðñèòåò

íûìè èíñòðóêöèÿìè, âûäàííûìè
Ïîêóïàòåëåì.

Ïðîäàâåö ñîîáùàåò ïî
òåëåãðàôó Ïîêóïàòåëþ î ãîòîâíîñòè
òîâàðà ê îòãðóçêå íå ïîçäíåå, ÷åì
çà 15 äíåé äî äàòû îòãðóçêè.

Â òå÷åíèå 24 ÷àñîâ ïîñëå
îòãðóçêè òîâàðà Ïðîäàâåö ñîîá-
ùàåò Ïîêóïàòåëþ ïî òåëåãðàôó
ñëåäóþùèå äàííûå íàèìåíîâàíèå
òðàíñïîðòíîãî ñðåäñòâà _______
___________, äàòó îòãðóçêè, íîìåð
êîíîñàìåíòà, æ/ä. íàêëàäíîé èëè
àâòîíàêëàäíîé, íàèìåíîâàíèå
òîâàðà, êîëè÷åñòâî ìåñò, íîìåð
êîíòðàêòà, íàèìåíîâàíèå ïîëó÷à-
òåëÿ, âåñ áðóòòî è íåòòî, îáúåì
îòãðóæåííîé ïàðòèè, ñòîèìîñòü
òîâàðà. Â êîíîñàìåíòå, æ/ä.
íàêëàäíîé èëè àâòîíàêëàäíîé
Ïðîäàâåö äîëæåí ïðîñòàâèòü:
Ââîçíîå ðàçðåøåíèå ¹__________
_____________________. Â òå÷åíèå
48 ÷àñîâ ïîñëå îòãðóçêè òîâàðà
Ïðîäàâåö îáÿçàí âûñëàòü
Ïîêóïàòåëþ àâèàïî÷íîé ñ÷åò â 2-õ
ýêç., ñïåöèôèêàöèþ â 2-õ ýêç. è
óïàêîâî÷íûå ëèñòû â 2-õ ýêç.

VII. Ïðèåìêà-ñäà÷à òîâàðà

Òîâàð ñ÷èòàåòñÿ ñäàííûì
Ïðîäàâöîì è ïðèíÿòûì
Ïîêóïàòåëåì ïî êà÷åñòâó � â
ñîîòâåòñòâèè ñ ñåðòèôèêàòîì î
êà÷åñòâå, âûäàííûì Ïðîäàâöîì,
ïî êîëè÷åñòâó ìåñò � ñîãëàñíî
îòãðóçî÷íûì äîêóìåíòàì.
Îêîí÷àòåëüíàÿ ïðèåìêà
îñóùåñòâëÿåòñÿ ïî ïðèáûòèþ
òîâàðà íà ìåñòî íàçíà÷åíèÿ.

given by the Buyer.

The Seller is to cable to the
Buyer of readiness of the goods for
shipment not later than 15 days
before the date of shipment.

Within 24 hours after
shipment of the goods the Seller is
to inform the Buyer by cable of the
following ________________________
_________________________________________________________________________________________
date of shipment ¹ of Bill of Lading,
Railway or Autoway Bill description
of goods Number of cases Contract
¹ Consignee Gross and net weight
Volume Value of the goods. The
Seller writes down in Bill of Lading,
Railway Bill or Autoway Bill Licence
¹ 74/____________ dated _________
________________.

Seller airmails the Buyer
Invoice in duplicate. Specification m
duplicate and Packing Lists in
duplicate within 48 hours after
shipment of the goods.

VII. Delivery-Acceptance of the
goods

The goods are considered as
delivered by the Seller and accepted
by the Buyer: as to quality �
according to the Quality Certificate
issued by the Seller, as to number of
packages� according to shipping
documents. Final acceptance to be
made in on arrival of the goods to
the place of destination.
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VIII. Ïëàòåæ

Ïëàòåæ çà ïîñòàâëåííûé
òîâàð ïðîèçâîäèòñÿ â __________
______________ ïóòåì âûñòàâëåíèÿ
ñ÷åòà íà ÈÍÊÀÑÑÎ â Áàíêå
__________________________ .
Îïëàòà ñ÷åòîâ îñóùåñòâëÿåòñÿ â
òå÷åíèå 20 äíåé ñî äíÿ ïîëó÷åíèÿ
äîêóìåíòîâ îò __________________
_________________________________.

Ïëàòåæ ïðîèçâîäèòñÿ
ïðîòèâ ñëåäóþùèõ äîêóìåíòîâ:

1. Ïîëíîãî êîìïëåêòà
÷èñòûõ áîðòîâûõ êîíîñàìåíòîâ
(äóáëèêàòà æ/ä íàêëàäíîé, àâòî-
íàêëàäíîé), âûïèñàííûõ â
ñîîòâåòñòâèè ñî ñïåöèôèêàöèåé,
ïðèëîæåííîé ê íàñòîÿùåìó
êîíòðàêòó � 3 ýêç.

2. Ñ÷åòà â 3 ýêç.
3. Ñïåöèôèêàöèè â 3 ýêç , ñ

óêàçàíèåì íîìåðîâ îòãðóæåííûõ
ìåñò.

4. Ðåêàïèòóëÿöèè ñ óêàçà-
íèåì êîëè÷åñòâà èçäåëèé ïî
àðòèêóëàì è ðàçìåðàì.

5. Ñåðòèôèêàòà êà÷åñòâà
òîâàðà, âûäàííîãî Ïðîäàâöîì â 2-
õ ýêç. Ïðîäàâåö îáÿçàí âûøåïåðå-
÷èñëåííûå äîêóìåíòû ïðåäúÿâèòü
â Áàíê äëÿ îïëàòû íå ïîçäíåå 10
äíåé ïîñëå îòãðóçêè òîâàðà.

Äëÿ ïîêðûòèÿ âîçìîæíûõ
óáûòêîâ â ðåçóëüòàòå âíóòðè-
òàðíîé íåäîñòà÷è èëè íåêà÷åñò-
âåííîñòè ïîñòàâëåííîãî òîâàðà èç
ïåðâîãî ñ÷åòà óäåðæèâàåòñÿ
ñóììà â ðàçìåðå 3 % îò îáùåé
ñòîèìîñòè òîâàðîâ, çàêóïëåííûõ
ïî íàñòîÿùåìó êîíòðàêòó.

Ïðîäàâåö â ñ÷åòå çà ïåðâóþ
ïàðòèþ òîâàðîâ óêàçûâàåò
îòäåëüíîé ñòðî÷êîé óäåðæèâà-

VIII. Payment

Payment for the goods
delivered is effected in ____________
___________  by presentation of the
Invoice for collection to the Bank
____________________________.
Payment to be effected within 20
days counting from the date of
receipt of the documents from the
Bank ___________________________.
Payment is to be effected against
presentation of the following
documents.

1. Pull set of Clean on Board
Bills of Lading (Duplicate of Railway
Bill, Autoway Bill), drawn up as per
Specification enclosed � 3 copies.

2. Invoice in triplicate.
3. Specification in triplicate

slating packages Nos.
4. Recapitulation staling

number of the items as to style and
size.

5.Quality Certificate drawn up
by the Seller in duplicate.

Seller should submit the above
said documents to the Bank for
payment not later than 10 days after
shipment of the goods.

From the first Invoice 3 per
cent of the total value of the goods
sold under the present Contract to
be deducted to cover the losses
caused by shortage when packing
being intact or by delivery of faulty
goods, if any.

The Seller reduced the invoice
value by that amount indicating the
sum deducted in the Invoice by
separate line.

The said 3 per cent remain
blocked and are returned in full or in
part 180 days after the crossing of
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åìóþ ñóììó è óìåíüøàåò íà íåå
ñóììó ñ÷åòà.

Ñóììà â ðàçìåðå 3 %
îñòàåòñÿ áëîêèðîâàííîé è
âîçâðàùàåòñÿ ïîëíîñòüþ èëè
÷àñòè÷íî ïî èñòå÷åíèè 180 äíåé ñ
äàòû ïåðåõîäà ãðàíèöû ïîñëåäíåé
ïàðòèè òîâàðà.

IX. Ïðåòåíçèè

Â ñëó÷àå îáíàðóæåíèÿ
âíóòðèòàðíîé íåäîñòà÷è èëè
íåñîîòâåòñòâèÿ êà÷åñòâà
ïîñòàâëåííîãî òîâàðà îáðàçöó
Ïîêóïàòåëü èìååò ïðàâî â òå÷åíèå
180 äíåé ïî ïðèáûòèè òîâàðà
çàÿâèòü Ïðîäàâöó ïðåòåíçèè
Äîêóìåíòîì, ïîäòâåðæäàþùèì
îáîñíîâàííîñòü ïðåòåíçèè, ñòîðîíû
ïðèçíàþò Àêò ýêñïåðòèçû Òîðãîâî-
ïðîìûøëåííîé ïàëàòû ã. Ìîñêâà.

Ïðîäàâåö îáÿçàí ðàññìîò-
ðåòü ïîëó÷åííóþ ïðåòåíçèþ â
òå÷åíèå 15 äíåé. Â ñëó÷àå, åñëè ïî
èñòå÷åíèè óêàçàííîãî ñðîêà îòâåòà
îò Ïðîäàâöà íå ïîñëåäóåò, ïðåòåí-
çèÿ ñ÷èòàåòñÿ èì ïðèçíàííîé.

Ïî ðåêëàìàöèè íà êà÷åñòâî
Ïîêóïàòåëü èìååò ïðàâî ëèáî
óöåíèòü òîâàð, ëèáî âîçâðàòèòü
çàáðàêîâàííûé òîâàð Ïðîäàâöó.

Ñòîèìîñòü çàáðàêîâàííîãî
òîâàðà, âíóòðèòàðíûå íåäîñòà÷è,
øòðàôíûå ñàíêöèè óäåðæèâàþòñÿ
Ïîêóïàòåëåì èç ñóììû 3 %.

Â ñëó÷àå, åñëè óêàçàííîé
ñóììû áóäåò íåäîñòàòî÷íî äëÿ
ïîêðûòèÿ ðåêëàìàöèé è îïëàòû
øòðàôíûõ ñàíêöèè. Ïðîäàâåö
îáÿçóåòñÿ â òå÷åíèå 30 äíåé  ñ äàòû
ïîëó÷åíèÿ ðåêëàìàöèé ïåðå÷èñ-
ëèòü Ïîêóïàòåëþ íåäîñòàþùóþ
ñóììó.

the border by the last consignment.

IX. Claims

In case of shortage while
packing being intact or in case of
nonconformity of the quality of the
goods to the sample the Buyer has
the right to claim on the Seller within
180 days on the arrival of the goods
in ______________________________.

The Parties agreed that the
Inspection Report drawn up by
______________________. Chamber
of Commerce and Industry, Moscow,
will prove the claim. The Seller is to
be examine the claim within 15 days.
Should the Seller fail to send a reply
on expiration of the said period the
claim will be considered as admitted
by the Seller.

While claiming for an inferior
quantity of the goods the Buyer is
entitled either for price reduction or
to return the faulty goods to the
Seller.

The cost of the defective
goods of shortage while packing
being intact, penalty are deducted by
the Buyer from the 3 per cent sum.

In case the sum of 3 % prove
to be insufficient to cover the claim
and penalty the Seller is to remit the
balance due to the Buyer within 30
days from the date of recept of the
claim.
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Ïîêóïàòåëü èìååò ïðàâî
âîçâðàòèòü äåôåêòíûé òîâàð
Ïðîäàâöó. Âñå òðàíñïîðòíûå è
äðóãèå ðàñõîäû, ñâÿçàííûå ñ
ïîñòàâêîé è âîçâðàòîì äåôåêòíî-
ãî òîâàðà, îïëà÷èâàþòñÿ Ïðîäàâ-
öîì. Ïðîäàâåö äàåò óêàçàíèå
Ïîêóïàòåëþ o íåîáõîäèìîñòè
ñòðàõîâàíèÿ âîçâðàùàåìîãî
äåôåêòíîãî òîâàðà. Ïðîäàâåö
ïðåäîñòàâëÿåò Ïîêóïàòåëþ
ñþðâåéåðñêèé àêò, ïîäòâåðæ-
äàþùèé íåäîïîñòàâêó âîçâðàùåí-
íîãî äåôåêòíîãî òîâàðà.

X. Àðáèòðàæ

Âñå ñïîðû èëè ðàçíîãëàñèÿ,
êîòîðûå ìîãóò âîçíèêíóòü èç
íàñòîÿùåãî êîíòðàêòà èëè â ñâÿçè
ñ íèì, ïîäëåæàò ðàññìîòðåíèþ, ñ
èñêëþ÷åíèåì îáðàùåíèÿ ñòîðîí â
îáùèå ñóäû, âî _________________
________________ â ñîîòâåòñòâèè ñ
Ïðàâèëàìè ïðîèçâîäñòâà äåë â
ýòîé êîìèññèè, ðåøåíèÿ êîòîðîé
ÿâëÿþòñÿ îêîí÷àòåëüíûìè è
îáÿçàòåëüíûìè äëÿ îáåèõ ñòîðîí.

XI. Ñàíêöèè

Åñëè ïîñòàâêà òîâàðà íå
áóäåò ïðîèçâåäåíà â
óñòàíîâëåííûå â êîíòðàêòå ñðîêè.
Ïðîäàâåö óïëà÷èâàåò Ïîêóïàòåëþ
øòðàô, èñ÷èñëåííûé îò ñòîèìîñòè
íåïîñòàâëåííîãî â ñðîê òîâàðà èç
ðàñ÷åòà 0,1 % ñòîèìîñòè çà
êàæäûé äåíü îïîçäàíèÿ. Åñëè
îïîçäàíèå ïðåâûøàåò 30 äíåé,
íà÷èñëåíèå øòðàôà ïðåêðàùà-
åòñÿ, è Ïðîäàâåö ïëàòèò Ïîêóïà-
òåëþ íåóñòîéêó â ðàçìåðå 10% îò
ñòîèìîñòè íåïîñòàâëåííîãî â ñðîê

The Buyer has to right to
return the defective goods to the
Seller.

All the transport and other
charges connected with delivery and
return of defective goods are to be
paid by the Seller.

The Seller instruct the Buyer
as to necessity of insurance of the
returned defective goods. In case the
Seller finds shortage of returned
defected goods they present the
Buyer a Survey Report as proof of
shortage.

X. Arbitration

All disputes and differences
which may arise out of the present
Contract or in connection with same
are to be setted, without recourse to
common law courts, by ___________
___________________ in accordance
with the rules of procedure of the
above Commission the awards of
which are final and binding upon
both Parties.

XI. Sanctions

In case the delivery of the
goods is not effected during the
period stipulated by the Contract, the
Seller will pay to the Buyer penalty
calculated from the value of the
goods not delivered in time basingon
0,1 % of the value of such goods per
each day of delay.

Should the delay exceed 30
days, payment of the penalty will
cease and the Seller will pay to the
Buyer agreed and liquidated
damages at the rate of 10% of the
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òîâàðà.
Â ñëó÷àå ïðîñðî÷êè â

ïîñòàâêå òîâàðà ïî íàñòîÿùåìó
êîíòðàêòó ñâûøå 40 äíåé,
Ïîêóïàòåëü èìååò ïðàâî, èçâåñòèâ
Ïðîäàâöà, ðàñòîðãíóòü êîíòðàêò.

Â ñëó÷àå ïîñòàâêè
äåôåêòíîãî òîâàðà. Ïðîäàâåö
óïëà÷èâàåò Ïîêóïàòåëþ øòðàô â
ðàçìåðå 10 % îò ñòîèìîñòè
çàáðàêîâàííîãî òîâàðà.

Ïðîäàâåö ïëàòèò
Ïîêóïàòåëþ øòðàô â ðàçìåðå 10%
â ñëó÷àÿõ:

� íåïðàâèëüíîé
ìàðêèðîâêè íà ìåñòàõ èëè
îòäåëüíûõ ïðåäìåòàõ,

� íåêà÷åñòâåííîé óïàêîâêè,
íå îáåñïå÷èâàþùåé ñîõðàííîñòü
ãðóçà â ïóòè,

� ñîñòàâëåíèÿ îòãðóçî÷íûõ
äîêóìåíòîâ ñ íåïðàâèëüíûìè
äàííûìè,

� ïîñòàâêè òîâàðîâ íå â
ñîîòâåòñòâèè ñ óñëîâèÿìè êîíòðàêòà
ïî ðàçìåðàì, öâåòàì è ò.ä.

� îòãðóçêè òîâàðîâ äîñðî÷íî
áåç ñîãëàñèÿ Ïîêóïàòåëÿ. Óïëàòà
øòðàôà èëè íåóñòîéêè íå
îñâîáîæäàåò Ïðîäàâöà îò
îáÿçàííîñòè âûïîëíåíèÿ êîíòðàêòà.

XII. Ôîðñ-ìàæîð

Ñòîðîíû îñâîáîæäàþòñÿ îò
îòâåòñòâåííîñòè çà ÷àñòè÷íîå èëè
ïîëíîå íåèñïîëíåíèå îáÿçà-
òåëüñòâ ïî íàñòîÿùåìó êîíòðàêòó,
åñëè îíî ÿâèëîñü ñëåäñòâèåì
îáñòîÿòåëüñòâ íåïðåîäîëèìîé
ñèëû, à èìåííî � ïîæàðà,

value of-the goods not delivered in
time.

In case delay in delivery of the
goods against the present Contract
exceed 40 days the Buyer has the
right to cancel the Contract on
notifying the Seller.

In case of delivery of defective
goods, the Seller will pay to the
Buyer penalty at the rate of 10 % of
the value of the said goods.

The Seller will pay the 10 %
penalty to the Buyer:

� in case the marking on the
package and/or on articles
themselves prove incorrect;

� in case the packing does
not secure the safety of the goods in
transit;

� in case shipping
documents were drawn up
erroneously;

� in case the goods were
delivered not in conformity with the
term of the Contract as regard sizes
breakdown, colours, etc.;

� in case the goods were
shipped ahead of time stipulated in
the Contract without the Buyer�s
concent.

Payment of the penalty or
agreed and liquidated damages not
set the Seller free of the liability to
fulfil the Contract.

XII. Force-majeur

The Parties will be free from
the responsibility for the partial or
full non-fulfilment of the obligations
of the present Contract in case it
was caused by the circumstances
beyond the Parties� control, i.e, fire,
flood, earthquake and war in case
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íàâîäíåíèÿ, çåìëåòðÿñåíèÿ èëè
âîéíû, è, åñëè ýòè îáñòîÿòåëüñòâà
íåïîñðåäñòâåííî ïîâëèÿëè íà
èñïîëíåíèå íàñòîÿùåãî
êîíòðàêòà.

Ïðè ýòîì ñðîê èñïîëíåíèÿ
îáÿçàòåëüñòâ ïî äàííîìó êîíòðàêòó
îòîäâèãàåòñÿ ñîðàçìåðíî âðåìåíè,
â òå÷åíèè êîòîðîãî äåéñòâîâàëè
òàêèå îáñòîÿòåëüñòâà.

Åñëè ýòè îáñòîÿòåëüñòâà
áóäóò ïðîäîëæàòüñÿ áîëåå 3-õ
ìåñÿöåâ, òî êàæäàÿ ñòîðîíà èìååò
ïðàâî àííóëèðîâàòü íàñòîÿùèé
êîíòðàêò, è â ýòîì ñëó÷àå íè îäíà
èç ñòîðîí íå áóäåò èìåòü ïðàâî íà
âîçìåùåíèå óáûòêîâ.

XIII. Äðóãèå óñëîâèÿ

Ïðîäàâåö îáÿçàí íå ïîçäíåå
÷åì ÷åðåç 1,5 ìåñÿöà ïîñëå
ïîäïèñàíèÿ êîíòðàêòà âûñòàâèòü
Ïîêóïàòåëþ 2 ýêç. àëüáîìà.

Àëüáîìû-êàòàëîãè äîëæíû
ñîäåðæàòü: ôîòîãðàôèè çàêóïëåí-
íûõ òîâàðîâ ñ óêàçàíèåì âñåõ
òåõíè÷åñêèõ õàðàêòåðèñòèê,
îáìåðíûõ äàííûõ è ïðèëîæåíèåì
îáðàçöîâ è èõ ðàñöâåòîê.

Âñå ñáîðû (âêëþ÷àÿ ïîðòî-
âûå è äîêîâûå), íàëîãè è
òàìîæåííûå ðàñõîäû íà òåððèòî-
ðèè ñòðàíû Ïðîäàâöà, ñâÿçàííûå ñ
âûïîëíåíèåì äàííîãî êîíòðàêòà, à
òàêæå êîìèññèÿ áàíêà Ïðîäàâöà,
îïëà÷èâàåòñÿ Ïðîäàâöîì è çà åãî
ñ÷åò.

Ïîëó÷åíèå ýêñïîðòíûõ
ëèöåíçèé, åñëè òàêîâûå ïîòðåáó-
þòñÿ, ëåæèò íà îáÿçàííîñòè Ïðî-
äàâöà. Ñ ìîìåíòà ïîäïèñàíèÿ
íàñòîÿùåãî êîíòðàêòà âñå ïðåäû-
äóùèå ïåðåãîâîðû è ïåðåïèñêà ïî

these circumstances affected the
due fulfi lment of the present
Contract.

In this case the fulfilment of
the Contract obligations extends for
the period of these circumstances
being in force.

If operation of such
contingencies continues more than 3
months each Party will have the right
to cancel the Present Contract and
neither of the Parties will have the
right for reimbursement of any
possible damages by the other Party.

XIII. Other terms

The Sellers is to send to the
Buyer two copies of the album not
later than 1,5 months from the date
the the Present Contract is signed.

The album-catalogue is to
contain: Pictures of the bought
goods, their technical data,
measurements, samples of cloths
and their colour cards.

All dues (including port and
dock ones), taxes and customs
duties levied on the territory of the
Seller�s country connected with
execution of the present Contract as
well as the commission of the Bank
of the Seller are to be paid by the
Seller and at his expence.

The Seller is bound to obtain
Export Licences, if such are
required.

From the moment of signing
the present Contract all the previous
negotiations and correspondence
connected with same are null and
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íåìó òåðÿþò ñèëó.
Íè îäíà èç ñòîðîí íå âïðàâå

ïåðåäàòü ñâîè ïðàâà è îáÿçàí-
íîñòè ïî êîíòðàêòó áåç ïèñüìåí-
íîãî íà òî ñîãëàñèÿ äðóãîé
ñòîðîíû.

Âñÿêèå èçìåíåíèÿ è
äîïîëíåíèÿ ê íàñòîÿùåìó êîíò-
ðàêòó áóäóò äåéñòâèòåëüíû ëèøü
ïðè óñëîâèè, åñëè îíè ñîâåðøåíû
â ïèñüìåííîé ôîðìå è ïîäïèñàíû
óïîëíîìî÷åííûìè íà òî ëèöàìè
îáåèõ ñòîðîí. Íàñòîÿùèé êîíòðàêò
ñîñòàâëåí â 2-õ ýêç., ïðè÷åì îáà
ýêçåìïëÿðà èìåþò îäèíàêîâóþ
ñèëó.

XIV. Þðèäè÷åñêèå àäðåñà
ñòîðîí

Ïðîäàâåö:

Ïîêóïàòåëü:

ÏÐÎÄÀÂÅÖ      ÏÎÊÓÏÀÒÅËÜ

void.
None of the Parties has the

right to assign their rights and
obligations under the present
Contract without written consent of
the other Party.

Any amendments and
supplements to the present Contract
are valid only if made, in writting and
signed by duly authorizes
representatives of the both Parties.

The present Contract is made
up in two copies both being
authentic.

XIV. Legal Addresses of the
Parties

SELLER:

BUYER:

SELLER                BUYER

Äëÿ çàìåòîê:
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________



59
Ñîâðåìåííûé Ãóìàíèòàðíûé Óíèâåðñèòåò

LESSON 3 ÓÐÎÊ 3

DAYS 5-6  ÄÍÈ 5-6

 Translate into English:

Óñëîâèÿ ïîêóïêè

ÎÏÐÅÄÅËÅÍÈß

1.1. �Êîìïàíèÿ� � îçíà÷àåò êîìïàíèþ À,Â ñ îãðàíè÷åííîé
îòâåòñòâåííîñòüþ (À.Â.Ñî.Ltd.)

1.2. �Ïîñòàâùèê � îçíà÷àåò ïîñòàâùèêà, êîòîðîìó äàåòñÿ Çàêàç.
1.3. �Çàêàç� � îçíà÷àåò çàêàç Êîìïàíèè, âûäàâàåìûé

Ïîñòàâùèêó â îòíîøåíèè Òîâàðîâ.
1.4. �Òîâàðû� �îçíà÷àåò òîâàðû, îïðåäåëåííûå â Çàêàçå, è

âñå èõ ÷àñòè èëè êîìïîíåíòû è (èëè) âñå ðàáîòû, êîòîðûå äîëæåí
ïðîèçâåñòè Ïîñòàâùèê è êîòîðûå îïðåäåëåíû â Çàêàçå.

1.5. �Êîíòðàêò� � îçíà÷àåò ëþáîé êîíòðàêò íà ïîêóïêó Òîâàðîâ
Êîìïàíèåé ó Ïîñòàâùèêà è âêëþ÷àåò Çàêàç, ëþáûå îòíîñÿùèåñÿ ê íåìó
ñïåöèôèêàöèè, ÷åðòåæè èëè óñëîâèÿ, à òàêæå âñå ïîëîæåíèÿ,
îïðåäåëÿåìûå çàêîíîì.

ÇÀÊËÞ×ÅÍÈÅ ÊÎÍÒÐÀÊÒÀ

2.1. Çàêàç ìîæåò áûòü àííóëèðîâàí, åñëè îí íå áóäåò àêöåïòîâàí
Ïîñòàâùèêîì â òå÷åíèå (10) ðàáî÷èõ äíåé ñ ìîìåíòà âûäà÷è Çàêàçà.
Àêöåïò îñóùåñòâëÿåòñÿ ëþáûì ïèñüìåííûì ïîäòâåðæäåíèåì
(íåçàâèñèìî îò òîãî, âûäâèãàþòñÿ â íåì èëè íå âûäâèãàþòñÿ íîâûå
óñëîâèÿ) èëè äîñòàâêîé Òîâàðîâ.

ÌÀÐÊÈÐÎÂÊÀ ÒÎÂÀÐÎÂ, ÓÑËÎÂÈß ÏËÀÒÅÆÅÉ È Ò.Ä.

3.1.0 Ïîñòàâùèê:
3.1.1. ïðè îòïðàâêå Òîâàðîâ èëè çàâåðøåíèè êàêîãî-ëèáî âèäà

ðàáîò ïîñûëàåò ïîäðîáíûå ñîïðîâîäèòåëüíûå íàêëàäíûå (êîòîðûå
ñëåäóþò âìåñòå ñ Òîâàðàìè) è ñ÷åòà-ôàêòóðû, â êîòîðûõ íàëîã íà
äîáàâëåííóþ ñòîèìîñòü âûäåëÿåòñÿ â îòäåëüíûé ïóíêò;

3.1.2. ïîñûëàåò ê (äåñÿòîìó ÷èñëó) êàæäîãî ìåñÿöà îò÷åò î âñåõ
ñ÷åòàõ-ôàêòóðàõ, ïðåäîñòàâëåííûõ íà ïðîòÿæåíèè ïðåäûäóùåãî
ìåñÿöà; è

3.1.3. ìàðêèðóåò íîìåðàìè çàêàçà Êîìïàíèè è ëþáûìè íîìåðàìè
÷àñòåé âñå ñ÷åòà-ôàêòóðû, ñîïðîâîäèòåëüíûå íàêëàäíûå, îò÷åòû,
êîððåñïîíäåíöèþ, ÿùèêè è êîðîáêè.
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3.2. Óñëîâèÿ ïëàòåæåé: ñêèäêà â (2,5%) ïðè óïëàòå íàëè÷íûìè â
ïîñëåäíèé äåíü ìåñÿöà çà ïîñòàâêè ïðåäûäóùåãî ìåñÿöà, åñëè íå áóäåò
äîñòèãíóòà äðóãàÿ äîãîâîðåííîñòü.

3.3. Áåç óùåðáà ëþáîìó äðóãîìó ñðåäñòâó Êîìïàíèÿ ìîæåò
îòñðî÷èòü ïëàòåæè áåç ïîòåðè ñêèäêè çà áûñòðûå ïëàòåæè, åñëè
Ïîñòàâùèê íå âûïîëíèò ïîëîæåíèé óñëîâèÿ 3.1.

ÄÎÑÒÀÂÊÀ

4.1. Ïîñòàâùèê äîëæíûì îáðàçîì óïàêîâûâàåò è ïðåäîõðàíÿåò
Òîâàðû îò ïîâðåæäåíèé è ïîð÷è è äîñòàâëÿåò èõ íå ðàíåå è íå ïîçäíåå
âðåìåíè èëè ñðîêîâ, óêàçàííûõ â Çàêàçå íà ïóíêò èëè ïóíêòû äîñòàâêè,
óêàçàííûå â Çàêàçå, ïî ðàñïîðÿæåíèþ Êîìïàíèè. Âðåìÿ ÿâëÿåòñÿ
ñóùåñòâåííî âàæíûì ôàêòîðîì.

4.2. Ïîñòàâùèê ïðåäîñòàâëÿåò ïðîãðàììû èçãîòîâëåíèÿ òîâàðà è
åãî äîáàâêè, êîòîðûå ïîòðåáóåò Êîìïàíèÿ, è â êîðîòêèå ñðîêè
èíôîðìèðóåò Êîìïàíèþ â ïèñüìåííîé ôîðìå, åñëè ðåàëèçàöèÿ òàêèõ
ïðîãðàìì çàäåðæèâàåòñÿ èëè ìîæåò çàäåðæàòüñÿ.

4.3. Ïîñòàâùèê íåñåò îòâåòñòâåííîñòü çà âñå ðàñõîäû,
ïîíåñåííûå â ðåçóëüòàòå íåïðàâèëüíîé äîñòàâêè Òîâàðîâ, èëè
âîçâðàùàåò òîâàðû, äîñòàâëåííûå ñâåðõ êîëè÷åñòâà, îïðåäåëåííîãî â
Çàêàçå.

4.4. Êîìïàíèÿ íå íåñåò îòâåòñòâåííîñòè çà óïàêîâêó ìàòåðèàëîâ
èëè êîðîáîê.

ÈÍÑÏÅÊÖÈß È ÏÐÎÂÅÐÊÀ

5.1. Ïðåäñòàâèòåëü Êîìïàíèè èëè ëþáîé ïðåäñòàâèòåëü
ïîêóïàòåëÿ èëè ïåðåêóïùèêà Êîìïàíèè è ëþáàÿ ïðàâèòåëüñòâåííàÿ
ñëóæáà íàäåëÿþòñÿ ïîëíîìî÷èÿìè Êîìïàíèè èíñïåêòèðîâàòü èëè
ïðîâåðÿòü Òîâàðû â ëþáîå óäîáíîå âðåìÿ â ïîìåùåíèè èëè íà
ïëîùàäÿõ Ïîñòàâùèêà.

5.2. Ïîñòàâùèê äàåò ñîîòâåòñòâóþùèå óâåäîìëåíèÿ îáî âñåõ
ïðîâåðêàõ è ïðåäîñòàâëÿåò ñåðòèôèêàòû î ïðîâåðêå ïî òðåáîâàíèþ
Êîìïàíèè.

5.3. Íèêàêèå èíñïåêöèè, ïðîâåðêè èëè íåâîçìîæíîñòü ïðîâåñòè
èíñïåêöèè èëè ïðîâåðêè íå ÿâëÿþòñÿ ïðèåìêîé Òîâàðîâ è íèêàê íå
âëèÿþò íà îòâåòñòâåííîñòü Ïîñòàâùèêà ïî Êîíòðàêòó.

ÏÅÐÅÄÀ×À ÒÈÒÓËÀ È ÐÈÑÊÀ

6.1. Òèòóë íà âñå êîìïîíåíòû è ìàòåðèàëû, äëÿ Òîâàðîâ è îðóäèé,
êîòîðûå äîëæíû áûòü èñïîëüçîâàíû èñêëþ÷èòåëüíî â ñâÿçè ñ Òîâàðàìè,
ïåðåõîäèò ê Êîìïàíèè, êàê òîëüêî îíè ó÷èòûâàþòñÿ Ïîñòàâùèêîì â
Êîíòðàêòå è âî âñåõ äðóãèõ äîêóìåíòàõ, âêëþ÷àÿ ÷åðòåæè, ðàçðàáîòêè,
ñåðòèôèêàòû î ïðîâåðêå, ñåðòèôèêàòû êà÷åñòâà, ñïåöèôèêàöèè
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äåòàëåé è ðóêîâîäñòâà ïîñëå òîãî, êàê îíè áóäóò ïîäãîòîâëåíû è
ïîëó÷åíû Ïîñòàâùèêîì. Ïîñòàâùèê ÷åòêî ìàðêèðóåò è õðàíèò âñå
ïåðå÷èñëåííîå âûøå òàêèì îáðàçîì, ÷òîáû åãî ìîæíî áûëî
èäåíòèôèöèðîâàòü êàê ñîáñòâåííîñòü Êîìïàíèè, â ëþáîå âðåìÿ
ïðåäîñòàâëÿåò åãî Êîìïàíèè äëÿ èíñïåêöèè è ñîáëþäàåò âñå
èíñòðóêöèè Êîìïàíèè â åãî îòíîøåíèè.

6.2. Íåñìîòðÿ íà ïåðåõîä òèòóëà, ðèñê íà Òîâàðû íå ïåðåõîäèò ê
Êîìïàíèè äî èõ äîñòàâêè.

[èëè]
6.3. Òèòóë è ðèñê íà Òîâàðû ïåðåõîäÿò â ñðîê (åñëè òàêîé

oïpeäeëeí), óêàçàííûé â Çàêàçå, à åñëè òàêîé ñðîê íå óêàçûâàåòñÿ, òî â
ìîìåíò ôèçè÷åñêîé äîñòàâêè Òîâàðîâ â ñîîòâåòñòâèè ñ Çàêàçîì.

ÌÀÒÅÐÈÀËÛ, ÏÎÑÒÀÂËßÅÌÛÅ ÁÅÑÏËÀÒÍÎ

7.0. Âñå ìàòåðèàëû, âêëþ÷àÿ áåç îãðàíè÷åíèé ëþáûå ÷åðòåæè,
îïûòíûå îáðàçöû, êîíòðîëüíî-èçìåðèòåëüíûå ïðèáîðû, îáðàçöû è
ñïåöèôèêàöèè, ïðåäîñòàâëåííûå Êîìïàíèåé â ñâÿçè ñ âûïîëíåíèåì
Êîíòðàêòà, ÿâëÿþòñÿ è áóäóò îñòàâàòüñÿ ñîáñòâåííîñòüþ Êîìïàíèè. Â
ýòîé ñâÿçè Ïîñòàâùèê:

7.1. ïîääåðæèâàåò ýòè ìàòåðèàëû â õîðîøåì ïîðÿäêå è ñîñòîÿíèè
è íåñåò îòâåòñòâåííîñòü çà èõ óòåðþ è ïîâðåæäåíèå;

7.2. èñïîëüçóåò òàêèå ìàòåðèàëû òîëüêî â öåëÿõ, ïðåäóñìîòðåííûõ
Êîíòðàêòîì; è

7.3. âîçâðàùàåò ýòè ìàòåðèàëû, ñòîèìîñòü îïëàòû ïåðåâîçêè
Êîìïàíèè â ëþáîå âðåìÿ ïî òðåáîâàíèþ Êîìïàíèè, èëè åñëè òàêîãî
òðåáîâàíèÿ íå ïpeäüÿâëÿeòcÿ, òî ïî çàâåðøåíèè âûïîëíåíèÿ Êîíòðàêòà.

ÏÐÅÊÐÀÙÅÍÈÅ/ÎÒÊÀÇ

8.1. Åñëè Ïîñòàâùèê íå âûïîëíÿåò êàêîãî-ëèáî èç ñâîèõ
îáÿçàòåëüñòâ ïî Êîíòðàêòó, èëè ñòàíîâèòñÿ íåïëàòåæåñïîñîáíûì, èëè â
îòíîøåíèè åãî äåëîâûõ îïåðàöèé íàçíà÷àåòñÿ ëèêâèäàòîð, èëè îí
ïðèíóäèòåëüíî èëè äîáðîâîëüíî ïðåêðàùàåò ñâîå ñóùåñòâîâàíèå, èëè
Êîìïàíèÿ îáîñíîâàííî ïîëàãàåò, ÷òî ìîæåò ïðîèçîéòè îäíî èç ýòèõ
ñîáûòèé, Êîìïàíèÿ ïîëó÷àåò ïðàâî ïî ñâîåìó óñìîòðåíèþ áåç óùåðáà
ëþáîìó äðóãîìó ñðåäñòâó ïðèîñòàíîâèòü èëè ïðåêðàòèòü âûïîëíåíèå
Êîíòðàêòà.
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
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LESSON 4 ÓÐÎÊ 4

DAYS 1, 2 ÄÍÈ 1, 2

Translate into Ånglish according to the RET Method:

Ñîãëàøåíèå àãåíòà-êóïöà

ã. Ìîñêâà �________�_______________19   .

_____________________________, èìåíóåìîå â äàëüíåéøåì
�Ïðèíöèïàë�, ñ îäíîé ñòîðîíû, è _____________________________________
________, èìåíóåìàÿ(îå) â äàëüíåéøåì �Àãåíò�, ñ äðóãîé ñòîðîíû,
çàêëþ÷èëè íàñòîÿùåå Ñîãëàøåíèå î íèæåñëåäóþùåì:

I.

Ïðèíöèïàë ïðåäîñòàâëÿåò Àãåíòó ìîíîïîëüíîå ïðàâî ïðîäàæè íà
òåððèòîðèè _______________________, èìåíóåìîé â äàëüíåéøåì �äîãîâîðíàÿ
òåððèòîðèÿ�, êóïëåííûõ ó Ïðèíöèïàëà ñëåäóþùåãî îáîðóäîâàíèÿ è ìàøèí,
èìåíóåìûõ â äàëüíåéøåì �îáîðóäîâàíèå� _____________________________.

Ïðîäàæà Àãåíòîì îáîðóäîâàíèÿ íà èíîé, ÷åì äîãîâîðíàÿ, òåððèòîðèè,
ðàçðåøàåòñÿ òîëüêî íà îñíîâàíèè ïèñüìåííîãî ñîãëàñèÿ Ïðèíöèïàëà.

Ïðèíöèïàë áóäåò èìåòü ïðàâî ïðîäàâàòü îáîðóäîâàíèå íà äîãîâîðíîé
òåððèòîðèè íåïîñðåäñòâåííî òðåòüèì ëèöàì, åñëè:

1. Ñäåëêà çàêëþ÷åíà íà îñíîâàíèè ïðåäëîæåíèÿ, âûäàííîãî
Ïðèíöèïàëîì äî çàêëþ÷åíèÿ íàñòîÿùåãî Ñîãëàøåíèÿ;

2. Àãåíò îòêàçàëñÿ êóïèòü ó Ïðèíöèïàëà ïðåäëîæåííîå îáîðóäîâàíèå;
3. Îáîðóäîâàíèå áóäåò ñîñòàâëÿòü ÷àñòü êîìïåíñàöèîííîé ñäåëêè;
4. Îáîðóäîâàíèå ÿâëÿåòñÿ êîìïëåêòóþùåé ÷àñòüþ îáîðóäîâàíèÿ,

ïîñòàâëÿåìîãî Ïðèíöèïàëîì äðóãîìó êëèåíòó;
5. Íàñòîÿùåå Ñîãëàøåíèå ïðåêðàòèëî ñâîå äåéñòâèå ñîãëàñíî

ñòàòüÿì VI è IX;
6. Ïîñòàâêà ïðîèçâîäèòñÿ ãîñóäàðñòâåííûì îðãàíàì èëè

îðãàíèçàöèÿì, ðàñïîëîæåííûì íà äîãîâîðíîé òåððèòîðèè.
Òàêèå ïðîäàæè íå áóäóò ÿâëÿòüñÿ íàðóøåíèåì óñëîâèé íàñòîÿùåãî

Ñîãëàøåíèÿ, è Àãåíò íå áóäåò èìåòü ïðàâî íà êîìèññèîííîå
âîçíàãðàæäåíèå.

Ïðè ïðîäàæàõ îáîðóäîâàíèÿ Ïðèíöèïàëîì íåïîñðåäñòâåííî òðåòüèì
ëèöàì íà äîãîâîðíîé òåððèòîðèè, êðîìå âûøåóêàçàííûõ ñëó÷àåâ, Àãåíò
èìååò ïðàâî íà ïîëó÷åíèå êîìèññèîííîãî âîçíàãðàæäåíèÿ, ðàçìåð êîòîðîãî
áóäåò óñòàíàâëèâàòüñÿ â êàæäîì ñëó÷àå ïî îñîáîé äîãîâîðåííîñòè ìåæäó
Ïðèíöèïàëîì è Àãåíòîì â çàâèñèìîñòè îò îáúåìà ïðîäàæè.
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AGREEMENT

Moscow � ____ � __________19__

__________________________, hereinafter called �the Principal�, on the
one part, and
__________________________________________________________________
hereinafter called �the Agent�, on the other, have herein agreed as follows:

I.

The Principal grants the Agent an exclusive right to sell, on the territory
___________________________, hereinafter called �the agreed territory�, the
following equipment and mashinery bought from the Principal, hereinafter
called �the equipment�: ________________________________________________.

Any sale by the Agent of the equipment on any territory other than the
agreed territory may take place only with the written consent of the Principal.

The Principal will have the right to sell the equipment on the agreed
territory directly to the third parties, if:

1. The transaction is concluded on the basis of an offer made by the
Principal prior to the conclusion of this Agreement;

2. The Agent has refused to buy the equipment offered by the
Principal;

3. The equipment is part of a barter transaction;
4. The equipment is a component part of equipment supplied by the

Principal to another customer;
5. This Agreement has terminated under Articles VI and IX;
6. The equipment is supplied to governmental bodies or organizations

situated on the agreed territory.
Such sales will not constitute an infringement of the terms and

conditions of this Agreement, and the Agent will have no right to commission.
Except for the cases mentioned above, when the Principal sells the

equipment on the agreed territory directly to the third parties the Agent will
have the nght to receive commission the amount of which will be fixed in
each case by special arrangements between the Principal and the Agent
depending on the volume of the sale.
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II.

Âî èñïîëíåíèå íàñòîÿùåãî Ñîãëàøåíèÿ ñòîðîíû áóäóò çàêëþ÷àòü
ìåæäó ñîáîé îòäåëüíûå êîíòðàêòû ïîñòàâêè îáîðóäîâàíèÿ è çàïàñíûõ
÷àñòåé.

III.

Àãåíò áóäåò ïðîäàâàòü êóïëåííîå ó Ïðèíöèïàëà îáîðóäîâàíèå
òðåòüèì ëèöàì îò ñâîåãî èìåíè, îäíàêî íà îáîðóäîâàíèè äîëæíû
ñîõðàíÿòüñÿ çàâîäñêèå ìàðêè è çíàêè.

IV.

Ðàñ÷åòíûå öåíû, ïî êîòîðûì Àãåíò áóäåò ïîêóïàòü îáîðóäîâàíèå ó
Ïðèíöèïàëà, áóäóò óñòàíàâëèâàòüñÿ â çàêëþ÷àåìûõ ìåæäó ñòîðîíàìè
êîíòðàêòàõ, óïîìÿíóòûõ â ñòàòüå íàñòîÿùåãî Ñîãëàøåíèÿ.

Ðàçíèöà ìåæäó öåíîé, ïî êîòîðîé Àãåíò ïîêóïàåò îáîðóäîâàíèå ó
Ïðèíöèïàëà, è öåíîé, ïî êîòîðîé îí ïðîäàåò ýòî îáîðóäîâàíèå, áóäåò
ñîñòàâëÿòü êîìèññèþ Àãåíòà è áóäåò ïîêðûâàòü âñå íàêëàäíûå ðàñõîäû,
ñâÿçàííûå ñ ðåêëàìîé è ïðîäàæåé îáîðóäîâàíèÿ.

Ïðè ýòîì Àãåíò îáÿçóåòñÿ ïðîäàâàòü êóïëåííîå ó Ïðèíöèïàëà
îáîðóäîâàíèå ïî òàêèì öåíàì, ÷òîáû ïðîäàæè ýòîãî îáîðóäîâàíèÿ íå
ñòðàäàëè îò çàâûøåíèÿ öåí.

V.

Â òå÷åíèå ïåðèîäà äåéñòâèÿ íàñòîÿùåãî Ñîãëàøåíèÿ è
çàêëþ÷åííûõ ìåæäó ñòîðîíàìè êîíòðàêòîâ Àãåíò îáÿçóåòñÿ:

1. Äîáðîñîâåñòíî îõðàíÿòü èíòåðåñû Ïðèíöèïàëà, ïîñòîÿííî
óâåëè÷èâàÿ çàêóïêè îáîðóäîâàíèÿ.

2. Åæåêâàðòàëüíî, íå ïîçäíåå 15 ÷èñëà ñëåäóþùåãî ìåñÿöà,
ïðåäñòàâëÿòü Ïðèíöèïàëó îò÷åòû î ñâîåé äåÿòåëüíîñòè ïî ðåàëèçàöèè
ïðîäàííîãî â ñîîòâåòñòâèè ñ óñëîâèÿìè íàñòîÿùåãî Ñîãëàøåíèÿ
îáîðóäîâàíèÿ ñ ïðèëîæåíèåì êîïèè ñâîèõ ñ÷åòîâ, âûñòàâëåííûõ
ïîêóïàòåëÿì, è â òîò æå ñðîê âûñûëàòü Ïðèíöèïàëó èíôîðìàöèþ î
ïîëîæåíèè íà ðûíêå è î äåÿòåëüíîñòè êîíêóðåíòîâ Ïðèíöèïàëà â
÷àñòíîñòè, î öåíàõ è óñëîâèÿõ, íà êîòîðûõ îíè ïðîäàþò àíàëîãè÷íîå
îáîðóäîâàíèå.

3. Íå ïðåäñòàâëÿòü áåç ñîãëàñèÿ Ïðèíöèïàëà íà äîãîâîðíîé
òåððèòîðèè íè ïðÿìî, íè êîñâåííî íè îäíó ôèðìó, ÿâëÿþùóþñÿ
êîíêóðåíòîì Ïðèíöèïàëà.

4. Ñèñòåìàòè÷åñêè îðãàíèçîâûâàòü çà ñâîé ñ÷åò ðåêëàìó
îáîðóäîâàíèÿ â òàêîé ôîðìå è îáúåìå, ÷òîáû îáåñïå÷èòü óñïåøíóþ
ïðîäàæó ýòîãî îáîðóäîâàíèÿ íà äîãîâîðíîé òåððèòîðèè, èñïîëüçóÿ äëÿ
ýòîãî ïðåññó, ðàäèî, êèíî, êàòàëîãè è äðóãèå ñðåäñòâà ðåêëàìû íà
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II.

In pursuance of this Agreement the parties will conclude contracts
between themselves for the delivery of the equipment and spare parts.

III.

The equipment bought from the Principal will be sold by the Agent to
third parties in this own name, but factory marks and signs on the equipment
must be left intact.

IV.

Prices to be paid by the Agent for the equipment bought from the
Principal will be fixed in contracts concluded between the parties under
Article II of this Agreement.

The difference between the price, at which the Agent buys the
equipment from the Principal, and the price, at which he sells the equipment,
will constitute the Agent�s commission and will cover all overhead expenses
connected with advertising and selling the equipment.

The Agent undertakes to sell the equipment, bought from the Principal,
at prices not detrimental to the sales of the equipment due to the prices being
too high.

V.

Within the period of operation of this Agreement and contracts
concluded between the parties the Agent undertakes;

1. To guard, bona fide, the interests of the Principal, constantly
increasing the purchases of the equipment.

2. Each quarter, not later than the 15th day of the following month, to
submit to the Principal reports on his activities in the marketing of the
equipment sold under this Agreement, attaching copies of the bills drawn on
his purchasers, and, within the same period of time, to send the Principal
information on market conditions and on the activities of the Principal�s
competitors, in particular on price, terms and conditions in their sales of
similar equipment.

3. Not to represent, either directly or indirectly, on the agreed territory,
without the Principal�s consent, any firm competing with the Principal.

4. To systematically organize, at his own expense, the advertising of
the equipment in such form and to such extent that successful marketing of
the equipment on the agreed territory should be ensured, using for this
purpose the press, radio, cinema, catalogues and other means of advertising
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îñíîâàíèè ïðåäñòàâëÿåìîãî Ïðèíöèïàëîì ïå÷àòíîãî ìàòåðèàëà. Ïîñëå
èñòå÷åíèÿ ñðîêà íàñòîÿùåãî Ñîãëàøåíèÿ âåðíóòü Ïðèíöèïàëó
ðåêëàìíûå îáðàçöû îáîðóäîâàíèÿ è ìàòåðèàëû, åñëè òàêîâûå áóäóò
íàõîäèòüñÿ ó Àãåíòà, èëè ïîñòóïèòü ñ íèìè ïî åãî óêàçàíèþ.

5. Îáåñïå÷èâàòü êîíñóëüòàöèè, òåõíè÷åñêîå îáñëóæèâàíèå è
íàáëþäåíèå çà ïðàâèëüíîé ýêñïëóàòàöèåé ïðîäàííîãî îáîðóäîâàíèÿ,
äëÿ ÷åãî îðãàíèçîâûâàòü çà ñâîé ñ÷åò íåîáõîäèìûå ìàñòåðñêèå è
ñòàíöèè îáñëóæèâàíèÿ.

6. Äëÿ îáåñïå÷åíèÿ íîðìàëüíîé ýêñïëóàòàöèè îáîðóäîâàíèÿ
çàêóïèòü ó Ïðèíöèïàëà íåîáõîäèìîå êîëè÷åñòâî çàïàñíûõ ÷àñòåé,
ñîäåðæàòü çà ñâîé ñ÷åò ñêëàäû è ìàãàçèíû, à òàêæå îðãàíèçîâûâàòü
áåñïåðåáîéíîå ñíàáæåíèå çàïàñíûìè ÷àñòÿìè ïîêóïàòåëåé
îáîðóäîâàíèÿ.

7. Â ñëó÷àå ó÷àñòèÿ Ïðèíöèïàëà íà ìåæäóíàðîäíûõ ÿðìàðêàõ è
âûñòàâêàõ íà äîãîâîðíîé òåððèòîðèè îêàçûâàòü Ïðèíöèïàëó âñåìåðíóþ
ïîìîùü â ñáûòå îáîðóäîâàíèÿ.

8. Ñîîáùàòü Ïðèíöèïàëó î ãîñóäàðñòâåííûõ òîðãàõ, îáúÿâëåííûõ
íà äîãîâîðíîé òåððèòîðèè, ïðèíèìàòü â íèõ ó÷àñòèå è ñîîáùàòü îá èõ
ðåçóëüòàòàõ.

Â ñëó÷àå íåîáõîäèìîñòè, ïî ïðîñüáå Àãåíòà Ïðèíöèïàë áóäåò íà
îñíîâàíèè îòäåëüíîãî êîíòðàêòà îêàçûâàòü ïîêóïàòåëÿì òåõíè÷åñêóþ
êîíñóëüòàöèþ ïî óñòàíîâêå ïðîäàííîãî Àãåíòîì îáîðóäîâàíèÿ è åãî
ýêñïëóàòàöèè ïóòåì ïîñûëêè ñâîèõ ñïåöèàëèñòîâ.

VI.

Ïðèíöèïàë èìååò ïðàâî äîñðî÷íî ðàñòîðãíóòü íàñòîÿùåå
Ñîãëàøåíèå áåç óùåðáà ñâîèì ïðàâàì è áåç ïðàâà Àãåíòà íà ïðåäúÿâëåíèå
ïðåòåíçèé íà âîçìåùåíèå êàêèõ-ëèáî óáûòêîâ â ñëó÷àÿõ, åñëè:

1. Àãåíò, íåñìîòðÿ íà ïðåäóïðåæäåíèå Ïðèíöèïàëà, íå âûïîëíèò
êàêîå-ëèáî âàæíîå óñëîâèå íàñòîÿùåãî Ñîãëàøåíèÿ, â îñîáåííîñòè
óñëîâèå ïëàòåæà.

2. Ïî èñòå÷åíèè âîñüìè ìåñÿöåâ ñî äíÿ ïîäïèñàíèÿ Ñîãëàøåíèÿ
ñòîèìîñòü ïðîäàííîãî Àãåíòîì îáîðóäîâàíèÿ ñîñòàâèò ñóììó ìåíåå
____________________.

3. Èìóùåñòâåííîå ïîëîæåíèå Àãåíòà ñóùåñòâåííî óõóäøèòñÿ èëè
áóäåò íàçíà÷åí êîíêóðñ.

4. Äåéñòâèÿ Àãåíòà ïðîòèâîðå÷àò èíòåðåñàì Ïðèíöèïàëà íà
äîãîâîðíîé òåððèòîðèè.

VII.

Ïðèíöèïàë è Àãåíò ïðèìóò âñå ìåðû ê ðàçðåøåíèþ âñåõ ñïîðîâ è
ðàçíîãëàñèè, ìîãóùèõ âîçíèêíóòü èç íàñòîÿùåãî Ñîãëàøåíèÿ èëè èç
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on the basis of printed material provided by the Principal: to return to the
Principal, after the expiration of this Agreement, advertisement samples and
materials, should these be in the possession of the Agent, or to deal with
them according to the Principal�s instructions.

5. To provide consultation and technical service for and have
supervision of proper exploitation of the equipment sold, organizing for this
purpose, at this own expense, necessary workshops and service stations.

6. With the view of ensuring proper exploitation of the equipment, to
buy from the Principal the necessary quantity of spare parts, to keep
warehouses and shops at his own expense, as well as to organize
uninterrupted supplies of spare parts to purchasers of the equipment.

7. In case the Principal participates in international fairs and
exhibitions on the agreed territory, to render the Principal every assistance in
the marketing of the equipment.

8. To inform the Pnncipal of governmental purchases announced on
the agreed participate in them, and to advise the Principal of their results.

Should need arise, the Principal will, at the Agent�s request and under
a separate contract, give technocal advice to purchasers in the installation of
the equipment sold by the Agent and in its exploitation by means of deputing
the Principal�s specialists.

VI.

The Principal has the right to cancel this Agreement before the
expiration of the period of its duration without prejudice to his rights and
without the Agent�s right to claim any compensation, if:

1. The Agent, despite the Principal�s notice, does not comply with an
important condition of this Agreement, especially as to payment.

2. On the expiration of eight months from the day of signing this
Agreement the value of the equipment sold by Agent will be less than
_____________________.

3. The financial position of the Agent considerably deteriorates or
procedure in bankruptcy isinrtiated.

4. The Agent�s acts contradict the Principal�s interest on agreed
territory.

VII.

The Principal and the Agent will take all measures to settle amicably
any disputes which may arise from this Agreement or from contracts made
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îòäåëüíûõ êîíòðàêòîâ, äðóæåñòâåííûì ìèðíûì ïóòåì.
Â ñëó÷àå, åñëè ñòîðîíû íå äîãîâîðÿòñÿ ìèðíûì ïîðÿäêîì, âñå

ñïîðû è ðàçíîãëàñèÿ ïåðåäàþòñÿ, ñ èñêëþ÷åíèåì ïîäñóäíîñòè îáùèì
ñóäàì íà ðàçðåøåíèå _________________________________ â ñîîòâåòñòâèè
ñ Ïðàâèëàìè î ïðîèçâîäñòâå äåë â óêàçàííîé Êîìèññèè. Ðåøåíèå
Àðáèòðàæà áóäåò ÿâëÿòüñÿ îêîí÷àòåëüíûì è îáÿçàòåëüíûì äëÿ îáåèõ
ñòîðîí.

VIII.

1. Âñå óñòíûå ïåðåãîâîðû è ïåðåïèñêà ìåæäó ñòîðîíàìè,
èìåâøèå ìåñòî äî ïîäïèñàíèÿ íàñòîÿùåãî Ñîãëàøåíèÿ, òåðÿþò ñèëó ñî
äíÿ åãî ïîäïèñàíèÿ.

2. Âñå èçìåíåíèÿ è/èëè äîïîëíåíèÿ ê íàñòîÿùåìó Ñîãëàøåíèþ
áóäóò ÿâëÿòüñÿ äåéñòâèòåëüíûìè, åñëè îíè ñîâåðøåíû â ïèñüìåííîé
ôîðìå è ïîäïèñàíû íàäëåæàùå óïîëíîìî÷åííûìè íà òî ëèöàìè.

IX.

Íàñòîÿùåå Ñîãëàøåíèå âñòóïàåò â ñèëó ñî äíÿ åãî ïîäïèñàíèÿ
îáåèìè ñòîðîíàìè è áóäåò äåéñòâèòåëüíî â òå÷åíèå _________________
_____________________.

Åñëè íè îäíà èç ñòîðîí íå ñäåëàåò çà îäèí ìåñÿö äî èñòå÷åíèÿ
óêàçàííîãî ñðîêà ïèñüìåííîãî çàÿâëåíèÿ î ñâîåì æåëàíèè ðàñòîðãíóòü
Ñîãëàøåíèå èëè èçìåíèòü åãî óñëîâèÿ, Ñîãëàøåíèå àâòîìàòè÷åñêè
ïðîäëåâàåòñÿ íà _________________________ ìåñÿöåâ.

Íåçàâèñèìî îò èñòå÷åíèÿ ñðîêà íàñòîÿùåãî Ñîãëàøåíèÿ èëè åãî
àííóëèðîâàíèÿ ñòîðîíû îáÿçàíû âûïîëíèòü ñâîè îáÿçàòåëüñòâà ïî
çàêëþ÷åííûì äî ýòîãî êîíòðàêòàì.

Þðèäè÷åñêèå àäðåñà ñòîðîí

Ïðèíöèïàë:

Àãåíò:

Îò èìåíè è ïî ïîðó÷åíèþ: ______________________________________

Îò èìåíè è ïî ïîðó÷åíèþ: ______________________________________
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hereunder.
In case of the parties being unable to arrive at an amicable settlement,

all disputes without application to legal courts are to be submitted for the
settlement by ________________________________ in accordance with the
Rules of Procedure of the said Commission. The Arbitration Award will be
final and binding for both parties.

VIII.

1. All negotiations and correspondence between the parties that have
taken place prior to the signing of this Agreement shall be considered null
and void as from the day of its signing.

2. Any amendments and/or supplements to this Agreement shall be
valid only if they are made in writting and signed by duly authorized
representatives of both parties.

IX.

This Agreement is operative as from the day of its signing by both
parties and will be valid for __________________________________________
________________________.

If, one month before the expiration of the above period of time, neither
party notifies in writing of its desire to terminate this Agreement or to alter its
terms and conditions, the Agreement is automatically extended for
_______________________________ months.

Irrespective of the expiration of this Agreement or its cancellation the
parties are to fulfill their obligations under contracts made prior thereto.

Legal addresses of the parties

The Principal:

The Agent:

For and on behalf: ______________________________________________

For and on behalf:______________________________________________
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LESSON 4 ÓÐÎÊ 4

DAYS 3-5 ÄÍÈ 3-5

Translate into English according to the RET Method:

Ñîãëàøåíèå î ïðèåìå íà ðàáîòó Àãåíòà ïî ñáûòó â
êà÷åñòâå íåçàâèñèìîãî ïîäðÿä÷èêà

ÑÎÃËÀØÅÍÈÅ çàêëþ÷åíî ____ (äàòà) ÌÅÆÄÓ êîìïàíèåé
A.B.Company Limited 12345678, çàðåãèñòðèðîâàííàÿ êîíòîðà êîòîðîé
íàõîäÿòñÿ è ò.ä. (�Êîìïàíèÿ�) è êîìïàíèåé C.D. è ò.ä. (�Àãåíò�).

ÎÏÐÅÄÅËÅÍÈß

1. Â äàííîì ñîãëàøåíèè
�Òîâàðû� � îçíà÷àåò ïîëíûé àññîðòèìåíò ïðîäóêöèè, êîòîðàÿ

âðåìÿ îò âðåìåíè ïîìåùàåòñÿ â �Êàòàëîãå À.Â.� [èëè ïðîäóêöèÿ,
óêàçàííàÿ â (ïåðâîì)ïðèëîæåíèè ê äàííîìó cîãëàøåíèþ].

�Òåððèòîðèÿ� � îçíà÷àåò [ìåñòî èëè äðóãîå îïèñàíèå òåððèòîðèè]
�Ïîêóïàòåëè� � îçíà÷àåò âñåõ ïîêóïàòåëåé è ïîòåíöèàëüíûõ

ïîêóïàòåëåé Òîâàðîâ [çà èñêëþ÷åíèåì ïîêóïàòåëåé, î êîòîðûõ
ãîâîðèòñÿ âî âòîðîì ïðèëîæåíèè, à òàêæå âñåõ òåõ ïîêóïàòåëåé, â
îòíîøåíèè êîòîðûõ Êîìïàíèÿ âðåìÿ îò âðåìåíè ñîîáùàåò âàì êàê îá
èñêëþ÷åííûõ ñ÷åòàõ è ïîòðåáíîñòè êîòîðûõ áóäóò îáñëóæèâàòüñÿ
èñêëþ÷èòåëüíî êîììåð÷åñêèì äèðåêòîðîì èëè äðóãèìè ñëóæàùèìè
Êîìïàíèè].

ÍÀ×ÀËÎ È ÑÐÎÊÈ ÂÛÏÎËÍÅÍÈß ÑÎÃËÀØÅÍÈß

2. Âûïîëíåíèå äàííîãî ñîãëàøåíèÿ íà÷èíàåòñÿ ____ (äàòà) (�Äàòà
íà÷àëà âûïîëíåíèÿ ñîãëàøåíèÿ�) è (â ñîîòâåòñòâèè ñ ïðàâîì
ïðåêðàùåíèÿ âûïîëíåíèÿ ñîãëàøåíèÿ, ñîäåðæàùèìñÿ â íåì)
ñîõðàíÿåòñÿ â ñèëå äî åãî ïðåêðàùåíèÿ ïðåäâàðèòåëüíûì ïèñüìåííûì
óâåäîìëåíèåì íå ìåíåå, ÷åì çà (3) ìåñÿöà ëþáîé èç ñòîðîí äðóãîé
ñòîðîíå [êîòîðîå âñòóïàåò â ñèëó íå ðàíåå, ÷åì ÷åðåç (3) ãîäà ñî
âðåìåíè íà÷àëà âûïîëíåíèÿ ñîãëàøåíèÿ (èëè Äàòû íà÷àëà âûïîëíåíèÿ
ñîãëàøåíèÿ)].
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Agreement for the Employment of Sales Agent as an
Independent Contractor

AN AGREEMENT made on _______ BETWEEN À.Â. COMPANY
LIMITED company 12345678 whose registered office is at etc. (�the
Company�) and C.D. of etc. (�the Agent�).

DEFINITIONS

1.In this agreement:
�the Goods� means the whole range of products from time to time

contained in the �À.Â. Catalogue� [or the products described in the [first]
schedule to this agreement];

�the Territory� means [place or other description of territory];
�the Customers� means all customers and potential customers for the

Goods [except those designated in the second schedule and any others
whom the Company from time identifies to you in writing as excluded
accounts whose requirements will be services exclusively by the sales
managers or other employees of the Company].

COMMENCEMENT AND TERM OF AGREEMENT

2. This agreement shall commence on _______ (�the Commencement
Date�) and (subject to the right of termination contained in it) shall remain in
force until terminated by not less than (3) months� prior written notice by
either party to the other [taking effect not earlier than (3) years from the date
of commencement [or the Commencement Date]]
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ÍÀÇÍÀ×ÅÍÈÅ

3. Àãåíò íàçíà÷àåòñÿ (ýêñêëþçèâíûì) àãåíòîì Êîìïàíèè íà
Òåððèòîðèè äëÿ ïðîäàæè Òîâàðîâ â ñîîòâåòñòâèè ñ óñëîâèÿìè è
ïîëîæåíèÿìè, ïðèâîäèìûìè íèæå:

ÎÁßÇÀÍÍÎÑÒÈ ÀÃÅÍÒÀ

4.0. Àãåíò:
4.1. äåëàåò âñå îò íåãî çàâèñÿùåå äëÿ ñòèìóëèðîâàíèÿ è

ðàñøèðåíèÿ ñáûòà Òîâàðîâ íà Òåððèòîðèè âñåì Ïîêóïàòåëÿì è
ñòàðàòåëüíî ðàáîòàåò íàä  ïîëó÷åíèåì çàêàçîâ (è â îñîáåííîñòè
âûïîëíÿåò ëþáûå çàäàíèÿ ïî ðåàëèçàöèè ïðîäóêöèè, êîòîðûå Êîìïàíèÿ
óêàçûâàåò â ñòàòüå 6.7.);

4.2. áûñòðî, â ïîëíîé ôîðìå è ñ ïîäðîáíûìè è òî÷íûìè äåòàëÿìè
ïðåäîñòàâëÿåò Êîìïàíèè âñå çàïðîñû è çàêàçû îò Ïîêóïàòåëåé (çà
èñêëþ÷åíèåì ëèøü òàêèõ èñêëþ÷åííûõ ñ÷åòîâ, êîòîðûå Êîìïàíèÿ âðåìÿ
îò âðåìåíè îïðåäåëÿåò äëÿ Àãåíòà â ïèñüìåííîé ôîðìå), ïîëó÷åííûå
Àãåíòîì â îòíîøåíèè Òîâàðîâ â ðàìêàõ Òåððèòîðèè ñ òåì, ÷òîáû
Êîìïàíèÿ ñìîãëà â ìàêñèìàëüíî ñæàòûå ñðîêè äàòü íà íèõ
ýôôåêòèâíûé îòâåò;

4.3. ïî âñåì âîïðîñàì äåéñòâóåò ïðåäàííî è ÷åñòíî ïî îòíîøåíèþ
ê Êîìïàíèè, ñîáëþäàåò åå ðàñïîðÿæåíèÿ è óêàçàíèÿ, âî âñåõ ñëó÷àÿõ,
êîãäà íåâîçìîæíî ïîëó÷èòü ðàñïîðÿæåíèÿ èëè óêàçàíèÿ ïî êàêîìó-ëèáî
êîíêðåòíîìó âîïðîñó, äåéñòâóåò òàêèì îáðàçîì, ÷òîáû ýòî, ïî åãî
ìíåíèþ, â ìàêñèìàëüíîé ñòåïåíè ñïîñîáñòâîâàëî èíòåðåñàì Êîìïàíèè;

4.4. íå çàíèìàåòñÿ è íå ïðîÿâëÿåò çàèíòåðåñîâàííîñòè ïðÿìî èëè
êîñâåííî â êà÷åñòâå ïðèíöèïàëà, àãåíòà, ïàðòíåðà, äèðåêòîðà èëè
ñëóæàùåãî â ïðîèçâîäñòâå, ïðîäàæå èëè ðåêëàìå êàêèõ áû òî íè áûëî
òîâàðîâ, àíàëîãè÷íûõ Òîâàðàì èëè êîíêóðåíòîñïîñîáíûõ ñ íèìè áåç
ïîëó÷åíèÿ ïðåäâàðèòåëüíîãî ïèñüìåííîãî ñîãëàñèÿ Êîìïàíèè;

4.5. ñðàçó æå ïîñëå çàêëþ÷åíèÿ äàííîãî ñîãëàøåíèÿ ñîîáùàåò
Êîìïàíèè ñâåäåíèÿ î âñåé ñâîåé äåÿòåëüíîñòè â êà÷åñòâå àãåíòà ïî
ïðîäàæå, êîòîðîé Àãåíò çàíèìàåòñÿ èëè â êîòîðîé îí çàèíòåðåñîâàí
ïðÿìî èëè êîñâåííî â êà÷åñòâå ïðèíöèïàëà, àãåíòà, äèðåêòîðà èëè
ñëóæàùåãî, è âðåìÿ îò âðåìåíè áûñòðî ñîîáùàåò Êîìïàíèè ñâåäåíèÿ
îáî âñåõ äàëüíåéøèõ àíàëîãè÷íûõ ñîãëàøåíèÿõ, â êîòîðûõ Àãåíò áóäåò
ó÷àñòâîâàòü èëè ê êîòîðûì îí áóäåò ïðîÿâëÿòü èíòåðåñ;

4.6. íå ïðèíèìàåò çàêàçîâ êàêîãî áû òî íè áûëî ëèöà íà ïðîäàæó
Òîâàðîâ, åñëè îí çíàåò èëè ó íåãî åñòü âåñêèå îñíîâàíèÿ ïîëàãàòü, ÷òî
öåëü òàêèõ çàêàçîâ � ïåðåïðîäàæà çà ïðåäåëû Òåððèòîðèè
(èñêëþ÷åíèå ñîñòàâëÿåò öåíòðàëüíîå çàêóïî÷íîå ó÷ðåæäåíèå ëþáîãî
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APPOINTMENT

3. The Agent is appointed the [sole] agent of the Company in the
Territory for the sale of the Goods on terms and subject to the conditions set
out below.

AGENT�S OBLIGATIONS

4.0. THE AGENT SHALL:
4.1. use his best endeavours to promote and extend the sale of the

Goods throughout the Territory to all Customers and work diligently to obtain
orders for them [and in particular achieve any sales targets which the
Company specifies under clause 6.7.];

4.2. promptly submit to the company all enquiries or orders from
Customers (except only such excluded accounts as are from time to time
identified by the company to the Agent in writing) obtained by the Agent for
the Goods within the Territory in sufficiently full and accurate detail to enable
the Company with the least possible delay to respond to them effectively;

4.3. in all matters act loyally and faithfully to the Company and obey its
orders and instructions and in any case where it is not possible to obtain
such orders or instructions in relation to any particular matter act in such
manner as he reasonably considers to be most beneficial to the Company�s
interests;

4.4. not engage or be interested either directly or indirectly as principal
agent partner director or employee in the production sale or advertisement of
goods of any description or kind similar to or competitive with the Goods
without obtaining the previous consent in writing of the Company;

4.5. disclose to the Company immediately on the making of this
agreement particulars of all selling agencies in which the Agent is engaged
or interested either directly or indirectly as principal agent partner director or
employee and from time to time disclose promptly to the Company particulars
of all further similar agreements in which the Agent so becomes engaged or
interested;

4.6. not take orders for the sale to any person of Goods which he
knows or has reason to believe are intended for resale outside the Territory
[except to the central buying department of any national customer known to
the parties to have outlets outside the Territory];
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íàöèîíàëüíîãî ïîêóïàòåëÿ, êîòîðûé, ïî ñâåäåíèÿì ñòîðîí, èìååò ðûíêè
ñáûòà çà ïðåäåëàìè Òåððèòîðèè);

4.7. íàïðàâëÿåò Êîìïàíèè âñå çàïðîñû íà Òîâàðû ñ àäðåñîâ çà
ïðåäåëàìè Òåððèòîðèè è ñ àäðåñîâ íà Òåððèòîðèè â öåëÿõ ïåðåïðîäàæè çà
åå ïðåäåëàìè áåç ïðàâà ïîëó÷èòü çà ýòî êîìèññèîííîå âîçíàãðàæäåíèå;

4.8. ðåêëàìèðóåò Òîâàðû òîëüêî ïðè ïîìîùè ìàòåðèàëîâ,
ïîñòàâëÿåìûõ èëè îäîáðåííûõ Êîìïàíèåé;

4.9. íå ïðèíèìàåò çàêàçû íà ïðîäàæó Òîâàðîâ è íå çàêëþ÷àåò
êîíòðàêòû îò èìåíè Êîìïàíèè, åñëè îíè íå áûëè ïîäòâåðæäåíû è
îäîáðåíû Êîìïàíèåé è íå ñîîòâåòñòâóþò îáû÷íûì òîðãîâûì óñëîâèÿì
Êîìïàíèè, è íå ïðåäîñòàâëÿåò äîïîëíèòåëüíûé êðåäèò êàêîìó-ëèáî
êîíêðåòíîìó Ïîêóïàòåëþ, åñëè ñíà÷àëà â êàæäîì ñëó÷àå íå áûëî
ïîëó÷åíî ïèñüìåííîãî ñîãëàñèÿ Êîìïàíèè;

4.10. íå ïðåäëàãàåò Òîâàðû íà ïðîäàæó íè ïî êàêîé öåíå, êðîìå
êàê ïî öåíå, êîòîðàÿ íà âðåìÿ óñòàíîâëåíà Êîìïàíèåé;

4.11. âî âðåìÿ ïðîäàæè Òîâàðîâ íå ðàçãëàøàåò íèêàêèõ ñâåäåíèé
î ôàêòè÷åñêîì ïîëîæåíèè âåùåé è íå äàåò íèêàêèõ ãàðàíòèé, çà
èñêëþ÷åíèåì òåõ, êîòîðûå ñîäåðæàòñÿ â óñëîâèÿõ ïðîäàæè Êîìïàíèè;

4.12. ïðàâèëüíî è â ïîëíîì îáúåìå âåäåò áóõãàëòåðñêèå êíèãè,
ó÷åòíûå äîêóìåíòû, ÷åòêî îòðàæàÿ â íèõ âñå ïîñåùåíèÿ, çàïðîñû, ñäåëêè
è äîõîäû, îòíîñÿùèåñÿ ê äåÿòåëüíîñòè â êà÷åñòâå àãåíòà, è âåäåò òàêèå
êíèãè è äîêóìåíòû îòäåëüíî îò äîêóìåíòîâ, èìåþùèõ îòíîøåíèå ê
âîïðîñàì, íå ñâÿçàííûì ñ äåÿòåëüíîñòüþ â êà÷åñòâå àãåíòà;

4.13. ðàçðåøàåò óïîëíîìî÷åííûì ñîòðóäíèêàì Êîìïàíèè â ëþáîå
ïîäõîäÿùåå âðåìÿ èìåòü äîñòóï ê åãî êíèãàì è äîêóìåíòàì,
îòíîñÿùèìñÿ ê äåÿòåëüíîñòè â êà÷åñòâå àãåíòà, è ïðîâåðÿòü èõ, à òàêæå
ïî òðåáîâàíèþ ïðåäîñòàâëÿåò Êîìïàíèè êîïèè ýòèõ äîêóìåíòîâ;

4.14. ïðåäîñòàâëÿåò ñîîáùåíèÿ, îò÷åòû è äðóãóþ èíôîðìàöèþ,
êîòîðóþ Êîìïàíèÿ âðåìÿ îò âðåìåíè ìîæåò çàïðîñèòü, âêëþ÷àÿ
ïðîäàæè, ïðîãíîçû è èíôîðìàöèþ, êàñàþùóþñÿ ïðîäóêöèè, êîòîðàÿ
êîíêóðåíòîñïîñîáíà èëè ìîæåò áûòü êîíêóðåíòîñïîñîáíîé ñ Òîâàðàìè
íà Òåððèòîðèè;

4.15. ïðèñóòñòâóåò íà âñòðå÷àõ ñ ïðåäñòàâèòåëÿìè Êîìïàíèè,
ñðîêè è ìåñòà ïðîâåäåíèÿ êîòîðûõ îïðåäåëÿþòñÿ Êîìïàíèåé. Íà
ìîìåíò çàêëþ÷åíèÿ äàííîãî ñîãëàøåíèÿ ïëàíèðóåòñÿ, ÷òî ïîäîáíûå
âñòðå÷è áóäóò ïðîäîëæàòüñÿ äî (äâóõ äíåé â êàæäîì êâàðòàëå);

4.16. ïîñåùàåò Ïîêóïàòåëåé ñ ïåðèîäè÷íîñòüþ, îïðåäåëÿåìîé
Êîìïàíèåé, è â òå÷åíèå (5) äíåé ñ ìîìåíòà êàæäîãî êîíòàêòà ïî
òåëåôîíó èëè ïîñåùåíèÿ Ïîêóïàòåëÿ ïðåäñòàâëÿåò Êîìïàíèè
ñîîáùåíèå î íåì â ôîðìå, îïðåäåëÿåìîé Êîìïàíèåé;

4.17. áûñòðî äîâîäèò äî ñâåäåíèÿ Êîìïàíèè ëþáóþ ïîëó÷åííóþ
èì èíôîðìàöèþ, êîòîðàÿ ìîæåò áûòü èñïîëüçîâàíà Êîìïàíèåé èëè
êîòîðàÿ ìîæåò ïðèíåñòè ïîëüçó Êîìïàíèè â ñâÿçè ñî ñáûòîì Òîâàðîâ.
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4.7. refer to the Company all inquiries for the Goods from addresses
outside the Territory and from addresses in the Territory for resale outside it
without being entitled to commission on them;

4.8. not advertise the Goods except by means of materials supplied or
approved by the Company;

4.9. not take orders for the sale of Goods or make contracts on behalf
of the Company other than subject to confirmation and acceptance by the
Company and on the Company�s usual trading terms and not give additional
credit to a particular Customer unless the consent of the Company in writing
has been in each case first obtained;

4.10. not offer the Goods for sale at any price except that for the time
being fixed by the Company;

4.11. not in selling the Goods make any representations or give any
warranties except those contained in the Company�s conditions of sale;

4.12. keep full and proper books of account and records showing
clearly all visits inquiries transactions and proceedings relating to the agency
and to keep those books and records separate from those relating to matters
not relating to the agency;

4.13. allow the authorised officers of the Company at all reasonable
times to have access to and to inspect his books and records relating to the
agency and on demand to supply copies to the Company;

4.14. supply such reports returns and other information as the
Company from time to time requests including sales forecasts and
information with regard to products competing with or likely to compete with
the Goods in the Territory;

4.15. take part in meetings with representatives of the Company at
such times and places as the Company requires it being recorded that at the
date of this agreement such meetings are scheduled to take place for up to
[two days during each quarter];

4.16. visit Customers at such intervals as the Company requires and
within [5] days of each contact by telephone or visit with a Customer furnish
a report of it to the Company in such form as the Company requires;

4.17. bring promptly to the notice of the Company any information
received by him which is likely to be use or benefit to the Company in relation
to the marketing of the Goods.
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LESSON 4 ÓÐÎÊ 4

DAY 6    ÄÅÍÜ 6

Translate into English:

Ñîãëàøåíèå î äåÿòåëüíîñòè â êà÷åñòâå Äèñòðèáóòîðà

ÄÀÍÍÎÅ ÑÎÃËÀØÅÍÈÅ çàêëþ÷åíî ______ (äàòà) ÌÅÆÄÓ
êîìïàíèåé À.Â. Ñî. Ltd. 12345678, çàðåãèñòðèðîâàííàÿ êîíòîðà êîòîðîé
íàõîäèòñÿ è ò.ä. (�Êîìïàíèÿ�) è êîìïàíèåé C.D.Co. Ltd. 12345678,
çàðåãèñòðèðîâàííàÿ êîíòîðà êîòîðîé íàõîäèòñÿ è ò.ä. (�Äèñòðèáóòîð�).

ÍÀÇÍÀ×ÅÍÈÅ

1. Êîìïàíèÿ ïðåäîñòàâëÿåò Äèñòðèáóòîðó (ýêñêëþçèâíîå) ïðàâî
ïîêóïàòü Òîâàðû ó Êîìïàíèè äëÿ ïåðåïðîäàæè íà Òåððèòîðèè.

ÎÁßÇÀÒÅËÜÑÒÂÀ ÄÈÑÒÐÈÁÓÒÎÐÀ.

2.0. Äèñòðèáóòîð:
2.1. ïîääåðæèâàåò çàïàñû Òîâàðîâ ñòîèìîñòüþ íå ìåíåå ______

ôóíòîâ ñòåðëèíãîâ (â òàêîì êîëè÷åñòâå, êîòîðîå Êîìïàíèÿ âðåìÿ îò
âðåìåíè îïðåäåëÿåò) â õîðîøåì è ïðèãîäíîì äëÿ ïðîäàæè ñîñòîÿíèè;

2.2. ïîêóïàåò Òîâàðû â ñîîòâåòñòâèè ñ ïðîöåäóðîé çàêàçà è
óñëîâèÿìè ïðîäàæè Êîìïàíèè, èìåþùèìè âðåìÿ îò âðåìåíè ñèëó;

2.3. íå ïðîäàåò êàêèõ-ëèáî Òîâàðîâ êàêîìó-ëèáî ëèöó, êîòîðîå, êàê
îí çíàåò èëè èìååò âåñêèå îñíîâàíèÿ ïîëàãàòü, íàìåðåâàåòñÿ
ïåðåïðîäàòü èõ çà ïðåäåëû Òåððèòîðèè;

2.4. ðåêëàìèðóåò Òîâàðû â ñîîòâåòñòâèè ñ òðåáîâàíèÿìè
Êîìïàíèè è ïðèíèìàåò ó÷àñòèå â ëþáûõ ðåêëàìíûõ êàìïàíèÿõ,
óñòðàèâàåìûõ Êîìïàíèåé;

2.5. íå äàåò íèêàêèõ îáåùàíèé, ãàðàíòèé è íå ðàñêðûâàåò
ñâåäåíèé î ðåàëüíîì ïîëîæåíèè âåùåé â îòíîøåíèè Òîâàðîâ çà
èñêëþ÷åíèåì òåõ, êîòîðûå ñîãëàñóþòñÿ ñ óñëîâèÿìè ïðîäàæè Êîìïàíèè;

2.6. â ëþáîé êîððåñïîíäåíöèè è ñäåëêàõ, ñâÿçàííûõ ñ ïðîäàæåé
Òîâàðîâ, ÷åòêî óêàçûâàåò, ÷òî îí äåéñòâóåò â êà÷åñòâå ïðèíöèïàëà;

2.7. íå ïîêóïàåò òîâàðû, àíàëîãè÷íûå Òîâàðàì èëè àíàëîãè÷íîãî
èì òèïà, èëè êîíêóðåíòîñïîñîáíûå ñ íèìè, èç êàêèõ áû òî íè áûëî
èñòî÷íèêîâ çà èñêëþ÷åíèåì Êîìïàíèè;

2.8. áûñòðî è ýôôåêòèâíî îêàçûâàåò óñëóãè ïî ïðîäàæå è ðåìîíòó
Òîâàðîâ ïîêóïàòåëÿì;
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2.9. ïðîäàåò Òîâàðû â òîì æå ñàìîì ñîñòîÿíèè, â êîòîðîì îíè
áûëè èì ïîëó÷åíû, íå ïîðòèò è íå èçìåíÿåò Òîâàðû èëè èõ óïàêîâêó, íå
óäàëÿåò è íå èçìåíÿåò ÿðëûêè, èíñòðóêöèè, òîðãîâûå ìàðêè èëè
îïîçíàâàòåëüíûå çíàêè, ïðèëàãàåìûå èëè ïîñòàâëÿåìûå âìåñòå ñ
Òîâàðàìè, è íå ïðèêðåïëÿåò ê Òîâàðàì èëè èõ óïàêîâêå íèêàêèõ ÿðëûêîâ
èëè çíàêîâ, ðàíåå íå îäîáðåííûõ Êîìïàíèåé â ïèñüìåííîé ôîðìå;

2.10. íèêîèì îáðàçîì íè âî âðåìÿ äåéñòâèÿ ñîãëàøåíèÿ, íè ïîñëå
ïðåêðàùåíèÿ äåéñòâèÿ ñîãëàøåíèÿ íå èñïîëüçóåò è íå ïðåòåíäóåò íà
êàêîå-ëèáî ïðàâî íà êàêîå-íèáóäü íàçâàíèå, ëîãîòèï, òîðãîâóþ ìàðêó,
îïûòíûé îáðàçåö, êîòîðûìè âëàäååò Êîìïàíèÿ, èëè íà êàêîå-ëèáî ïðàâî
íà êàêîå-íèáóäü íàçâàíèå, ëîãîòèï, òîðãîâóþ ìàðêó, îïûòíûé îáðàçåö,
ïîõîæèå íà íèõ;

2.11. ïðîäàåò Òîâàðû òîëüêî ïîä òîðãîâîé ìàðêîé èëè íàçâàíèåì,
îïðåäåëåííûìè Êîìïàíèåé.

ÎÁßÇÀÒÅËÜÑÒÂÀ ÊÎÌÏÀÍÈÈ

3.0. Êîìïàíèÿ:
3.1. íå ïðîäàåò Òîâàðû êàêîìó áû òî íè áûëî ëèöó çà èñêëþ÷åíèåì

Äèñòðèáóòîðà íà Òåððèòîðèè èëè ëþáîìó ëèöó çà ïðåäåëàìè
Òåððèòîðèè, åñëè îíà çíàåò èëè èìååò îñíîâàíèÿ ïîëàãàòü, ÷òî òàêîå
ëèöî íàìåðåâàåòñÿ ïåðåïðîäàâàòü Òîâàðû íà Òåððèòîðèè;

3.2. áûñòðî óâåäîìëÿåò Äèñòðèáóòîðà êàæäûé ðàç, êîãäà åé
ñòàíîâèòñÿ èçâåñòíî, î òîì, ÷òî íà Òåððèòîðèè ñîâåðøàþòñÿ ïðîäàæè
Òîâàðîâ ëèöàìè, êðîìå Äèñòðèáóòîðà èëè ïîêóïàòåëåé Äèñòðèáóòîðà, è
ïðèíèìàåò âñå ìåðû, âêëþ÷àÿ ñóäåáíûé ïðîöåññ (åñëè ýòî íåîáõîäèìî),
÷òîáû íå äîïóñêàòü ïîäîáíûõ ïðîäàæ,

3.3. ïåðåäàåò Äèñòðèáóòîðó âñå çàïðîñû íà Òîâàðû, ïîëó÷åííûå
åþ îò èñòî÷íèêîâ íà Òåððèòîðèè;

3.4. [äåëàåò âñå îò íåå çàâèñÿùåå], ÷òîáû ñíàáæàòü Äèñòðèáóòîðà
äîïóñòèìûìè è àäåêâàòíûìè çàïàñàìè Òîâàðîâ [íå ìåíåå (5000) åäèíèö
íà ïðîòÿæåíèè ëþáîãî íåïðåðûâíîãî ïåðèîäà èç 12 ìåñÿöåâ] è
çàïàñíûìè ÷àñòÿìè ê íèì, êîòîðûå Äèñòðèáóòîð âðåìÿ îò âðåìåíè
çàêàçûâàåò ïî íûíåøíèì ïðåéñêóðàíòàì Êîìïàíèè è íà îñíîâàíèè
óñëîâèé ïðîäàæ Êîìïàíèè, èìåþùèõ âðåìåííóþ ñèëó;

3.5. âñå âðåìÿ ïîääåðæèâàåò àäåêâàòíîå êîëè÷åñòâî çàïàñíûõ
÷àñòåé äëÿ ïîñòàâêè ïîêóïàòåëÿì Òîâàðîâ Äèñòðèáóòîðà è
îñóùåñòâëÿåò òàêîå ïîñëåïðîäàæíîå îáñëóæèâàíèå, êîòîðîå
ïðåäóñìàòðèâàþò óñëîâèÿ ïðîäàæè Êîìïàíèè;

3.6. âìåñòå ñ êàæäîé åäèíèöåé Òîâàðîâ âûäàåò åå ïîêóïàòåëþ
ãàðàíòèþ ïî îïðåäåëåííîé ôîðìå;
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3.7. îðãàíèçóåò, ÷òîáû âñå Òîâàðû, çàêàçàííûå Äèñòðèáóòîðîì,
îòïðàâëÿëèñü àâòîìîáèëüíûì èëè æåëåçíîäîðîæíûì òðàíñïîðòîì ñ
îïëàòîé ïåðåâîçêè íà ñêëàä Äèñòðèáóòîðà ïî óêàçàíèþ Äèñòðèáóòîðà;

3.8. ãàðàíòèðóåò, ÷òî ïðîäàæà è èñïîëüçîâàíèå Òîâàðîâ íå
ÿâëÿåòñÿ íàðóøåíèåì êàêîãî áû òî íè áûëî ïàòåíòà, àâòîðñêîãî ïðàâà,
çàðåãèñòðèðîâàííîé ðàçðàáîòêè èëè äðóãèõ ïðàâ êàêîãî-ëèáî ëèöà;

3.9. çà ñâîé ñ÷åò ñíàáæàåò Äèñòðèáóòîðà òàêîé èíôîðìàöèåé,
âûáîðêàìè, ôîòîãðàôèÿìè, ïðåéñêóðàíòàìè, êàòàëîãàìè, ðåêëàìíûìè è
äðóãèìè ìàòåðèàëàìè (êîòîðûå âñå âðåìÿ îñòàþòñÿ ñîáñòâåííîñòüþ
Êîìïàíèè), êîòîðûå, êàê Êîìïàíèÿ ñ÷èòàåò, äîñòàòî÷íû, ÷òîáû ïîìîãàòü
è ñîäåéñòâîâàòü ðàñøèðåíèþ ñáûòà Òîâàðîâ Äèñòðèáóòîðîì;

3.10. âðåìÿ îò âðåìåíè îáåñïå÷èâàåò Äèñòðèáóòîðó èëè åãî
ïðåäñòàâèòåëþ òàêîå îáó÷åíèå èëè ïîäãîòîâêó, êîòîðîå îíà ñ÷èòàåò
íåîáõîäèìûì, ÷òîáû ñîâåòîâàòü è ïîìîãàòü Äèñòðèáóòîðó â
îáåñïå÷åíèè ýôôåêòèâíîãî ñáûòà èëè îêàçàíèè óñëóã ïî ðåìîíòó;

3.11. åñëè Äèñòðèáóòîð âûïîëíÿåò âñå ñâîè îáÿçàòåëüñòâà ïî
äàííîìó ñîãëàøåíèþ, Êîìïàíèÿ çàìåíÿåò èëè ïðåäîñòàâëÿåò êðåäèò íà
ëþáûå Òîâàðû, êîòîðûå íàõîäèëèñü â çàïàñàõ Äèñòðèáóòîðà áîëåå (6)
ìåñÿöåâ ñ ìîìåíòà èõ ïîêóïêè ó Êîìïàíèè, èëè â êîíöå êàæäîãî
çàêîí÷åííîãî ïåðèîäà èç (6) ìåñÿöåâ, èñ÷èñëÿåìîãî ñ êàæäîãî 1 ÿíâàðÿ
èëè 1 èþëÿ, ïðåäîñòàâëÿåò êðåäèò íà ëþáûå òîâàðû, âîçâðàùåííûå åé
íà ñòîèìîñòü (ïî ôàêòè÷åñêèì öåíàì Êîìïàíèè), íå ïðåâûøàþùóþ
(10%) ñòîèìîñòè ïîêóïîê Äèñòðèáóòîðà ó Êîìïàíèè â òå÷åíèå ýòîãî
ïåðèîäà èç (6) ìåñÿöåâ.

ÏÐÀÂÀ, ÎÑÒÀÂËßÅÌÛÅ ÇÀ ÊÎÌÏÀÍÈÅÉ

4.0. Êîìïàíèÿ îñòàâëÿåò çà ñîáîé ïðàâî, íåñìîòðÿ íà ëþáûå
ïðîòèâîðå÷àùèå ýòîìó ïîëîæåíèÿ, ñîäåðæàùèåñÿ â äàííîì
ñîãëàøåíèè, èëè íà ïîëîæåíèÿ, çàôèêñèðîâàííûå â äðóãèõ äîêóìåíòàõ:

4 1. ïðÿìî èëè êîñâåííî ïðåäëàãàòü èëè îñóùåñòâëÿòü ïîñòàâêè
ëþáîìó ïîêóïàòåëþ èëè ïîòåíöèàëüíîìó ïîêóïàòåëþ Òîâàðîâ;

4.2. â ëþáîå âðåìÿ èçìåíÿòü öåíû íà òîâàðû è èçìåíÿòü óñëîâèÿ
èõ ïðîäàæè;

4.3. âíîñèòü èçìåíåíèÿ â ðàçðàáîòêó, ïðîèçâîäñòâî èëè îòäåëêó
Òîâàðîâ èëè ïðåêðàùàòü èõ ïðîèçâîäñòâî;

4.4. óòî÷íÿòü âðåìÿ îò âðåìåíè çàäàíèÿ ïî ðåàëèçàöèè Òîâàðîâ
èëè êîíêðåòíûõ òèïîâ Òîâàðîâ íà Òåððèòîðèè.

_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
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LESSON 5 ÓÐÎÊ 5

DAYS 1, 2      ÄÍÈ 1, 2

Read the text and translate it into Russian:

Credit

At some time or another everyone makes use of credit. It may be a
mortgage from a building society to buy your own home, or hire purchase
arranged by a car dealer to help you afford the latest model. When the
monthly finances do not work out right, you will probably run up an overdraft
at the bank. Even if it is just paying the milkman at the end of the week, you
have made use of credit. People in business also rely on credit. A loan may
be needed to translate a good idea into a marketable product. Established
companies often have to look outside their own resources to finance
expansion plans. Most businesses give and expect to receive a period of time
in which to pay their trade bills.

Credit consists of either buying something and being given time to pay
for it or borrowing money and paying it back later. The person giving the
credit (the creditor) is providing a service, which the borrower (the debtor) is
usually required to pay for, the price being a certain rate of interest.

Credit is not a new idea. Moneylenders have been around for centuries.
However, the present century has witnessed a dramatic increase in its use,
particularly to finance private house purchase and consumer spending on
such items as cars, electrical goods and furniture. Despite the cautionary
proverb, �Neither a borrower nor a lender be�, credit has several clear
advantages. Most people lack the self-discipline to save up for expensive
items. Credit allows them to enjoy the benefit of goods and services sooner
than they otherwise would, in a period of inflation there is even the prospect
of getting them more cheaply. To the producer and retailer credit means
increased sales. But the easy availability of credit can bring dangers to both
sides. The problems facing the consumer are neatly summarized in a
comment attributed to a county court judge: being persuaded by a man you
don�t know to sign an agreement you haven�t read to buy furniture you don�t
need with money you haven�t got. Since creditors face the risk that they may
not be repaid they have channelled their energies into finding an effective
way of securing their financial interests. Occasionally this has led to the
imposition of unreasonably severe terms on borrowers. At first it was left to
the judges to intervene to redress the balance; thus from medieval times
Equity and the Court of Chancery came to the aid of mortgagors of land. With
the passing of time, Parliament felt it necessary to impose piecemeal controls
on credit agreements.
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In the 1960s, concern about the inadequacies of our credit laws led the
Labour Government to set up a Committee on Consumer Credit under the
chairmanship of Lord Crowther. The Committee reported in 1971 and some
of its recommendations were enacted by the Consumer Credit Act 1974. The
process of implementing the major overhaul of our credit laws has been a
gradual one. The provisions of the Act have been brought into force by
means of statutory instrument supplemented by ministerial regulation. The
outstanding sections came into force on 19 May 1985 - 11 years after the Act
was passed by Parliament.

This chapter will examine the various types of credit available and how
they are regulated by the law, particularly the Consumer Credit Act 1974.

Types of credit

Hire purchase

Hire purchase (HP) is probably the best known method of buying on
the �never-never�. From the legal point of view it is something of an �odd man
out� since the customer pays regular amounts for the hire of goods, only
becoming the owner.

HP developed in the latter half of the 19th century. The traders of that
time were looking for a form of credit to boost their sales-which combined
security for the creditor with a minimum of legal regulation. The chattel
mortgage might have been a possibility, but the Bills of Sale Acts 1878 and
1882 provided for strict controls on mortgages of goods. Other ideas were
tried and finally the right formula was found and judicially approved in Helby v
Matthews ( 1895).

Helby v Matthews (1895)
Helby, a dealer, agreed to let a piano on HP to Brewster in return for

36 instalments of 10/6d per month. The agreement stated that Brewster
would become the owner of the piano on payment of the final instalment.
However, he could end the agreement at any time and return the piano to
Helby, his only liability being to pay any arrears of rent. Four months after the
start of the agreement. Brewster pledged the piano with a pawnbroker
(Matthews).

It was held by the House of Lords that Helby was entitled to recover
the piano from the pawnbroker. Brewster was merely the hirer of the piano
and, as such, he could not pass title to the pawnbroker under s. 9 of the
Factors Act 1889.

The popularity of HP was guaranteed after this case. The advantages
of this form of credit to traders were twofold: if the hirer failed to pay an
instalment the owner could repossess the goods and if the goods fell into the
hands of an innocent third party, the owner could recover them.
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A modern HP agreement usually requires the customer to pay an initial
deposit followed by equal weekly/monthly instalments for the hire of the
goods. At the end of the agreement the hirer may exercise an option to buy
for a relatively small sum. The owner may be the supplier of the goods but
today it is more likely to be a specialist finance company introduced by the
supplier. If this is the case, the HP arrangements will involve two
transactions, as explained in Fig 1.

Fig.1. A typical hire purchase arrangement.
otes
(1) Contract for the sale of goods between the supplier and the finance
company covered by the Sale of Goods Act 1979.
(2) HP contract between the finance company and the customer. The
agreement will be regulated by the Consumer Credit Act 1974, if the amount
of the credit does not exceed £15 000 for agreements made after 19 May
1985 and the customer is not a company. If the Act does not cover the
agreement, the common law applies.
(3) If the HP agreement is a regulated agreement under the Consumer Credit
Act 1974, the dealer is regarded as an agent of the finance company. The
finance company is equally responsible with the supplier for any
misrepresentation or breach of contract.

Conditional sale

Like HP, conditional sale gives the customer immediate possession of
the goods, payment is by regular instalments and ownership only passes to
the buyer when all the payments have been made. The important difference is
that with HP the hirer may choose whether he wishes to buy the goods, while
under a conditional sale agreement the customer is under an obligation to
buy. The transfer of ownership is delayed until the buyer meets the condition
specified in the agreement (usually payment of the final instalment).

Conditional sale has never been popular in this country and today its
use is mainly confined to the purchase of industrial plant and equipment. It
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was one of the formulas considered by Victorian traders prior to the case of
Helby v Matthews (1895). However, the decision of the Court of Appeal in Lee
v Butler (1893) showed that since the customer had agreed to buy the goods
he could pass good title to a third party under the Factors Act 1889, leaving
the creditor without the security he required. Conditional sale was treated as
a contract for the sale of goods, although in reality it has more in common
with HP. The Hire Purchase Act 1964 (followed by the Consumer Credit Act
1974) resolved this difficulty by equating conditional sale with HP for most
purposes.

Credit sale

This is a contract for the sale of goods whereby ownership and
possession of the goods passes immediately to the buyer, but he is given
time to pay. Since the purchaser becomes the owner of the goods straight
away, he can re-sell them before the end of the agreement, provided he pays
off what he owes, and if he defaults on his repayments, the seller cannot
repossess the goods. This is in marked contrast to the position under an HP
agreement. A specimen credit  is used, for example, in purchases from mail
order catalogues.

Bank loans

There are various ways of borrowing from a bank.

1. Overdraft. An overdraft may arise in one of two ways: either the
customer makes an arrangement with the bank to overdraw his current
account up to an agreed amount or, without prior agreement, he simply
writes cheques for an amount greater than in his account. A variable rate of
interest is charged on the amount drawn by the customer, calculated on a
daily basis and bank charges usually become payable. Security may be
needed for large sums. The bank can insist on repayment in full at any time.
An overdraft is usually the cheapest way of borrowing from a bank.

2. Ordinary loan. This type of loan is extended to bank customers
and for a particular purpose - to buy a car, for example. A specific sum of
money is borrowed for an agreed period of time. A separate loan account is
opened by the bank into which the instalments are paid, usually by means of
a standing order from the customer�s current account. Variable interest is
charged and security may be required.

3. Personal loan. The loan is available to anyone, customer and non-
customer alike, usually for a particular purpose. The period of the loan and
interest are fixed when the credit is arranged. Again security may be asked
for. It is usually a more expensive way of borrowing than either the overdraft
or ordinary loan.
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4. Budget account. A budget account is used to help spread the
payment of bills over the year. The customer calculates his annual outgoings
on such items as gas, electricity and council tax. The bank adds to this its
service charge for operating the account. The total is divided by 12 and a
standing order for this amount is placed to the credit of the budget account.
The bills can then be paid with confidence as and when they arrive.

Credit cards

A credit card allows the holder to pay (usually up to a limit) for goods
and services or to obtain a cash advance by producing a plastic personalized
card. There are three main kinds of credit card:

1. Bank credit cards (Access and Visa). Although these cards are
linked to particular banks, an application may be made to any bank for its
card. The holder is given a personal credit limit and he can use the card to
buy goods and services or obtain a cash advance wherever the card is
accepted, up to this limit. Traders involved in the scheme send details of
purchases to the credit card company and are then reimbursed after a
charge of between 2 1/2 per cent and 5 per cent has been deducted. At the
end of each month, the holder receives an account of his spending and
details of the minimum amount that must be paid that month (£5 or 5 per cent
whichever is the greater). If the holder pays the account in full by the
stipulated date, he is not charged interest on the credit obtained. (This does
not apply to cash advances, for which a service charge is made.)
Alternatively, part-payment may be sent, in which case interest is charged.
Most banks now charge an annual fee for use of their credit cards.

2. Charge cards (American Express and Diners Club). These
cards work in much the same way as bank credit cards, allowing the holder
to pay for goods and services at home and abroad by producing his card. The
main differences are:

(a) the card holder pays an initial joining fee plus an annual
membership fee;

(b) there is no pre-set credit limit; and
(c) the companies insist that the account is paid in full each month.

3. Retailers� credit cards (e.g. Marks and Spencer
Chargecard). Many chain stores, supermarkets and garages issue their
own credit cards to regular customers for use in their own establishments.
The period of credit is usually a few weeks between making the purchases
and the presentation of the account.

The relationship between suppliers, credit or charge card-issuers and
card-holders was examined by the Court of Appeal in Re Charge Card
Services Ltd (1988). A company operating a charge card service had gone
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into liquidation and the question arose whether unpaid suppliers could
recover payment direct from card-holders. The Court held that when a card-
holder uses his card to acquire goods and services this operates as an
unconditional discharge of his obligation to the supplier. An unpaid supplier
can therefore only take action against the card-issuer to recover what he is
owed.

Shop budget account

This form of credit is operated by many large stores. The customer
decides how much he can afford to pay each month. He is then allowed a
spending limit of, for example, 12 times the £15 agreed. This allows the
customer to spend up to £180 but never more than this. As regular
repayments are made, he can make more purchases provided he does not
exceed the £180 limit. This is known as �revolving credit� or �running account
credit�. Interest is usually charged on the amount owing at the end of a
specified period (usually a month).

Trading checks and vouchers

The check trader issues a check or voucher for a specified amount to
his customer. The checks can be spent in any shop which has already
agreed to accept them. The shop receives payment from the check trader,
less a discount. The customer repays the check trader by small regular
instalments including interest. Check trading is more common in the North. It
is a fairly expensive way to borrow.

Credit unions

These are a form of self-help organization which are particularly
popular in North America and are now catching on in this country. Credit
unions are formed by people with something in common; they may belong to
the same club or work together. They agree to make regular savings to form
a pool of money.

_____________________________________________________________________
_____________________________________________________________________
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_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
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LESSON 5 ÓÐÎÊ 5

DAY 3    ÄÅÍÜ 3

Translate into English according to the RET Method:

ÂÅÊÑÅËß

ÏÐÅÖÅÄÅÍÒÛ

Àêöåïò âåêñåëåé

Àêöåïòîâàí (ïîäëåæàùèé óïëàòå ïî àäðåñó) [(500 ôóíòîâ
ñòåðëèíãîâ) åñëè äàííûé âåêñåëü âûäàí íà áîëåå çíà÷èòåëüíóþ ñóììó)
[ïîäëåæàùèé óïëàòå íå ðàíåå ÷åì (äàòà) èëè (øåñòü ìåñÿöåâ) ïîñëå
ïðåäúÿâëåíèÿ] [ïîäëåæàùèé óïëàòå ïðè ïðåäîñòàâëåíèè ìíå
òðàíñïîðòíîé íàêëàäíîé íà ______ íà êîðàáëü ______ ].

(Ïîäïèñü òðàññàòà)

Ïåðåâîäíîé âåêñåëü � ïðåäúÿâèòåëüñêèé âåêñåëü,

ëèáî âåêñåëü ñî ñðîêîì, èñ÷èñëåííûì ñ ìîìåíòà

âûäà÷è, ëèáî ñ ïëàòåæîì ïîñëå ïðåäúÿâëåíèÿ

[Ôàìèëèÿ è àäðåñ òðàññàíòà]  [äàòà]
Ïî òðåáîâàíèþ [èëè (òðè) ìåñÿöåâ ïîñëå äàòû] [èëè ïî

ïðåäúÿâëåíèè] âûïëàòèòü (ôàìèëèÿ ïëàòåëüùèêà) [èëè ðàñïîðÿäèòüñÿ
îá óïëàòå äåíåã] [èëè ïðåäúÿâèòåëþ äîêóìåíòà] ñóììó â (îäíà òûñÿ÷à
ôóíòîâ ñòåðëèíãîâ) (1 000 ôóíòîâ ñòåðëèíãîâ) (ýêâèâàëåíò ïîëó÷åí) (íå
ÿâëÿþùèéñÿ îáîðîòíûì).

(Ïîäïèñü òðàññàíòà)
(Ôàìèëèÿ è àäðåñ òðàññàíòà)

×åê � îáùàÿ ôîðìà

[Íàçâàíèå áàíêà è àäðåñ ôèëèàëà]  (äàòà)
Âûïëàòèòü (ôàìèëèÿ ïëàòåëüùèêà) (òîëüêî èëè ïî ðàñïîðÿæåíèþ)

(èëè ïðåäüÿâèòåëþ äîêóìåíòà) ñóììó â (ïÿòüäåñÿò ôóíòîâ ñòåðëèíãîâ)
(50 ôóíòîâ ñòåðëèíãîâ).

(Ïîäïèñü òðàññàíòà)
 Èíäîñàìåíò âåêñåëåé è ÷åêîâ

(à) Îáùèé
(Ïîäïèñü äåðæàòåëÿ)

(b) Äðóãèå
Âûïëàòèòü F.F. [èëè ðàñïîðÿäèòüñÿ î âûïëàòå) (èëè òîëüêî) (áåç

îáîðîòà íà ìåíÿ].
(Ïîäïèñü äåðæàòåëÿ)
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BILLS
PRECEDENTS

Bills of exchange
Acceptance of Bills

Accepted [payable at address] [as to [£500] where the bill is for a
larger sum] [payable not earlier than {date] or [six months] after sight]
[payable on delivery to me of bills of lading for � per ship - �].

[Signature of drawee]

Bill of Exchange � Demand or after date or sight

[Name and address of drawer] [date]
On demand [or [three] months after date [or sight]] pay to [name of

payee] [or order] [or bearer] the sum of [one thousand pounds] [£1,000]
[value received] [Not transferable].

[Signature of drawer]
To [name and address of drawee]

Cheque � common form

[Name of bank and address of branch] [date]
Pay [name of payee] [only or or order] [or bearer] the sum of [fifty

pounds] [£50].

[Signature of drawer]

Endorsement of Bills and Cheques

(a) General
[Signature of holder]

(b) Others
Pay F.F. [or order] [or only] [without recourse to me].

[Signature of holder]
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LESSON 5 ÓÐÎÊ 5

DAY 4    ÄÅÍÜ 4

Translate into English according to the RET Method:

Äîëãîâîå îáÿçàòåëüñòâî � îñíîâíàÿ ôîðìà

[1 000 ôóíòîâ ñòåðëèíãîâ]    [Ôàìèëèÿ è àäðåñ ëèöà, âûäàâøåãî
äîëãîâîå îáÿçàòåëüñòâî] (äàòà)

ß [èëè ìû ñîëèäàðíî] îáåùàþ óïëàòèòü (ôàìèëèÿ è àäðåñ
ðåìèòåíòà) [èëè ðàñïîðÿäèòüñÿ óïëàòèòü] [èëè ïðåäúÿâèòåëþ
äîêóìåíòà] ïî òðåáîâàíèþ {èëè (òðè) ìåñÿöà ïîñëå äàòû] [èëè ïîñëå
ïðåäúÿâëåíèÿ] ñóììó â (îäíà òûñÿ÷à ôóíòîâ ñòåðëèíãîâ) (1 000 ôóíòîâ
ñòåðëèíãîâ).

(Ïîäïèñü ëèöà, âûäàâøåãî äîëãîâîå îáÿçàòåëüñòâî)

Äîëãîâîå îáÿçàòåëüñòâî � âûïëà÷èâàåìîå

ñ ïðîöåíòàìè è â ðàññðî÷êó

[1 030 ôóíòîâ ñòåðëèíãîâ]   [Ôàìèëèÿ è àäðåñ ëèöà, âûäàâøåãî
äîëãîâîå îáÿçàòåëüñòâî] (äàòà)

ß [èëè ìû ñîëèäàðíî] îáåùàþ óïëàòèòü [ôàìèëèÿ è àäðåñ
ïëàòåëüùèêà] ñóììó â (îäíà òûñÿ÷à òðèäöàòü ôóíòîâ còåðëèíãîâ)
÷åòûðüìÿ ÷àñòÿìè ïî (äâåñòè ôóíòîâ ñòåðëèíãîâ) êàæäàÿ,
âûïëà÷èâàåìûìè ______ è ______ ñîîòâåòñòâåííî, à òàêæå îäíîé ÷àñòüþ
â (äâåñòè òðèäöàòü ôóíòîâ) ______ [èëè åæåíåäåëüíûìè (51) âçíîñàìè
ïî 20 ôóíòîâ ñòåðëèíãîâ êàæäûé (è îäíèì âçíîñîì â 10 ôóíòîâ
ñòåðëèíãîâ) êàæäóþ ïÿòíèöó íà÷èíàÿ ñ______] [ñ ïðîöåíòàìè íà îñòàòîê
åùå íå ïîãàøåííîãî ñ÷åòà íà òåêóùèé ìîìåíò, âûïëà÷èâàåìûìè çà òå
äíè èç ðàñ÷åòà (10) ïðîöåíòîâ ãîäîâûõ] (èëè ïðîäîëæàòü êàê â ðàçäåëå
�Çàêëàäíûå�). À â ñëó÷àå íåóïëàòû ëþáîé ÷àñòè, óïëàòèòü âàì ïî
òðåáîâàíèþ âåñü íåóïëà÷åííûé äî ýòîãî îñòàòîê ñ÷åòà (ñ ïðîöåíòàìè íà
äàòó ïëàòåæà) íåçàâèñèìî îò òîãî, áûëî èëè íåò îñâîáîæäåíèå îò êàêèõ-
ëèáî ïðåäûäóùèõ ÷àñòè÷íûõ ïëàòåæåé.

(Ïîäïèñü ëèöà, âûäàâøåãî äîëãîâîå îáÿçàòåëüñòâî)
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Promissory Notes � basic form

[£l.OOO]        [Maker�s name and address]

[date]

I [or we jointly and severally] promise to pay to [name and address of
payee] [or order] [or bearer] în demand [or [three] months after date (or
sight) ] the sum of [one thousand pounds] [£1,000-00].

[Signature of maker]

Promissory Note � payable with interest and by instalments

[£1,030]        [Maker�s name and address]
[date]

I [or we jointly and severally] promise to pay to [name and address of
payee] the sum of [one thousand and thirty pounds] by four instalments of
[two hundred pounds] each payable on � � � and � respectively and one
instalment of [two hundred and thirty pounds] on � [or by [51] weekly
instalments of £20 each [and one instalment of £10] on the Friday of every
week commencing on �] [with interest on the balance for the time being
outstanding payable on those days at the rate of [10] per centum per annum
[or continue as in �Mortgages� form 5] And in default of any instalment to pay
to you on demand the whole balance then unpaid [with interest up to the date
of payment] whether or not there has been any waiver of any previous
instalment.

[Signature of maker]
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Ïëàòåæíûé ïðèêàç áàíêó

[475 ôóíòîâ ñòåðëèíãîâ]        [ôàìèëèÿ è àäðåñ ïëàòåëüùèêà]
[äàòà]

Ïðîøó âûïëàòèòü _______ Áàíê, Limited â (àäðåñ ôèëèàëà) ñî ñ÷åòà
íîìåð ______îò ______ ïëàòåëüùèêà (ôàìèëèÿ ïëàòåëüùèêà) â êà÷åñòâå
êðåäèòà ñóììó â (30 ôóíòîâ ñòåðëèíãîâ) è ïðîäîëæàòü âûïëà÷èâàòü
îçíà÷åííóþ ñóììó åæåìåñÿ÷íî___äíåé ïî ._______ âêëþ÷èòåëüíî, à
òàêæå ______ ñóììó (25 ôóíòîâ ñòåðëèíãîâ), ÷òî ñîñòàâèò îáùóþ ñóììó
(475 ôóíòîâ ñòåðëèíãîâ), è äåáåòîâàòü ìîé ñ÷åò ó âàñ.

(Ïîäïèñü ïëàòåëüùèêà)
Êîìó (íàçâàíèå è àäðåñ áàíêà-ïëàòåëüùèêà)
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Standing Order to Bank

[£475]       [name and address of payer]
[date]

Please pay to � Bank, Limited at [address of branch] for the credit of
payee [name of payee], account number � on � the sum of [£30] and
continue to pay that sum on �day of every month up to and including � and
on �the sum of [£25] making in total the sum of [£475] and debit my
account with you.

[Signature of payer]
To [name and address of paying bank]
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LESSON 5 ÓÐÎÊ 5

DAY 5     ÄÅÍÜ 5

Translate into English according to the RET Method:

Ïðîñòîé âåêñåëü

Óñòàíîâëåííàÿ çàêîíîì ôîðìà âåêñåëÿ â âèäå èïîòå÷íîãî çàëîãà ñ
ðàçðåøåííûìè äîïîëíåíèÿìè

ÄÀÍÍÛÉ ÊÎÍÒÐÀÊÒ, ñîâåðøåííûé ______ äíÿ _____ ìåñÿöà
Ìåæäó À.Â. ò.ä.______, ñ îäíîé ñòîðîíû, è C.D. ò.ä. ______, ñ äðóãîé
ñòîðîíû, ÓÄÎÑÒÎÂÅÐßÅÒ, ÷òî â âèäå êîìïåíñàöèè çà ñóììó â ______
ôóíòîâ ñòåðëèíãîâ, ïîëó÷åííóþ â íàñòîÿùåå âðåìÿ À.Â. îò C.D. (åå
ïîëó÷åíèå âûøåóïîìÿíóòûì À.Â. ïîäòâåðæäàåòñÿ íàñòîÿùèì
êîíòðàêòîì) (èëè êîìïåíñàöèÿ ìîæåò áûòü êàêîé óãîäíî) îí,
âûøåóïîìÿíóòûé À.Â., ÍÀÑÒÎßÙÈÌ ÏÅÐÅÄÀÅÒ âûøåóïîìÿíóòîìó C.D.,
åãî äóøåïðèêàç÷èêàì è ïðàâîïðèåìíèêàì ÂÑÅ È ÊÀÆÄÎÅ ÈÇ
îòäåëüíîãî äâèæèìîãî èìóùåñòâà è âåùåé, êîíêðåòíî îïèñàííûõ â
ïðèâîäèìîì íèæå ïðèëîæåíèè, â êà÷åñòâå ãàðàíòèè óïëàòû ñóììû â
______ ôóíòîâ ñòåðëèíãîâ è ïðîöåíòîâ ïî íåé â ðàçìåðå _____
ïðîöåíòîâ ãîäîâûõ (èëè ïî ëþáîé äðóãîé ñòàâêå). È âûøåóïîìÿíóòûé
À.Â. âûðàæàåò ñîãëàñèå è çàÿâëÿåò, ÷òî îí â íàäëåæàùåì ïîðÿäêå
óïëàòèò âûøåóêàçàííîìó C.D. îñíîâíóþ âûøåíàçâàííóþ ñóììó âìåñòå ñ
ïðè÷èòàþùèìèñÿ ïðîöåíòàìè â âèäå ðàâíûõ ______ äîëåé â ðàçìåðå
______ ôóíòîâ ñòåðëèíãîâ ______ äåíü ____. ìåñÿöà (èëè â ëþáûå äðóãèå
çàðàíåå îãîâîðåííûå ñðîêè èëè âðåìÿ âûïëàò). Âûøåóïîìÿíóòûé À.Â.
òàêæå äîãîâàðèâàåòñÿ ñ âûøåóïîìÿíóòûì C.D. î òîì, ÷òî îí áóäåò
(çäåñü ñëåäóþò ïîëîæåíèÿ î ãàðàíòèðîâàíèè, âûïëàòàõ àðåíäíîé ïëàòû,
à òàêæå èíûå ïîëîæåíèÿ, î êîòîðûõ ñòîðîíû ìîãóò äîãîâîðèòüñÿ äëÿ
ñîõðàíåíèÿ èëè àííóëèðîâàíèÿ ãàðàíòèè). [Ñëåäóþùèå ïóíêòû
îñíîâûâàþòñÿ íà ðåøåíèÿõ ñóäà, è â ñëó÷àå, åñëè èñïîëüçóåòñÿ
âûøåïðèâåäåííîå âûðàæåíèå �÷òî îí áóäåò�, îíè áóäóò ïðîïóùåíû].

Â òå÷åíèå âñåãî ïåðèîäà îáåñïå÷åíèÿ:
1. Îí áóäåò âñå âðåìÿ âûïëà÷èâàòü íàëîãè, ìåñòíûå íàëîãè è

àðåíäíóþ ïëàòó çà æèëîé äîì ñ õîçÿéñòâåííûìè ïîñòðîéêàìè è
çåìåëüíûì ó÷àñòêîì èëè çà íåäâèæèìîñòü, ãäå áóäóò íàõîäèòüñÿ
âûøåóïîìÿíóòîå äâèæèìîå èìóùåñòâî è âåùè, îí áóäåò ñîõðàíÿòü èõ îò
íàëîæåíèÿ àðåñòà â îáåñïå÷åíèå äîëãà çà àðåíäíóþ ïëàòó èëè íàëîãè,
âçèìàåìûå èëè ñîáèðàåìûå âî èñïîëíåíèå çàêîíà, è áóäåò â ëþáîå
âðåìÿ ïî çàïðîñó ñî ñòîðîíû âûøåóïîìÿíóòîãî C.D. èëè åãî
óïîëíîìî÷åííûõ àãåíòîâ ïðåäñòàâëÿòü ðàñïèñêè îá óïëàòå ýòîé àðåíäíîé
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Statutory Form of Bill of Sale by way of Mortgage with permitted additions

INDENTURE made the � day of � BETWEEN À.Â. OF � of the one
part and C.D. of �of the other part WITNESSETH that in consideration of
the sum of £ � now paid to À.Â. by C.D. (the receipt of which the said À.Â.
hereby acknowledges) (or whatever else the consideration may be) he the
said À.Â. DOTH HEREBY ASSIGN unto the said C.D. his executors
administrators and assigns ALL AND SINGULAR the several chattels and
things specifically described in the schedule hereto annexed by way of
security for the payment of the sum of £ � and interest thereon at the rate of
�per cent per annum [or whatever else may be the rate] AND the said À.Â.
doth further agree and declare that he will duly pay to the said C.D. the
principal sum aforesaid together with the interest then due by equal �
payments of £ � on the � day of � [or whatever else may be the stipulated
times or time of payment]. And the said À.Â. doth also agree with the said
C.D. that he will [here insert terms of to insurance, payment of rent, or
otherwise which the parties may agree to for the maintenance or defeasance
of the security]. [The following clauses have the support of decided cases,
and if used the above words �that be will� �ill be omitted.]

THAT DURING THE CONTINUANCE OF THIS SECURITY
1. He will at all times pay the rent rates and taxes of the messuage or

premises wherein the said chattels and tilings shall be and will keep the same
from being distrained for rent or taxes levied on or taken under any execution
at law and will at all times on demand produce to the said C.D. or his
authorised agents the receipts for such rent rates and taxes [and that it shall
be lawful for the said C.D. to pay and discharge all rent rates and taxes
assessments and outgoings which at any time during the continuance of this
security may be due or become assessed or payable in respect of the



98
Ñîâðåìåííûé Ãóìàíèòàðíûé Óíèâåðñèòåò

ïëàòû, ìåñòíûõ íàëîãîâ è íàëîãîâ (è ÷òî äëÿ âûøåóïîìÿíóòîãî C.D. áóäåò
çàêîííî âûïëà÷èâàòü è ïîãàøàòü ëþáóþ àðåíäíóþ ïëàòó, ìåñòíûå íàëîãè
è íàëîãîâûå ñóììû è ðàñõîäû, êîòîðûå â ëþáîå âðåìÿ â ïåðèîäà
îáåñïå÷åíèÿ ìîãóò âîçíèêíóòü èëè ñòàòü íàëîãîîáëàãàåìûìè èëè
îïëà÷èâàåìûìè â îòíîøåíèè æèëîãî äîìà ñ õîçÿéñòâåííûìè
ïîñòðîéêàìè è çåìåëüíûì ó÷àñòêîì èëè íåäâèæèìîñòè, èëè æå êîòîðûìè
ìîãóò îêàçàòüñÿ â îïðåäåëåííîå âðåìÿ âûøåóêàçàííîå äâèæèìîå
èìóùåñòâî è âåùè, â ýòîé ñâÿçè âñå ïîäîáíûå ïëàòåæè, îñóùåñòâëÿåìûå
âûøåóïîìÿíóòûì C.D. âìåñòå ñ ïîñëåäóþùèìè ïðîöåíòàìè â ðàçìåðå __
ïðîöåíòîâ ãîäîâûõ, áóäóò ïðåäñòàâëÿòü ñîáîé ðàñõîäû íà äâèæèìîå
èìóùåñòâî è âåùè, êîòîðûå íå áóäóò îñâîáîæäàòüñÿ îò çàëîãîâîãî
îáðåìåíåíèÿ äî ïîëíîé óïëàòû âñåõ ýòèõ ñóìì è ïðîöåíòîâ).

2. Îí âñåãäà áóäåò ñîõðàíÿòü óêàçàííîå äâèæèìîå èìóùåñòâî è
âåùè çàñòðàõîâàííûìè îò óòðàòû èëè ïîð÷è â ðåçóëüòàòå ïîæàðà (êðàæè
èëè íåñ÷àñòíîãî ñëó÷àÿ) â îäíîì èç ñòðàõîâûõ àãåíòñòâ ïî âûáîðó
âûøåóêàçàííîãî C.D. íà èìÿ âûøåóêàçàííîãî C.D. íà ñóììó ___ ôóíòîâ
ñòåðëèíãîâ è áóäåò àêêóðàòíî âûïëà÷èâàòü âñå ñòðàõîâûå âçíîñû è
äåíåæíûå ñóììû, íåîáõîäèìûå äëÿ ïîäîáíîé öåëè, è áóäåò â òå÷åíèå
ñåìè äíåé ïîñëå âíåñåíèÿ ëþáîãî ñòðàõîâîãî âçíîñà, êîãäà áóäóò
ïîäõîäèòü ñðîêè òàêîãî ñòðàõîâàíèÿ, ïðåäñòàâëÿòü êâèòàíöèè îá ýòîì
âûøåóêàçàííîìó C.D., è ÷òî ïðè îòñóñòâèè òàêîâîãî áóäåò ïðàâîìåðíî
äëÿ âûøåóêàçàííîãî C.D. ñîõðàíÿòü èëè ïîääåðæèâàòü ïîäîáíîå
ñòðàõîâàíèå è âçûñêàòü ðàñõîäû íà ýòî ñ ïðîöåíòàìè â ðàçìåðå ___
ãîäîâûõ ñ âûøåóêàçàííîãî À.Â., è ýòî áóäåò ðàññìàòðèâàòüñÿ êàê
ñîñòàâíàÿ ÷àñòü äàííîãî îáåñïå÷åíèÿ.

3. Îí íå áóäåò â êàêîå-ëèáî âðåìÿ ïåðåìåùàòü âûøåóêàçàííîå
äâèæèìîå èìóùåñòâî è âåùè èëè ëþáîå èç íèõ çà ïðåäåëû íåäâèæèìîãî
èìóùåñòâà, ãäå îíè â íàñòîÿùåå âðåìÿ íàõîäÿòñÿ èëè êóäà (ñ ñîãëàñèÿ
âûøåóêàçàííîãî C.D.) îíè ìîãóò ïîçäíåå áûòü ïåðåìåùåíû, áåç
ïèñüìåííîãî ñîãëàñèÿ âûøåóêàçàííîãî C.D.

4. Îí íå ïîçâîëèò è íå äîïóñòèò, ÷òîáû âûøåóêàçàííîå äâèæèìîå
èìóùåñòâî è âåùè èëè ëþáàÿ ÷àñòü èõ áûëè óíè÷òîæåíû èëè ïîâðåæäåíû
èëè èçíîøåíû â ðåçóëüòàòå ñîîòâåòñòâóþùåãî ïîëüçîâàíèÿ èìè â
áîëüøåé ñòåïåíè, íåæåëè îíè ìîãëè áû áûòü èçíîøåíû ïðè ðàçóìíîì
ïîëüçîâàíèè è îáû÷íîì èçíîñå, à â ñëó÷àå êàêîãî-ëèáî óíè÷òîæåíèÿ,
ïîâðåæäåíèÿ èëè èçíîñà âûøåóêàçàííîãî äâèæèìîãî èìóùåñòâà èëè
âåùåé áóäåò íåìåäëåííî çàìåíÿòü, ðåìîíòèðîâàòü èëè èñïðàâëÿòü èõ.

ÏÐÈ ÍÅÏÐÅÌÅÍÍÎÌ ÓÑËÎÂÈÈ, ÷òî ïåðåäàâàåìîå â äàííîì
ñëó÷àå äâèæèìîå èìóùåñòâî íå áóäåò ïîäëåæàòü êîíôèñêàöèè èëè íå
ïåðåéäåò âî âëàäåíèå âûøóêàçàííîãî C.D. â ëþáîì ñëó÷àå, êðîìå òåõ,
÷òî ïåðå÷èñëåíû â ðàçäåëå ñåäüìîì Çàêîíà î Ïîïðàâêàõ (1882) ê Çàêîíó
î Çàêëàäíûõ (1878).

ÓÄÎÑÒÎÂÅÐßÞ, è ò.ä.
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messuage or premises upon or in which for the time being the said chattels
and things may be and thereupon all such payments made by the said C.D.
together with interest thereon at the rate of �per cent per annum shall be a
charge upon the chattels and things which shall not be redeemed until
payment of all such sums and interest].

2. He will at all times keep the said chattels and things insured against
loss or damage by fire [theft and accident] in some insurance office to be
approved of by the said C.D. in the name of the said C.D. in the sum of £ �
and will punctually pay all premiums and sums of money necessary for such
purpose and will within seven days after any premium in respect of such
insurance shall become due deliver the receipt for the same to the said C.D.
and that in default thereof it shall be lawful for the said C.D. to keep on foot
or effect such insurance and charge the costs thereof with interest at the
rate of �per cent. per annum to the said À.Â. and the same shall be
considered to be included in this security.

3. He will not at any time remove the said chattels and things or any of
them from the premises where they now are or to which (with the consent of
the said C.D.) they may hereafter be removed without the consent in writing
of the said C.D.

4. He will not permit or suffer the said chattels or things or any part
thereof to be destroyed or injured or to deteriorate subsequently to the
execution hereof in a greater degree than they would deteriorate by
reasonable use and wear thereof and will whenever any of the said chattels
or things are destroyed injured or deteriorated forthwith replace repair and
make good the same.

PROVIDED ALWAYS that the chattels hereby assigned shall or be
liable to seizure or be taken possession of by the said C.D. for any cause
other than those specified in section seven of the Bills of Sale Act (1878)
Amendment Act 1882.

IN WITNESS, etc.
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LESSON 5 ÓÐÎÊ 5

DAY 6     ÄÅÍÜ 6

Translate into English:

ÊÐÅÄÈÒÍÛÅ ÑÎÃËÀØÅÍÈß
ÏÐÅÖÅÄÅÍÒÛ

Öèðêóëÿðíîå ïèñüìî êðåäèòîðàì ñ ïðåäëîæåíèåì âñòðå÷è

[Àäðåñ]
[Äàòà]

ËÈ×ÍÎ È ÊÎÍÔÈÄÅÍÖÈÀËÜÍÎ

Óâàæàåìûé ãîñïîäèí!
Ìû ïðîêîíñóëüòèðîâàëèñü ñ ã-íîì À.Â. è ò.ä. â îòíîøåíèè

ñîñòîÿíèÿ åãî äåë. Ââèäó íàñòîÿòåëüíûõ òðåáîâàíèé íåñêîëüêèõ
êðåäèòîðîâ íåìåäëåííî âûïëàòèòü ïðè÷èòàþùèåñÿ èì äîëãè, íàø
êëèåíò ïîñ÷èòàë, ÷òî ýòî áûëî áû åìó ïîëåçíûì, åñëè áû âû è åãî
äðóãèå êðåäèòîðû âñòðåòèëèñü ñ íèì â íàøåé êîíòîðå äíåì _____÷èñëà,
òåêóùåãî ìåñÿöà â ____÷àñîâ, êîãäà îí ïðåäëàãàåò ñäåëàòü çàÿâëåíèå î
ñîñòîÿíèè ñâîèõ äåë, îáúÿñíèòü ñâîþ ïîçèöèþ è îáñóäèòü ñ âàìè è
äðóãèìè êðåäèòîðàìè âîïðîñ óïëàòû ñâîèõ äîëãîâ. Òîðãîâûå óáûòêè
âñëåäñòâèå íåäàâíåé äåïðåññèè è äðóãèõ íåîòâðàòèìûõ îáñòîÿòåëüñòâ
íàíåñëè âðåä åãî íàëè÷íûì äåíåæíûì ðåñóðñàì, è ïîýòîìó äëÿ íåãî
áûëî áû óäîáíî è, âåðîÿòíî, â êîíå÷íîì èòîãå áûëî áû ïîëåçíûì äëÿ
âàøèõ òîðãîâûõ îòíîøåíèé ñ íèì, åñëè áû âû è äðóãèå êðåäèòîðû
âñòðåòèëèñü ñ íèì, êàê ïðåäëîæåíî. Åñëè, îäíàêî, âû íå âèäèòå ïóòåé
óáåäèòü åãî ñäåëàòü òàêîå îäîëæåíèå â ýòîì âîïðîñå, òî îí äîëæåí
ïðåäïðèíÿòü ìåðû, ÷òîáû âàì íåçàìåäëèòåëüíî áûë âûïëà÷åí
ïðè÷èòàþùèéñÿ âàì äîëã.

Ñ óâàæåíèåì,
C.D. è Êîìïàíèÿ,

 (Ñîëèñèòîð äîëæíèêà)
Ã-íó E.F. è ò.ä.

Ãàðàíòèÿ âûïëàòû çà òîâàðû, ïîñòàâëÿåìûå òîðãîâöó

Ãîñïîäàì À.Â. è C.D. ______ , òîðãóþùèì ïîä âûâåñêîé êîìïàíèè
A..B.& Ñî.

Ïðèíèìàÿ âî âíèìàíèå ïîñòàâëÿåìûå âàìè òîâàðû è êðåäèò,
ïðåäîñòàâëÿåìûé E.F. è ò.ä.:
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1. ß ÃÀÐÀÍÒÈÐÓÞ âàì âûïëàòó âñåõ äåíåã (íåìåäëåííî èëè) â
ëþáîå âðåìÿ (íà÷èíàÿ ñ ñåãîäíÿøíåãî äíÿ), êîòîðûå ÿ âàì çàäîëæàþ çà
ëþáûå òîâàðû, íî òàêèì îáðàçîì, ÷òîáû ìîå îáÿçàòåëüñòâî ïåðåä âàìè
íè ïðè êàêèõ îáñòîÿòåëüñòâàõ íå ïðåâûøàëî ñóììû ______ ôóíòîâ
ñòåðëèíãîâ.

2. ß ÑÎÃËÀÑÅÍ ñ òåì, ÷òî âû âîëüíû ïðåäîñòàâëÿòü E.F. òàêèå
ðàçìåðû êðåäèòà è ñðîêè âûïëàòû èëè äðóãèå ïðèâèëåãèè, êîòîðûå âû
ñ÷èòàåòå íóæíûìè, íå ïðè÷èíÿÿ óùåðáà è íå îòìåíÿÿ ìîè
îáÿçàòåëüñòâà.

3. ÝÒÀ ÃÀÐÀÍÒÈß áóäåò ïîñòîÿííîé è â äàëüíåéøåì îñòàíåòñÿ
îáÿçàòåëüíîé íåçàâèñèìî íè îò êàêèõ èçìåíåíèé â ñòðóêòóðå âàøåé
ôèðìû, óïîìÿíóòîé âûøå,

4. ß ÑÎÕÐÀÍßÞ ïðàâî çà ñîáîé èëè çà ìîèìè ëè÷íûìè
ïðåäñòàâèòåëÿìè ïî ïèñüìåííîìó óâåäîìëåíèþ (çà îäèí ìåñÿö) â àäðåñ
âàøåé ôèðìû, óïîìÿíóòîé âûøå, â ëþáîå âðåìÿ âîçîáíîâèòü ýòó
ãàðàíòèþ â îòíîøåíèè âñåõ áóäóùèõ ñäåëîê, çàêëþ÷àåìûõ âàìè èëè
âàøåé ôèðìîé ñ E.F.

×ÈÑËÎ ____________

ÏÎÄÏÈÑÜ

Ïîäïèñü ____________ (èìÿ) óäîñòîâåðÿþ
(ãàðàíò)
[Àäðåñ]

_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
_____________________________________________________________________
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